





Your Spare Time With 
This Up-To-Date Book 


Read About These Success Stories 


In one year, a business-hobby brought a California 
man a net income of $7,500. 


A legless veteran overcomes his handicap. His hobby, 
begun in the hospital, is now supporting him by be- 
coming a thriving business enterprise. 


Another hobbyist earns $1.00 an hour from a pastime 
just about anyone can follow. 


Last year, a Columbus, Ohio, woman made $2,000 
from a hobby that she followed in her own back yard. 


A young wife spends a few cents on a hobby that often 
nets her many times the original investment. 


Reverend J. O. A., retired because of ill health at 63, 
now has his own ‘‘social security program.” It’s a 
hobby that brings him $150 some months of the year. 


Although he lost his job due to an accident, a Kentucky 
hobbyist earns as high as $40 a week. 


Ten-year-old B. D. makes as much as $7.50 on some 
Saturday afternoons. 


Four hours a day are devoted to a hobby that pays a 
California housewife an average of $100 a week. 
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By Subscribing Now to Profitable Hobbies 


Here’s your chance to get the inside story on the success plans mentioned You'll get PROFITABLE HOBBIES each month right 
above. These and many others are in the up-to-date book. ‘‘178 Ways to on the dot without missing a copy, if you take 
Make Money at Home,”’ which you can get free. Now you can easily find advantage of this big offer now. Simply fill out and 
that big money-making idea to make your life happier and richer. Get this plus clip the coupon below. Then mail it with $3.00, 
twelve months of profit and pleasure filled reading in PROFITABLE HOBBIES. and you'll receive the first of your twelve exciting 

‘“‘Nlever have | enjoyed a magazine as | do yours,’’ writes Mrs. R. J. issues right away, along with your copy of “178 
Cheshire, Conn. You'll surely say the same when you read PROFITABLE Ways to Make Money at Home.”’ Of course your 
HOBBIES regularly. Yes, you’ll be mighty pleased when you get this bargain. satisfaction is guaranteed, so mail your order today. 


You'll Find Coming Issues More Profitable Than Ever 


Pe eeseeseees: V ALUABLE co UPON aeasaanunuuen 


Profitable Hobbies Magazine 
795 Hobbies Building, Kansas City 11, Mo. 


Please send at once my FREE copy of ‘178 Ways to Make 
Money at Home.” | wish to become a regular reader of Profitable 
Hobbies Magazine, and am enclosing $3.00 for a one-year sub- 
scription. | understand that if | am already a subscriber, you will 
extend my subscription one year beyond its present expiration date. 
This offer good only on subscriptions ordered on this coupon. 


*% An Ohio woman dyes poultry feathers varied colors 
and uses them to fashion blossoms, corsages and 
bouquets which sell on sight 


* An article coming up tells how a California man makes 

lovely shell jewelry from abalone shells . . . and he N 
; ame... 
turns his handiwork into a tidy income. 
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* Coming soon is an article about a Virginia boy who 





earns money for an education by mounting birds and 
animals for sportsmen. 
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OBBIES seem to ignore national 
boundaries, particularly the one 
which divides us from Canada, if the 
number of articles which we get from 
our friends to the north is any indica- 
tion. We are publishing one of those 
articles this month. It’s called “Birds of 
Wood that Seem to Live” and you'll 
find it on page 16. Right here you'll find 
out something about the author, Irene 
Scott, who has this to say about herself: 
“Writing has been my ‘profitable 
hobby’ only since my first sale four 
years ago, but English was always my 
favorite school subject. 

“I grew up for the most part in Van- 
couver, and after high school went on 
to the University of British Columbia, 
majoring in English and French. After 
some post-graduate study I taught those 
subjects to high school students at Pen- 
ticton in the Okanagan Valley, and then 
at Ocean Falls, a paper mill town up 
the British Columbia coast. 

“I thought about writing but never 
wrote. There were too many more ac- 
tive things to do. I rode horseback, went 
skiing, and took motor trips, for I had 
bought a car as soon as I could afford 
it. My longest jaunt was across Canada 
from Vancouver to Halifax. 

“My husband is also a graduate of 
the University of B. C. and a high 
school teacher. We were married during 
the war when he was with the R.C.A.F. 
After his discharge he returned to his 
position in Vancouver. 

“We have two children, a boy and a 
girl. For some years they took most of 
my time but now that they both attend 
school I have time to think, and to 
write. I took night school classes in 
writing to give me the practical ap- 
proach and sold a few adult stories, 
children’s stories, and even a verse! 

“Then I became interested in articles. 
They require research rather than imag- 
ination and I enjoy tracking down in- 
formation. But most articles need photo- 
graphs, so I took a night school class in 
photography. The pictures with this ar- 
ticle, however, are not mine. 

“I first saw Mr. Gervers’s carved birds 
quite by chance when we were holiday- 
ing last summer in Kelowna. Mr. 
Gervers’s farm is an interesting one, 
with a pretty creek running through it. 
It was the site of one of the earliest 
grist mills in the Okanagan Valley— 
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Polio is still a problem in 1954. 
This child is one of the 66,000 
polio patients from past epidem- 
ics still needing help from the 
National Foundation. And there 
will be new victims in the months 
ahead...Here are POLIO FACTS 
for 1954: 


PRECAUTIONS— 
When polio is around— 


DON'T mix DON’T get DON’T get 


with new overtired chilled 
groups 


GAMMA GLOBULIN-—This gives 
temporary protection. The National 
Foundation will spend up to $19,000,- 
000 for GG for the national stockpile 
in ‘54. Health officials will distribute it 


VACCINE-A safe and promising 
vaccine is being tested now. But re- 
sults will not be known until 1955. 
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BUT DO 
keep clean 


THE NATIONAL FOUNDATION 
FOR INFANTILE PARALYSIS 





and I was collecting material for an 
article on the old mill. Mr. Gervers 
showed us around very pleasantly, and 
let us take photographs. The gaily col- 
ored carved birds on the gate-posts 
caught my little daughter’s eye. ‘Oh,’ 
said Mr. Gervers, ‘those are just dis- 
cards. Come inside and I'll show you 
some better ones.’ 


IRENE SCOTT and daughter. . . Look- 
ing for an old mill she found wooden 
birds. 

“We went inside and became fasci- 
nated by his hobby—hence the article 
in this issue.” 


R. AND Mrs. A. W. Bradley of 

Tulsa, Oklahoma, are taking advan- 
tage of the zooming interest in parakeets. 
They don’t sell the birds but they do 
make and sell toys, nesting boxes and 
other accessories popular with both the 
pets and their owners. The story of the 
Bradley enterprise, which now supports 
them financially, will be told by Earl 
Corbly in the August issue of PROFIT- 
ABLE HOBBIES. Ever hear of someone 
profiting financially by selling weeds? 
We hadn’t until we read Lucille Ger- 
many’s article about Mrs. W. C. Gordon 
of Houston, Texas, who does just that. 
You can read the article too in next 
month’s issue. 


Arnie r 0 Sear 

















bu Bud 
Sirs: 


Apropos of your comment in Hobby 
Huddle in the March issue of PROFIT- 
ABLE HOBBIES asking that readers not 
be too impatient when they order mer- 





chandise from advertisers, I should like 
to make a suggestion. I believe it is the 
solution to the problem of irritation and 
impatience when people do not receive 
the articles they have ordered. Doubtless 
all who order things have little money 
to spare and it is not unreasonable at 
all if, having sent hard-earned cash into 
the blue, as it were, to be annoyed when 
nothing is received, not even acknowl- 
edgement of money sent. 

The merest courtesy demands that 
acknowledgement be made. Even though 
postcards cost two cents, one should be 
sent to senders of money every time 
material ordered cannot be sent at once, 
with a brief statement of the approxi- 
mate date the purchaser may expect his 
order filled. 

Miss H. E. Williams, 
New Haven, Connecticut 


Sirs: 

For some time I’ve wondered about 
the correct procedure to contact the 
many people written about in PROFIT- 
ABLE HOBBIES who make and want to 
sell their products on consignment. 

I am opening a gift shop of unusual 
handmade things—and particularly want 
such articles as your many hobbyists 
make to add to my gift shop, such as 
Pennsylvania Dutch articles, Dresden 
dolls, tiles, children’s clothes, in fact, 
any unusual handmade article. 

I would like to hear from anyone who 
has a special talent for making hand- 
made things, and would be pleased to 
hear of their ambitions; perhaps we can 
turn them into cash. 

Mrs. H. L. Rhymer, 
626 Thirty-fourth St., 


Cairo, Illinots 


Paint and Be Happy 


LEARN KNOW-HOW OF OIL PAINTING BY MAIL. 
Low cost. 10 Illustrated Home-Lessons for Adult 
Beginners, and 26 for Advanced. No contracts. No 
time limits. No salesmen. Finest course obtainable. 
$1.00 brings Trial Lesson, List of Supplies to 
Buy, and Color-Sight Tester. Stamp brings brochure. 





PRICKETT, Sea-Tern Studio, Castine, Maine 
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MAKE RUBBER MOLDS 


Start your own business at home. Cast plaques, 
novelties, figurines, ash trays, statuettes, book 
ends. Make your own flexible molds. Also make 
garden vases, bird baths, window boxes, sun 
dials, pottery, etc. Write today for free sample 
and details. 

H. Tooker, 630-F Chestnut St., Hamilton, Ohio 


2 UNUSUAL - NEW 
JIG SAW PATTERNS 


For your pleasure and profit, we offer 102 
BRAND NEW DESIGNS for toys, novelties, 
house markers, lawn ornaments, etc., up 
to 20” high. Simple instructions for fin- 
ishing and selling included with each set. 
Send today for this SPECIAL JIG SAW 
PATTERN OFFER! ONLY $1.00 POSTPAID. 
S. LYNDS — PATTERNS 
71-T PARK AVE., NATICK, MASS. 


PROFITABLE HOBBIES 

















WHERE HOBBY RIDERS TIE UP FOR PROFIT 


IDEAS ¢ MARKETS @ EXCHANGES e BUYERS @ SELLERS 


The charge for classified advertisements is 50 
cash or money order. All classified set solid, without display, leaded, or blank space. 
For clarity, please type or print your copy. Be sure that check, 
When figuring the 
Jones, is three 


subject to publisher’s approval. 
currency or money order accompanies copy. 
include name and address. For example: 


Minimum 10 words. 


AGENTS AND SALESMEN 


MAKE—SELL, Cosmetics, Cleaners, Polishes, 
vors. Formula literature free. Kemixon, Park Ridge, 
Illinois. 


BUY WHOLESALE thousands 
tised products at big discount. Free. 
Pian American Buyers, 629-PR Linden 
N 








nationally adver- 
“Wholesale 
Buffalo, 


“505 Odd, Suc 
Pacific-BB, 


FREE ILLU STRATED Seahien on 
cessful Businesses." Work at Home 
Oceanside, Calif 
“FRE E! 301 PROFI’ TABLE Small 
Amazing shoestring plans! Work home! 
time! Deumant Surveys, Kenmore 23-PR, 





Businesses!” 
Start spare- 
N Y. 


EASY HANDWORK makes fast-selling useful arti- 
cles. Sample Free. Sunmade Company, Brockton 64 
Mass 


SELL HANDPAINTED Wedding Plates. Ideal Wed- 
ding or Anniversary gift. Details 10c. J. B. Meyd, 
8429-PJ Willow Oak Road, Baltimore, Md. 
BEAUTIFUL FEATHER Pictures. 200% profit! 
Free Sample. Apartado 9036, Mexico 1, D PF. 

MAKE $50.00 IN Spare Time—with 
new Presto-Matic Defroster. Fits any 
Sells itself in seconds. 
Merlite Industries, Dept 
St., New York 16. 


amazing 
refrigerator 
Write for free sales kit 
PD-137C, 114 Ease 32nd 
BUY BANKRU PT, W edeeshi. Closeout Bargains! 
Often 10c on the dollar! Toys, novelties, household 


items, etc. Also 100,000 items wholesale. Free in- 
formation. Box 591, Lynn 41, Mass 


EARN EXTRA. Money! Sell Hot Mats 
details. Morgan's, Indiana, Pa 

MAN TO Harn $150 and up per week. Long needed 
invention. Advertised worldwide. Prospects are 
everywhere. Full or part time. Exclusive. No in 
vestment. Free use of samples. Write Red Comer, Inc., 
Dept. 392-L, Littleton, Colo. 


Free Sample 


MAKE MONEY At Home as renewal headquarters 
for all magazines. Liberal Commissions. No _ ex- 
perience—no capital needed. Supplies furnished. 
Write for Free catalog. McGregor Magazine Agency, 
Dept. 610, Mount Morris, Ill 


LOOK INTO THIS: earn top income, perform 
valued service, selling unique new children’s publi- 
cation and parent service to mothers of 2—12 year 
olds. Full or part time. Write today to Dept. P56, 
Highlights For Children, Columbus, Ohio 

NEW PLASTIC MENDING TAPE. Just press on! 
Repairs clothing instantly. Lightning seller. Samples 
sent on trial. Kristee 57, Akron, Ohio. 

ANYONE CAN Sell teiniiies Hoover iaiteons for 
beauty shops, waitresses, nurses, doctors, others. All 
popular miracle fabrics—nylon, dacron, orlon., Ex- 
clusive styles, top quality. Big cash income now, 
real future. Equipment free. Hoover, Dept. D-112, 
New York 11, N. Y 


FREE FOLIO describine "$45,000 
cations Plan."’ No canvassing, mailorder, merchan- 
dise, equipment. Unknown. Works _itself—home! 
Keep Job. Haylings- PH, _Carlsbad, Calif. 


Unlimited Va- 





ports he earns with amazing new Baa Fire 
Extinguisher. Sells itself. No experience needed 
Write for free sales kit to Merlite Industries, Dept. 
477C, 114 East 32nd St., New York 16, N. Y 
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W. C. 
once. Closing date for classified advertising is the first of the 


cents a word payable in advance by check, 


All copy 


number of words be sure to 
words. Send your copy in at 
second month preceding publication. 


NEW BATHROOM 
Banishes odors 
Samples sent 


Hangs on wall. 
Lightning seller. 
Akron, Ohio. 


Deodorizer. 
athroom, kitchen 
n trial. Kristee 58, 


IT’S SO Terrific you'll actually sell Thousands! 
Brand new $2.95 pocket check protector. Sales 
pouring in. A tremendous deal for you. Get your 
town today. Federal Products, Evanston 15, III. 
MONEY FOR XMAS! Make and more 
juring spare time. Friends, neighbors—everyone 
buys from Elmira’s exquisite New Sparkling line. Im- 
printed Christmas Cards for As Little as 3c. Per- 
sonalized Stationery, Napkins, Large Gift Wrappings 
with Free accessories, Ribbon Ties—all fine quality 
Money Saving Values. No Experience Needed. Send 
Name and Address for Free Portfolios, Catalog, 
Assortments on Approval. Bonus Plan. Elmira’s 
Portable Gift Shop Makes Money First Day. 
Write Today. Elmira Greeting Card Co., Dept 
C-210, Elmira, N. Y 


$50.00 


WHOLESALE CATALOG! Rock bottom prices! 
Nationally advertised appliances, watches type- 
writers, cameras tools toys housewares, phono- 
graphs. Consolidated Distributors, Box 1537 L, 
Paterson, N. J 


START A Profitable subscription business in spare 
time! We need men and women (young or old) 
as local representatives for all leading national 
magazines. Generous commissions paid. Start earn- 
ing in this pleasant work immediately! Send this 
ad with your mame and address to: Agency Bureau, 
Dept Hearst Magazines, 250 West 55th St, 
New l N. Y 














APRONS 
MADE 


NICELY Aprons $1.50. 3 
Edith Neve, R. 2, Filmore, Calif. 


ART, ART SUPPLIES = 


LEARN THE Secret of making hand painted Glas’e 
Lamp Shades—unbelievably beautiful—free sample 
and information. Beatrice Makranzy, Box 1746-L, 
Miami 10, Fla 


“assorted $4.00. 








Rose- 
Dancers. 
Bremer, 


FOR Wooden Plates. Two each 
maling Pennsylvania Dutch Swedish 
Color Chart. Instructions. $1.00. Elsie 
Abbotsford, Wis 


BOOST SALES Appeal of brass, copper, and other 
metal gift items with Prang Dek-All Colors. It’s so 
easy! Colors are permanent—Simple to apply to 
any hard surface. Complete materials and _ instruc- 

Only $3.25. Dept. PH-A4, The 


tions included s 
American Crayon Co., Sandusky, Ohio 


ARTIFICIAL FLOWERS | 


BIG PROFITS. Make fast-seller chenille holiday 
flowers, monkey trees, dolls Kits, materials. 
Literature free. Velva, Bohemia 19, N.Y 


DESIGNS 








LE “ARN TO Make Wood Fibre Flowers "from the 
originator—free sample and information. Beatrice 
Makranzy, Box 1746-F, Miami 10, Fla. 


ARTIFICIAL. FLOWER Material. If your wages 
have been cut here's a way to add to your income. 
Make flowers and earrings for resale at profit. 
Crepepaper, woodfibre, leaves, chenille, centers, 
rickrack, rhinestones, earwires. Free Price List. 
Dali, 6035 F West Cermak, Cicero, Ill. 


MAKE PALM Trees and Chenille novelties (Kits). 
Hunters Creations, 3356 8th Ave., Racine, Wis. 


clamp for flowers) 35c¢ 
See ad page 46. 


EARRING SC REWBACKS. 


doz. $2.45 gross. Folsom’s 


BEGINNING WRITERS: Get $1 


AUTHORS SERVICE 


to $20 checks 
daily writing simple children’s stories, articles, po 
etry in your sparetime. Experience unnecessary. Our 
instructions reveal how. Details Free. W. Herman, 
5927 Euclid, Cleveland 3, Ohio 


BEADS 


BEAUTIFUL BEADS, 12 assorted strings, $15.00 
B. Lowe, Holland Bldg., Se. Louis 1, Mo 














| BIRD HOUSES 


BEAUTIFt L BIRD Houses knockdown $1 
$1.25 both $2.00. Catalogue and bird house 
15 Yonghaus, 666 P7, Mt. View, N 


BOOKS 


HOMECRAFT Directory. Reviewed by 

Magazines. The answer to hobbyist’s and 

needs. Juste $1.00 for 1550 sources 

212 Chances to regain your dollar. 309 
book. Lewis P. Turl 


00— 
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HOBBY 
Leading 

homecraft 
supplies 

categories in a 64 page 
Sidney, Ohio 


BUSINESS OPPORTUNITIES 


FREE PARTICULARS MANY Profitable Spare 
time ‘““Home Business Projects Cottage Industries, 
2804-C Hanover, Omaha 12, Nebr. 





ANNOU INCING HOME STU DY course in com 
mercial baking. Practical basic training. Good field 
for those with aptitude. Free booklet, Oppor- 
tunities in the Baking Industry National Baking 
School, 835 Diversey Parkway, Dept. 1823, Chi- 
cago 14, Ill 


FREE BOOK “How to > Make Meas With Home 
Workshop” describes amazing methods used by 
hundreds of successful craftsmen Tells what to 
make, how to sell workshop output spare time 
Write at once for details. Remember it's free! 
Craftsman, 115E Worth St., New York City 
Opportunity, profitable world 
business from home, without 
Established World Trader 
ships imstructions for no-risk examination Ex 
perience unnecessary. Free details. Mellinger A947 
Los Angeles 24 


EASY MONEY AT HOME oyping manuscripts 
Folio giving mplete instructions including how 
to obtain work, what to charge, etc., $1.00. Terry 
Writer's Service, 1914-PH7 Meadow St., McKees- 
port, Penna 


IMPORT-EXPORT! 
wide, mail-order 
capital; or travel abroad 


MONEY IN NEW greaseless doughauts Start in 
kitchen. Wholesale to grocers and cafes. Free plans. 
Alfred Ray Co., 3605 South 15th Ave., Minne- 
apolis 7, Minn 
BREED RARE Tropical Fish at home. Earn Big 
Money! Learn secrets! Help fill huge demand 
Amazing opportunity! Free Plan. Tropicals, 1008-H 
Los Angeles St., Los Angeles 15. 

NEW! EST, SPARE, FULL-TIME ‘Ho »yme pea $5 
to $10 hour possible. Paint with Suede—the finish 
with touch and eye-appeal. Beautify auto dash- 
boards, signs, radios, toys, figurines, lamps, 100,1 
others. Complete, Step-By-Step Instructions sent for 
no-risk examination. Free details. Coast, 1004-RB 
So. Los Angeles St., Los Angeles 15 


EARN $2.00 HOUR! I 
Young s, 1308-PH South First, 
FREE ILLUSTRATED Booklet on 
cessful a Work at Home 
Oceanside, Calif. 


INVISIBLE REWE AVING. ~ Men Women. Instruc 
tions shipped for no-risk examination. $5 hour pos 
sible spare-full time. Reweave burns, tears, moth 
holes like new at home. Free details. Skil-Weave, 
677, Los Angeles 24 


Sandals 
California 


do—making 
Arcadia 


“505 Odd, Suc- 
Pacific-BB, 


MONEY MAKING OPPORTUNITIES. Hundreds to 
choose from Read World's Biggese Classified 
Medium. Free copy. Popular Mechanics Classified, 
645 North St. Clair, Chicago 11 

GROW MUSHROOMS. Cellar, shed. Spare, Full 
time, year round. We pay $3.50 Ib. We Paid 
Babbitt $4,165.00 in few weeks. Free Book. Wash 
ington Mushroom Ind., Depr. 129, 2954 Admiral 
Way, Seattle Wash 

EARN MONEY evenings, copying and duplicating 
comic cartoons for advertisers. Adservice, Argyle 15, 
Wisc 

START A Buying Service, buy wholesale tho conde 
nationally advertised products. Make big profits sell- 
ing at sizeable discounts. Postcard brings details 
American Buyers, 627-PR Linden, Buffalo, N. Y 
LEARN SILK " Screen ‘Printing; lavisible Reweaving 
Make Candles; Make Rubber Stamps. Catalog of 
“60 ideas’’ Free. Universal, Box 1076-P, Peoria, Til. 
$46 FROM SOU ARE Foot Plywood: 
sary; Write: Woodarts, Bridgewater, 


Tigsaw neces- 
Mass 


3 





MAILORDER—Operate profitable home business 
using Free Advertising Method. Revealing informa- 
tion free. C. H. Seidel, 7070 Hollywood Blvd., 
Hollywood 28, Calif. 





CRAZY WALTZING Mice, Salen them as a hobby 
and make money doing it. Write for particulars. 
S. E. Keegan, 7855 N. Mill Road, Philadelphia 
17, 





home. 
1416 


EXCELLENT EARNINGS, part-time, at 
Learn Income Tax work. Professional School, 
Maile P/H, Cleveland 7, Ohio. 


GROW “ORC HIDS at home—profitable—fascinat- 
ing. Year ‘round, Maine to California. No Green- 
house. Gorgeous Cattleyas, Cymbidiums, Etc. Suc- 
cessful home grower shows you how. Full details 


Free. Flowerland, 4622-BV Wilshire, Los } Angeles 3. 


MU SHROOMS—profit or pleasure. 11 Ibs. per sq. 
fr. not unusual. Grow in cellar, shed, outdoors. 
Our spawn is prepared under scientific conditions. 
Spawn can be kept 2 years before planting. In- 
structions free with order. Send $5.00 for spawn 
to plant 50 sq. ft. Herron, Box 6321, Dept E, 
Chicago, III. 


NEED EXTRA Money? New Plan. 
Sparetime. Sample, details free. 
Dept. 91, Box 815, Atlanta 1, Ga. 


BIG FAST Easy profits in spare time at home. 
Your own Business. Write for free details. Heasty’s, 
917 Gabaldon Dr. N. W., Albuquerque, N. Mex. 


WE SELL Your Products—Build luggage and cases 
at home for traveling, jewelry, photographers, 
musicians, tools, etc. No special equipment needed. 

Free details. Casecraft, 805-PH-7 Sunset Blvd., Los 
Angeles 12. 


NEW PROFITABLE Home Business repairing zip- 
pers. Thousands of customers waiting. No experience 
required. We furnish everything. Write Texas 
Specialry Company, 204-G Texas, Texarkana, Texas. 


“FREE! 301 PROFITABLE Small Businesses!” 
Amazing shoestring plans! Work home! Start spare- 
time! Deumant Surveys, Kenmore 23-PR, N. Y. 


START A PROFITABLE home lettershop on a shoe- 
string! Do mimeographing, addressing. Sales $56,000 
year. Started $36.00. Revealing information free! 
Merritt Wells, Box 26, Basking Ridge, N. 
SPECIALIZED MAGAZINES help You get ahead. 
Latest copies covering all interests—business, trade, 
professional, educational, sport, hobby, etc. Current 
List Free. Commercial Engraving Publishing Com- 
pany, 34AK North Ritter, Indianapolis 19, Ind. 


NATURAL MOLDING Rubber, Extra Thick. Free 
Sample. Flock, Tinsel, Candle Wax, Rubber Molds. 
W. Wooley, 115-P Donald, Peoria, Ill. 


TO $40.00 Weekly. 
Mailorder Business. 
Everything Supplied. 
Los Angeles 34, Calif. 





No investment. 
Transamerican, 























Home Operated 
“Beginner's” Plan. 
10420-PH National, 


Sparetime, 
Successful 
Lynn, 


FOR SHOESTRING money making and Retire- 
ment Plans, write: Opportunity Club, Bedminster, 





CROCHETERS WANTED. 8-page booklet explains 
new field of work. Finished articles purchased. 
Booklet 25c. Vivien Maxwell, 1415 Glenarm, Den- 
ver, Colo. 


INVISIBLE RE-WEAVING: Earn while learning. 
Simplified Instruction Course $1.00. Why pay more? 
Midland Weavers, 137144 Rodd, Midland, Mich. 


PRINT FOR Profit at home. Amazing new method 
prints colorful posters, banners, greeting cards, glass- 
wear—anything. Hundreds at time. O press 
needed. No art. Fantastic profits! Need represen- 
tative your area immediately! Free home-business 
plan. Screen-Print, Los Angeles 15, Calif. 











MAKE PERFUMES other profitable products, at 
—— “Carelabs,"” 1914 Chouteau-PH7, St. Louis 
3, Mo. 


RAISE EARTHWORMS!! Extra 

Money! First get unusual true story, 
worm Turned His Life.’’ Send dime. 
System, 11D, El Monte, Calif. 





Money! Big 
“An Earth- 
Earthmaster 








MONEY, PLEASURE Renting improved profes- 
sional molds. Cast figurines, plaques, etc. Free sales 
plan. B & B Service, Box 43, Media, Pa. 


CASH FOR Boxtops. Price list, 
Koziol’s, 3545 Maryland, Gary 9, 


A WHISTLE made from an empty spool, 25c. In- 
structions on making toys from spools, 25c. Hale, 
Box 1, Glenmont, N. Y. 


FRENCH-TYPE Perfume Really Sells! ! $1.00 
brings $4.50 Flacon, details. (refundable). Elliott- 
oo 4616-G Hollywood Blvd., Hollywood 27, 
calif. 


TWENTY WAYS To Market Your Ideas. Send 
$2.00. Cleaves, 1203 Werner, Long Beach, Calif. 


FREE FOLIO describing “$45,000; Unlimited Va- 
cations Plan.’’ No canvassing, mailérder, merchan- 
dise, equipment. Unknown. Works _ itself—home! 
Keep Job. Haylings-PH, Carlsbad, Calif. 


CASH IN Advance, mailing circulars 
tisers. Stamp brings particulars. Pallo 
Box 504-P, Yonkers 1, N. Y. 





articulars—2 5c. 

















for adver- 
Research, 


DOLLS 


START A DOLL HOSPITAL. Complete instructions, 
only $2.00. Universal, Box 1076, Peoria, Ill. 


SMALL ORDERS, ——— welcome for distinctive 
doll clothes. Write: Box 1714, Carmel, Calif. 














DRESS DESIGNING 


DESIGN SMART FASHIONS for yourself or oth- 
ers. Fascinating, profitable field. Learn at home in 
spare time. Practical basic training. Sound “‘learn-by- 
doing’’ method. Free booklet. National School of 
Dress Design, 835 Diversey Parkway, Dept. 1823, 
Chicago 14. 














EARTHWORMS 


WANT TO Raise Earthworms? Write, 
Worm Gardens, Fort Scott, Kansas. 


MAKE MONEY growing for fishermen and gar- 
deners. Free information. | aie 775 8th 
Street, Hermosa Beach 2, Calif. 


$200. MONTHLY POSSIBLE Raising Earthworms! 
Backyard, Garage, Basement. Complete Illustrated 
Booklet explains raising, feeding, packing, market- 
ing. 25c postpaid. Ozark Worm Farm-B, Willow 
Springs, Missouri. 


EARTHWORMS — Brown Nosed Angle — profit- 
able hobby, soil builder, bait — Breeders, 500— 
$5.00; 1,000—$7.00 prepaid. Raising Instructions 
25.1. S. Iverson, 2743 - 53rd St., Des Moines, Ia. 


CHOICE RED Hybrid Worms, guaranteed and post 
paid. Breeders 500—$3.25, 1000—$5.50. Hi-Way 
Worm Farm, Miller, Mo. 


RAISE HYBRID Earthworms for hobby or profit. 
Consult us for information. Hudson's Hybrid 
pica Farm, 3621 N. Rockwell, El Monte, 
ali 


QUALITY BREEDERS: 500, $5; 
Oscar Craig, Newark, Arkansas. 





Midwest 























1000, $7.50. 








ELECTRICAL EQUIPMENT 


LAMPS—25c BRINGS bargain catalog showing all 
parts for repairing, building. Contains instructions 
for electrifying vases, oil lamps, etc. Gyro Lamps, 
5402 HS5 Clark, Chicago 40. 








PROFITABLE BUSINESS. Opportunity to purchase 
unusual selection of over 1000 molds for figurine 
and plaque manufacture. A complete going business 
at a bargain. Fred Minch, Williamston, Mich. 


HANDICRAFTERS! HOBBYISTS! Collector! Read, 
‘Hobby Digest’’ 20c, Thorne’s, 525 Dewey, Jack- 
son 19, Mich. 





RHINESTONES, Send $1.25 for 4 gross, value 
over $5.00, free catalog. Ebert, Box W 183, East 
Orange, N. J 








START VENETIAN Blind Laundry. Profitable life- 
time business. New Machine. Free booklet. F. 
Co., 442 N. Seneca, Wichita 12, Kansas. 


BI TY BANKRUPT, Wholesale, | Closeout Bargains! 
Often 10c on the dollar! Toys, novelties, household 
items, etc. Also 100,000 items wholesale. Free in- 
formation. Box 591, Lynn 40, Mass. 


PLASTERCRAFT MOLDS, liquid rubber, plasters, 
flocks, candle supplies. Catalog and manual free. 
Blue Rapids Supply, 505 Main, Blue Rapids, Kansas. 





MAKE EXTRA $100.00 monthly sparetime shar. 
pening saws at home. No selling. Hardware stores 
get saws On commission basis. Free booklet tells 
how. Barrett Foley Company, Columbia Heights, 
Minn. 


PRESERVE LIVING flowers to last indefinitely. 
Interesting, profitable. Maxson, Falls Church 9, Va. 








LIQUID RUBBER. Make flexible molds. Free 
Sample. Chaney, 1130 E. 16th St., Jacksonville 6, 
Fla. 


WANT PROFITABLE Hobby? 
details. Morgan's, Indiana, Pa. 


AMBITIOUS PEOPLE make good profits preserv- 
ing Baby Shoes, new system, make own mounts, 
quickly learned, sales helps furnished. Goldsmith, 
Box 167-C, Falls City, Nebr. 


SENSATIONAL HOME Plastic Business. Men and 
Women make Big Money. Spare or Full Time. 
(Also Valuable Liquid Marble information). Free 
Cataloge—Write: Bing Products, PH-754, Water- 
town 72, Mass. 





Try weaving. Free 











WANT A Profitable Hobby? Become an Investi- 
gator. Easy, Confidential, profitable work in own 
community. How and Where to get work $1.00. 
Guaranteed authentic. Clevenger, Box 524, Hick- 
ory, N. C. 
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CERAMICS 


COMPLETE CERAMIC Supplies—wholesale, retail— 
catalog 10c. Garden State Ceramics, 108H Ander- 
son, Hackensack, N. J 





FIGURINES 


JENSEN’S FIGURINES: 512-514-516 Cedar Ave., 
Minneapolis, Minn. Send 50c for illustrated catalog 
containing complete instructions. All supplies. 1,000 
selections. 


BIG NEW ILLUSTRATED catalog plus 1954 sup- 
plement, 25c. Klosterman, Dept. B 954 Arcade 
St., Se. Paul 6, Minn. 


UNPAINTED FIGURINES, 
Free List. Steece Bros., Box 
So. Dak. 











Wholesale — Retail. 
177-B, Sioux Falls, 





15 SMALL UNPAINTED Plaster figurines, $2.00, 

postpaid. Complete figurine re catalog, 0c, 

oo s, Dept. P., 1141 W. Iowa, St. Paul, 
inn 








CHINCHILLAS 


RAISE GENUINE Chinchillas. Wholesale prices. 
Fine NCBA Registered Breeding Stock. Tremendous 
market developing for both good Breeding and 
Pelt Stock. Special Starting offer. Patterson Ranch, 
3511 W. Sheridan, Des Moines 10, Iowa. 


CONTESTS 


SURPRISE YOURSELF by winning a prize! $10,000 
Cash Awards, New Automobiles and other fabulous 
prizes! Here’s How and Where to Win Your Share! 
3c stamp for immediate opportunity! National Con- 
test Bulletin, Box 2685- HM, Miami 16, Fla. 
WINNER OF $5, 000. 00 and car gives you winning 
—— Details 25c. Remms, Box 709, Chicago 
90, 























CRAFT SUPPLIES 


LOOPERS: NYLON—MERCERIZED—ACETATE. 
Samples wholesale catalog. Morgan's, Indiana, Pa. 








PAPER BOXES—For 
boxes for baby shoes. 
(Refundable) for samples. 
St., Niagara Falls, N. Y 


CROCHETING 


CROCHETED DOILIES 50c. Strause, P. O. Box 
139, Manteca, Calif. 


Jewelry, Handcraft. Plastic 
Small orders welcome. 25¢ 
Young's, 10225 Center 











UNPAINTED PLASTER Figurines; List for dime. 
Brunson's Castings, Calvin, La. 


FISH, FISHING SUPPLIES 


RAISING FISHWORMS Scientifically, Instructions, 
25c. Harry's Worm Farm, Kawkawlin, Mich. 











FLOWERS, PLANTS, SEEDS 


LIVING REDWOOD Burl—kept moist will pro- 
duce unique and beautiful fern-like house plants. 





First size $2.00. 
Redwood Products, 


Larger size $3.00 post paid. 


Box 205, Felton, Calif. 


FOR ADVERTISERS 


FREE—"AMAZING NEW BOOK’’—" Profits From 
Classified Advertising.’’ Tells how and where to ad- 
vertise. Be sure to read this book before you invest 
one cent in advertising. Remember—it's free. Write 
for your copy now. F. W. Johnson, 200-PF East 
Ontario Street, Chicago 11, IIL. 


GIFTS 


HANDY MAGNEPADS, sturdy plaid hot 
with permanent magnet sewn in the corner. 
to stove, refrigerator or metal cabinet. Satisfaction 
guaranteed. Red, blue, green or yellow. 3 for 
$1.00 postpaid. The Show Room, 2402 8S. Gilpin, 
Denver 10, Colo. 


ENAMEL ON Copper. Individually designed pins 


or ashtrays, $2.00 each. $3.50 for two. A. Scan- 
nell, 3654 S. Hamilton Ave., Chicago 9, III. 


. PROFITABLE HOBBIES 

















pads 
Cling 








___ HANDCRAFT 


COPPER TOOLING Starter Kit. Contents, 2—6” 
x 8” Copper Sheets, 4 Designs, Maple Tool, Instruc- 
tion Booklet, $1.00 Postpaid. Complete Tooling 
Supply Catalog 25c. Free with kit. Groundmaster 
Company, Div. H, Boulder, Colo. 


MONEY AT Home. Make, Sell beautiful costume 
jewelry. Send 25c for sample pin, Highest Quality 
Rhinestones and complete catalog. Beck Jewelry,, 
245 Straight Se., Paterson, N. J. 


FREE COSTUME Jewelry Catalogue. Rhinestone 
Supplies, Box 552 E, Pasadena, Calif 











HELP WANTED, FEMALE __ 


MAKE MONEY INTRODUCING WORLD'S cutest 
children’s dresses. Big selection adorable styles. Low 
prices. Complete display free. Rush name. Harford, 
Dept. L-7341, Cincinnati 25, Ohio. 

BEAUTY DEMONSTRATORS: Up to $5.00 hour 
demonstrating Famous Hollywood Cosmetics, your 
neighborhood. Free Samples and details supplied. 
Write Studio-Girl, Dept. PH-74, Glendale, Calif 














HELP WANTED, MALE 
FOREIGN—U. S. Job list. So. America, Alaska, 
Spain, Europe. Fare Paid. 1000's Jobs Open U. S. 
to $18,000. Trades, Office. Unskilled, Skilled. Send 
Stamped  Self-addressed env. Job Opportunities, 
Waseca, 3E, Minn 

HOBBY SUPPLIES 
FIGURINE PAINTS, Metalcraft, Jewelry, Shellcrafe, 
other Crafts. Kits & Supplies. Illustrated catalog 1 5c 
Karen Krafts, Dept. PH-620, Everett, Wash. 


HOME CRAFTSMEN 
LEATHERCRAFT, Metal Tooling, Textile Painting, 
Beadcraft, Shellcraft—-Many other crafts. Fun, easy, 
profitable! Free, big illustrated catalog. Write today, 
Kiet Kraft, Dept. 157, Hollywood 46, Calif. 











LAMP SIZE Cypress Knee nipple installed $2.00. 
Cy Products, Dept. iJ, Lafayette, La 
RATTAN PLANTER Kits. Ideal for Florists 
Tropical Materials. Folder 10c. Kits, Box 
Coral Gables, Fla. 

MAKE GRANDFATHER — Grandmother Clocks 
Write for information. Mason and Sullivan, Box 
145, Noroton, Conn. 


INSTRUCTION 
OIL COLORING PHOTOGRAPHS—A fascinating 
hobby or profitable sideline for those with artistic 
talent. Learn at home. Easy simplified method. Free 


booklet. National Photo Coloring School, 835 
Diversey Parkway, Dept. 5664, Chicago 14 


Also 
123, 

















DESIGN SMART FASHIONS for yourself or others. 
Fascinating, profitable field. Learn at home in spare 
time. Practical basis training. Sound ‘‘learn-by-doing”’ 
method. Free booklet. National School of Dress 
Design, 835 Diversey Parkway, Dept. 5663, Chi- 
cago 14. 


PHOTOGRAPHY FOR Pleasure or profit. Learn 
at home. Practical basic training. Long established 
school. Free booklet. American School of Photog- 
raphy, 835 Diversey Parkway, Dept. 1823, Chicago, 
14. 








JEWELRY AND FINDINGS 


SEND 25 cents for thirty page catalog of exclusive 
designs and sample pin illustrating our high 
quality rhinestones and our own method of polish- 
ing and plating. Lady Craft Co., 134 4th Se. 
N. E., Canton, Ohio. The leading supply house. 


FREE SAMPLE pair of Earrings shows you how 
easy it is to make beautiful costume jewelry. Over 
5000 styles listed in New Catalog—25c. Barry's, 
177 Ardsley Court, Newark, N. J. 

EARBACKS, Pinbacks, Cards, Chain, Rickrack etc. 
Guaranteed quality. Reasonable prices. See Ad, page 
46, Folsom’s. 








MANUFACTURE the latest creations in rhinestone 
jewelry at home. Pleasant work, tremendous profits 
No skill or special tools needed. Postcard will bring 
our illustrated catalog listing everything required to 
start your own business. A. V. Curt Co., Inc., 
210-P Fifth Ave., New York 10, N. Y. 
RHINESTONES, JEWELRY Settings, Cameos, Se- 
quins, Beads, Hobby Kits. Send 10c for Illustrated 
Catalog. J & M Novelties, Dept. CH-1, Griffith 
Ind. 

MAKE RHINESTONE 
Moneymaker. Catalog, 


Jewelry — Sensational 
instructions, sample pin 
valuable color card showing actual rhinestones 
pearls, moonstones, 50c— refundable with first 
order. Bergen Arts, 128H Main, Hackensack, N. J 


1954 CATALOG WITH latest styles of costume 
jewelry supplies just off the press. Only 10c. Na 
tional Artcraft, Dept. H, 28 E. Exchange St., Akron 
8, Ohio. 


HANDMADE SEASHELL Earrings. Dainty White 
Gardenias $1.00. Brooch-Earring Set $2.00. Eve 
Lynne Atkinson, P. O. Box 134, Shenandoah Station, 
Miami, Fla. 


JULY, 1954 


LEATHERCRAFT 
1954 CATALOG of Leathercraft si pplies. Send 25¢, 


Nicewarner Leather Co., Dept. 11, 14-16 E. Chest- 
nut St., Columbus 15, Ohio. 


MAKE GENUINE Leather Belts, Wallets, Hand- 
bags, Etc Leathercraft Accessories at lowest prices. 
Genuine “Craftool"’ stamps. Free Catalog. Crown 
Leather Company, 22 Spruce Street, Dept. B, New 
York City 38. 





LEATHERCRAFT. Tremendous stock of leather, 
tools, supplies and kits. In leather business over 
forty years. Send 10c for big catalog. Sax Bros., 
L111 No. 3rd, Dept. PH-7, Milwaukee, Wisc 


FREE ‘“DO-It-Yourself’’ Leathercraft Catalog. Tandy 


Leather Co., Box 791-N4, Fort Worth, Texas 


GARNETT! The dyes and finishes with the enviable 
prize-winning record. Vista Craft Products, Vista, 
Calif 
78 ASSORTED Leathercrafting Tools—private sale 
—$45.00. R. E. Breen, 1728 21st Ave., Gulfport 
Miss 


JOIN MARY WILDER'S Leather Club! Make beau- 
tiful leather beles, bags, etc., correspond with mem- 
bers throughout country. “Each billfold 1 make 
seems to sell two more,”” writes Mrs. F. J 1 
Membership free. Write for details!) Mary Wilder's 
Leather Club, 224 W. Huron, Chicago 10, lil 








Profitable Hobbies 
355 Handcraft Bldg. 
Kansas City 11, Mo. 


Enclosed find $ 


Protitable Hobbies Advertising Results Are 
“Exceptionally Good” 


I would like you to know that the advertisements | put in your magazine have brought 
over 150 inquiries and memberships are coming in steadily, Although | have advertised 
in other magazines, yours has been exceptionally good. 


Use This Handy Insertion Order TODAY! 


H. G. R., London, Canada. 





months’ insertion of the following 


advertisement in the classified columns of PROFITABLE HOBBIES, at 50c 
per word per month (including name and address). Minimum 10 words. 





























LEATHERCRAFT FOR Pleasure or Profit. Make 
easy-to-assemble purses, belts, gloves, woolskin toys, 
100 other items for gifts or to sell. Send 10c today 
for big catalog. Largest Leathercraft stock in U. § 
| a Larson Co., 820 S. Tripp, Dept. 4258, 
Chicag 





MAKE IT YOURSELF 
EVERYBODY LIKES CANDY.” 
professionally Our 44th year.) 
D9, East Orange, N. J 


Learn to make 
Ragsdale Candies, 


YOUR Income, turn your spare time 
into cash—making quick-selling, highly profitable 
lamps and fiber glass shades. Every home a prospect 
for one or more. Hundreds already doing it—so can 
you. No experience needed. No special tools re 
quired. Gearon’s big, new 72 page 1954 illustrated 
Catalog No. 8 will show you how—dquickly. One 
special 8-page section shows 6 beautiful lamps in kit 
form, ready for you to assemble. Another 12-page 
section shows you how to make stunning, ultra- 
modern fiber glass shades. Page after page filled with 
wide variety of other attractive shades, shade frames, 
figurines, and lamp bases. Also oil lamp converters, 
boring compound, and all kinds of cords, sockets, 
pipes, harps, finials, bases, and hundreds of other 
parts. Everything you need. And you can buy every- 
thing wholesale, sell ac retail—make big profits, fast. 
Send only 25c right now for Gearon's big 1954 
catalog and wholesale price list. Like hundreds of 
others—you'll be glad you did. Gearon Co., Dept. 
503-07, 27 S. Desplaines, Chicago 6, Ill. 


MINERALS & PRECIOUS STONES 


CUT GEMS of all kinds, very rare and unusual 
types. Also rough gems. Ask for my approval se- 
lection. Ernest Meier, Church Str. Annex, P. O. 
Box 302, New York 8, N. Y. A 
IMPERFECT DIAMONDS, $1.00 per point. B. 
Lowe, _Holland Bldg., St. Louis 1, Mo. 

JOIN THE THOUSANDS whose hobby is gem 
cutting, jewelry making, mineral collecting. Send 
only $3.00 today—for 12 monthly issues of national 
how-to-do-it magazine. Sample copy 25c. Gems & 
Minerals, Dept. C-7, Palmdale, Calif. 


MINIATURES 
MINIATURES CARVED to order. Satisfaction 
guaranteed. Match carved twice its length into 


chain $2.00. 12 lengths $5.00. Charles Latimer, 
11025 Goethe, Detroit 14, Mich. 


MISCELLANEOUS 


YOU CAN ENTERTAIN with Chalk Talks. Cata- 
log, 10c. John Balda, Trick Cartoonist, Oshkosh, 
Wis. ‘ 


INCREASE 





























OF INTEREST TO WOMEN 


HOME “BU SINESS opportunity mailing literature 
to mew mothers. Everything furnished. Big earnings. 
Kit—instructions, $1.00. Stanwill Company, Fos- 
toria 62, Ohio. 

EARN $12.00 dozen sewing new ‘‘Tutone’’ Baby 
Shoes. Details 3c. Thompson's, Loganville, H, Wis- 
consin. 


5 “rafts, 


SELL YOU i "Needlework—free details 
S. Lincoln, Englewood 2, Colo. 


‘4015 
GRAIG’S MEAT Tenderizer—The~ powerful new, 
liquid, non-salty natural papaya product. Makes any 
cut more tender, a delight to eat! Easy to use, 
and so inexpensive! Just $2.00 to Craig’s Ten- 
derizer, 52 Main Street, Westerly, R. I., brings 
you 16 oz. supply, prepaid. 
BOTTLE Crocheted 
$1.00. Dyer, 1854 


Sample, direc- 
Fort Worth, 


jackets. 


Highland, 


COKE 
tions, 
Texas. 


LADIES! ‘GET “Famous-Name Gifts Free! e! Kitchen- 
ware, Appliances, Jewelry, Toys, etc.—100's of 
items! Just take orders from friends, neighbors for 
our new, exquisite gifts, Christmas & other cards, 
spare time. No experience necessary! No waiting: 
your gifts shipped promptly with cards. Write For 
Free Gift Catalog: Evergreen Studios, Box 846-B, 
Chicago 42, Ill 

45 FINEST PLASTIC Bags $1.00. Special Re- 
frigerator Assortment includes (1) 18 x 22” 
Turkey, (8) 11 x 15” poulery, (12) 6 x 12” 
quart, (24) 6 x 8” pint. We-No-Nah Sales Co., 
Box 195, Dept. J-PH, Winona, Minn 











PATENTS 


PRINTING 


DO YOUR OWN Printing. Save money. Simple 
rules. We supply everything. Print for others; good 
profit. Raised printing like engraving too. Have 
home shop. Details free. Kelsey Presses, V-6, 
Meriden, Conn. 


RECIPES AND FOODS 


FIVE DELICIOUS Economical vegetable recipes for 
$1.00. Viola Lysell, Foster City, Mich. 
BARBECUED SPARERIBS recipe $1.00. Ivy, 4 


Mayette, Santa Rosa, Calif. 


101 “STATE FAIR Winners ‘and “favorice Recipes— 
Salads, pies, cookies, cakes, desserts. Send $1.00 
Menues New Cook Book, Box 601, Quincy, Ill. 
COCOA BROW /NIES. Most_ delicious. 
Mildred Cooley, Oxford, N. Y. 


REDUCING? Low Calne butter spread recipe. 
$1.00. V. Reimer, Roscoe, III. 


SHELLCRAFT 


SEND 15c FOR OUR NEW 1954 SHELLCRAFT 
Instruction Book, listing latest designs and new ma- 
terial and shells. Large Shell-Art Jewelry Kit, $2.00 
Postpaid. We sell retail at wholesale prices. Shell- 
Art Novelty Co., Dept. PH, 229 S. 9th St, 
Philadelphia 7, Penna. 


EARBACKS, Pinbacks, Cards, Chain, Rickrack etc. 
Guaranteed quality. Reasonable prices. See Ad, page 
46, Folsom’s. 


SHELLCRAFT AND Jewelry Supplies. Free new 
illustrated wholesale catalog. Florida Supply House, 
Box 847, Bradenton, Fla. Our 20th year. 














4 360 


Recipe 35. 




















INVENTORS—If you believe you have an inven- 
tion, we can make a preliminary search on your 
invention and advise you whether we think it can 
be patented. Send for copy of our Patent Booklet, 
‘How to Protect Your Invention’’ and ‘‘Invention 
Record" form. No obligation. McMorrow, Berman 
& Davidson, Registered Patent Attorneys, 266-F 
Victor Bldg., Washington re. 


INVENTORS: Learn how to protect your inven- 
tion. Special Booklet ‘Patent Guide for the In- 
ventor”’ containing detailed information concerning 
patent protection and procedure with ‘“‘Record of 
Invention’ form will be promptly forwarded upon 
request—without obligation. Clarence A. O'Brien 
& Harvey Jacobson, Registered Patent Attorneys, 
45-G District National Building, Washington, D.C 








500 GUMMED 14 
lines, 5Oc. Extra lines 15c. 
Minneapolis 1, Minn 


PHOTOGRAPHY FOR. ‘Pleasure or profit. Learn 
at home. Practical basic training. Long established 
school. Free booklet. American School of Photog- 
raphy, 835 Diversey Parkway, Dept. 1822, Chicago, 
14 


x 2” Labels, Printed three 
Hunziker, Box 725-XB, 





HAVE YOUR Friends mailed Guess Who . Cards 
25c each. Letters remailed 25¢ each. to Capitola 
Scruggs, 2401 N. W. 27th Se., Fore W orth, Texas 


HOBBY-GO-ROUND. Swap ideas 
coast-to-coast. Details 10c. 423 
London, Canada. 


SWIFT'S HOBBIES & | & Ideas. 
Georgia Swift, 24 Ivanhoe Court, 


LETTERS REMAILED 25c. Hawaiian Doll 
Mahina, Honolulu 16, Hawaii. 


with hobbyists 
Central Avenue, 





$1.00 year. 10c copy. 
Nashville, Tenn. 


Shop, 





LETTERS REMAILED 25c. Forwarding " Confiden- 
tial. Ivy, 4360 Mayette, Santa Rosa, Calif. 


12 ASSORTED Cured, Cleaned ‘small Gourds ready 
for painting, $1.00 postpaid. KuperKraft, Chelsea, 
lowa. 
LETTERS REMAILED, 
$1.00. George Bauer, Box 
San Francisco, Calif. 


MOLDS 
MAKE FLEXIBLE Molds. Cast figurines, 
Free sample. Tooker, 630-P Chestnut, 
Ohio. _ 
FREE 
Extra 





each 10c; 6—50c; 13— 
855, Main Post Office, 











igurine | plaques. 
Hamilton, 





MODEL 
Kendall, 


5. Postage 
N. J. 


with quart 


Latex $2.2 
60 Carlton, ity, 


Jersey C 





TOTEM POLES—make your own. 7 feet tall. Cute 
as a bug's ear. Only $25.00 for mold. $1.00 for 
pictures. Box 332, Duluth, Minn 


NOVELTIES 
WOVEN Straw Baskets: Glass, Shell, 
Horsehair, Filigree, Hat Baskets—filled with min- 
iature fruit—flowers. 1” dolls. Choice any 2 
pairs. Photos—Details other handmade unusual 


novelties. All for $1.00. Lastufka Products, Box 
10248, Tampa 9, Fla. 
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TINY 1" 


PERIODICALS 


SWAP—SELL, Buy Anything thru Adv. 
per’s Journal. Copy 10. Write Box 197, 
Pa. 





in Swap- 
Hazelton, 

















PET STOCK 


PARAKEET TRAINING Record, new idea, 


your 
time, one side the 
Sent prepaid $1.50 
Blumenthal, 4501 


bird will talk more, in less 
Parakeet does all the talking. 
with valuable hints. August 
Fair Ave., St. Louis 15, Mo. 








PHOTO COLORING 


OIL COLORING PHOTOGRAPHS—A fascinating 
hobby or profitable sideline for those with artistic 
talent. Learn at home. Easy simplified method. Free 
booklet. National Photo Coloring School, 835 
Diversey Parkway, Dept. 5663, Chicago 14. 














PHOTOGRAPHY, SUPPLIES 


PHOTOGRAPHY FOR PLEASURE or profit. Learn 
at home. Practical basic training. Long established 
school. Free booklet. American School of Photog- 
raphy, 835 Diversey Parkway, Dept. 182 A, Chicago 
14. 

















PLASTICS 
NEW LIQUID casting plastic. Clear, colors. Preserve 
flowers, insects, photos permanently. Saw, drill, 
carve. Send 25c for Castolite Casting Manual and 


proved Success Plan showing how to make money at 
home. Castolite, Dept. H-109, Woodstock, Ill. 





INTERNAL CARVERS—Triangle drill eseives 
2-tone effects. Send $1.50 for sample. Filgro Art 
Plastic Industries, 11 Oakland Ave., Jersey City 6, 
N. J. 


CASTING PLASTIC, crystal like, new improved 
formulation, 114 pound liquid Numold and com- 
plete kit including colors and instruction manual. 
You too can start profitable casting and embedding 
hobby at home. Only $6.00 postpaid, send to 
Virginia Research Laboratory, Marion, Va. 





SHELL JEWELRY Supplies, Wholesale only. McFar- 
land Plastic Co., Sarasota, Fla. 


SEND FOR Catalog-instruction book. Blue Ridge 
Shell Studio, 5302 Blue Ridge Blvd., Kansas City 
29, Mo. 

SEA SHELLS, 
gifts, novelties, jewelry. 
Wholesale catalog 20c. 
Coral Gables, Fla. 








Instructions, Supplies, for making 
Book of 150 designs $1.10. 
Gifthouse, Box 4550-H, 








STAMPS 


225 STAMPS only 
Camden 22, N. Y. 





10c with approvals. Mystic, 





FIRST U.N. Set. Among world’s prettiest. Only 10c. 
Approvals. Welles, Box 1246-PH, New York City 8. 


ANIMALS, BIRDS, Triangles, Flowers, 
Fish, Ships, Locomotives, Kings, Dictators, Multi- 
colored Historical, Geographical, Musical, Battles, 
Giants, Midgets and over 100 others—Only 25c 
with approvals. Adults please. Canada Stamp Co., 
1907 Main St., Dept. 322, Niagara Falls, N. Y. 


FREE! BIG United States Catalog. Valuable guide 
and check list. Hundreds of illustrations. Approvals. 
Harrisco, 304-C Transit Building, Boston 17, Mass. 





Butterflies, 








FREE—50 Different, with approvals. Fahsing, Dept. 
PH, Atascadero, Calif. 


GIGANTIC COLLECTION  Free—Includes_ Tri- 
angles—Early United States—Animals—Commemora- 
tives—British Colonies—High Value Pictorials, etc. 
Complete Collection plus Big Illustrated Magazine all 
free. Send 5c for postage. Gray Stamp Company, 
Dept. PH, Toronto, Canad a. 


10 HITLER STAMPS, sample 
special lists, all 10c. Approvals. 
Co., Littleton B5, New Hampshire. 


COLOSSAL STAMP Zoo Free! Jungle beasts, wild- 
life, domestic animals—Fifteen different, including 
rhinoceros, elephant, snake, tiger, zabu, kangaroo, 
Koalabear, emu, kookabura, bull, horse. Extraor- 
dinary accompanying approvals. Send 10c for post- 
age and handling. Niagara Stamp Company, Niag- 
ara-on-the-Lake, 59, Canada. 








stamp newspaper, 
Littleton Stamp 











TROPICAL FISH 


TROPICAL FISH and Supplies. 
tive your area will supply. 
4635, Los Angeles 24, Calif. 


WANTED 


TO $10.00 LB. Paid. We buy 200 different roots, 
herbs, Milkweed, Catnip, etc. Write: Herbco, 465, 
Medina, na, Ohio. 


HERBS, BEESWAX, horsehair. Write for price list. 
a Jackson, Edwards St., Roslyn Heights, 





Save! Representa- 
rite Nmoae, Box 














CATNIP WANTED. Farm ° women who have cat- 
nip growing, write Doris Bryant, 135 W. 16th St., 
New York City 11. 





PROFITABLE HOBBIES 





HOBBY 
REPORTER 


Newsworthy items concerning hobby clubs, shows and other group hobby activities, as well as 
information about non-commercial hobby services and publications, news of opportunities for hobbyists, 
etc., are welcomed for YOUR HOBBY REPORTER. Because of the nature of the material, no payment 
will be made for items appearing here, nor can any submitted be returned. In submitting information 
on coming hobby events, remember that it should be in our hands at least three months before the 
event is scheduled to take place. We cannot guarantee to publish all items submitted, but will attempt 
to choose those of the most general interest. If names of persons are mentioned, be sure full name 
is given and spelling verified. Address all material to Your Hobby Reporter, Profitable Hobbies 
Magazine, 543 Westport Road, Kansas City 11, Missouri. 


ro FOLLOWING schedule of summer 

doll sales, under the auspices of the 
Dollmakers Guild, is provided by Doro- 
thy Glazer, secretary-treasurer of the 
Guild: 

Bettie’s Craft Center, Charmil Hotel 
Bldg., 35 Broadway, Asheville, North 
Carolina—July 24 through August 14 
(second annual). 

Rose Island Gift Shop, Sebewaing, 
Michigan—July 1 through July 31. 

Sharondale Acres, South Maple St., 
Asheville, New York—July 24 through 
August 14. 

Doll Lovers’ Shop, Rt. 104, Jeddo, 
New York—July 3 through August 7 
(second annual). 

Old Port Guild, 136-B Bellevue Ave., 
Newport, Rhode Island—July 9 through 
July 23 (second annual). 

Barnacle Woodcrafts, Gatlinburg, Ten- 
nessee—July 1 through July 31. 

Eubank Doll House, 
souri—July 24 through August 31. 

Totem Pole Gift Shop, Chimney 
Rock, North Carolina—July 1 through 
July 31. 

Cape May Country Store, Cape May, 
New Jersey—July 24 through August 
14 (second annual). 


| a gd CELL batteries have, for a long 
time, been widely used in model 
hobby equipment, as well as flashlights, 
radios, toys, games, novelties, and count- 
less other items. It is, then, surprising 
to learn how little most hobbyists know 
about the proper care and choice of 
batteries. 

In order to get proper performance 
and longer life from dry cell batteries, 
it is first essential to select the correct 
battery, giving the required amount of 
current for the job. Electric motors may 
be the same size, and still one motor will 


Mis- 


Branson, 
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require several times as much current 
as another. This applies to ignition use, 
and radio control transmitters and re- 
ceivers, as well. In photo-flash equip- 
ment, for instance, it is necessary to have 
maximum power at the precise instant 
the shutter opens to obtain 
perfect pictures. 

Once the proper battery has been 
purchased, it is essential that it be given 
proper care. Burgess Battery Co., one of 
the nation’s leading manufacturers and 
suppliers of dry cell batteries, lists these 
important rules for battery care: 


in order 


Always store your batteries in a cool, 
dry place. Keep them away from radia- 
tors, stoves, light bulbs, bright sunlight, 
damp basements, damp ground, etc. 
Water and heat are a dry battery's worst 
enemies. Water will cause shorts and 
heat will cause them to dry out. 

Remove batteries equipment 
when not in use. 

Handle batteries carefully at all times. 
Dropping or throwing them may crack 
the seal and allow them to dry out. 
Rough treatment can break the small 
wires that connect individual cells in the 
battery to each other, and to the termi- 
nals. In model ignition usage, crack-ups 
will cause serious damage. Remember, 
dry batteries are breakable and are not 
guaranteed against rough treatment. 


from 


Test your batteries with a voltmeter. 
Sparking the leads will cause damage, 
especially to small, high voltage batteries. 

Use a dry battery for short periods of 
time and allow it to rest once in a while. 
A battery that works too hard, generates 
more hydrogen gas than the chemical 
compound in the cell can absorb. When 
the battery is filled with an over-abun- 
dance of this gas—leakage may occur. 
No bartery is leakproof. A short rest 
period will enable the battery to absorb 


this gas and keep it in good working 
order. 

Choose the proper battery; give it 
proper care. You'll get better perform- 


ance and longer battery life. 
— NELSON Knitting Company of 
Rockford, Illinois, has prepared pat- 
terns for the making of monkey dolls 
from the Rockford socks manufactured 
by the company. R. A. Doyle of the 
Nelson organization points out that the 
red heel identification 
Rockford socks makes a red top and 
bottom—just where a monkey needs 
color. The toys can be stuffed with a 
variety of materials—cut up old nylon 
stockings, hosiery waste, cotton batting, 
kapok, or shredded foam rubber, among 
others. A Texas woman recently wrote 
the Nelson Company to inform it that 
held a bazaar and cleared 
over $600 on monkey toys made from 
the red heel socks. The patterns, accom- 
panied by detailed instructions, may be 
obtained free of charge by writing to 


in the Nelson 


her church 


the Nelson Knitting Company, Rock- 
ford, Illinois. 


liens SOCIETY OF VERMONT CRAFTS- 
MEN will sponsor summer fairs at 
St. Johnsbury, Vermont, July 22, 23, and 
24, and at the Community House in 
Rutland, Vermont, August 19, 20, and 
21. For complete information commu- 
nicate with Mrs. Max Welch, 56 Hazel 
St., Rutland, Vermont. 
cow OF addresses delivered, ab- 
stracts of the proceedings and de- 
scriptions of the various exhibits at the 
Inventor’s Exhibit and Conference re- 
cently held in Cleveland, Ohio, are now 
available. The exhibit 
were sponsored by the machine design 
division of the Cleveland Engineering 
Society. The chief topics of discussion 
were “Need for New Inventions,” “In- 
venting For Profit,” “How to Invent,” 
“How to Sell Inventions,” “The Human 
Side of the Patent Office,” and “What's 
In the Future?” The principal addresses 
on these subjects were delivered by lead- 
ing men in their respective fields, in- 
cluding successful inventors. The volume 
containing this record of the exhibit 
and conference may be obtained by send- 
ing $2 to the Cleveland Engineering 
Society, 2136 East Nineteenth St., Cleve- 
land 15, Ohio. 


Bob ELerndt 


and conference 
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Reviews By THEopoRE M. O’LEARY 





RECIPE FOR CAMPERS 

THe Outpoor PicTURE COOKBOOK, 
by Bob Jones (126 pages; illustrated; 
Hawthorn Books, Inc., New York City; 
$2.95). 

ERE IS a cookbook which should 

appeal primarily to the male mem- 
bers of the family, for it is directed to 
campers, hunters, fishermen, woodsmen, 
scouts, and hikers. But if you are one 
of those men whose wife goes along on 
hunting and fishing trips, you might 
show her this book. Maybe it will inspire 
her to offer to do the cooking! 

Bob Jones is an enthusiastic camper 
and fisherman who has camped out in 
virtually every state of the Union. His 
book is practical and down-to-earth 
because he knows from experience what 
you can and what you can’t do in the 
way of outdoor cooking. But he man- 
ages to give enough recipes suitable for 
outdoor cookery to insure the outdoors- 
man of a variety in his menus. Besides 
recipes for such standbys as steak, chick- 
en, fish, hamburgers, omelets, roasts, 
potatoes (he presents twelve different 
methods for “cooking spuds”), and 
sweet corn, Mr. Jones includes others 
for soups, stews, salads, desserts, dump- 
lings and hashes, all of which can be 
cooked outdoors with little difficulty. 
He even tells you how to make your 
own bread, something that few modern 
cooks try even in their home kitchens. 


M* JONES offers valuable advice on 
selecting foods for camping trips 
and stresses the importance of getting 
the butcher io provide you with the 
right cuts of meat. He includes informa- 
tion on building ovens, portable stoves 
and other cooking devices. He advises 
you on preservation and refrigeration of 


8 


foods, including game, and on the clean- 
ing and filleting of fish. 

One hundred and fifty-four photo- 
graphs, all made by the author, and 
sixty-six drawings and diagrams, clarify 
the recipes and cooking processes—an 
excellent idea in a book directed to the 
male sex, most of whom need all the 
clarification they can get when it comes 
to cooking. Another feature of this vol- 
ume is its convenient size—just right 
to slip in a jacket pocket or a knapsack. 


1,000 CRAFT PROJECTS 

THE Book oF ARTs AND CrAFTs, by 
Marguerite Ickis and Reba Selden Esh 
(275 pages; illustrated; the Associa- 
tion Press, New York City; $4.95). 
Sean BOOK by two experienced craft 

teachers and writers is a real treas- 
ure house of art and craft information 
and projects. Of the latter there are 
more than 1,000 grouped into logical 
classifications and offering something 
which will appeal to every member of 
the family. It would be impossible to 
overestimate the value of this book to 
group leaders— school teachers, camp 
counselors, playground directors, and 
persons charged with conducting recrea- 
tion programs in churches and clubs. 
And those interested in crafts for thera- 
peutic uses will find, as the authors 
state, that virtually every project in the 
book can be used for therapy. 

The authors have constantly borne in 
mind the desirability of holding down 
expenses and each of their projects may 
be executed with little or no cost and 
with simple tools. They stress the use 
of natural materials and those which 
might ordinarily be discarded. The major 


mediums—wood, leather, metal, plastics, 
paper, textiles and clay—are developed 
and the basic techniques involved in 
working with these materials are pre- 
sented. Each project presented is in- 
tended to teach a basic technique, which 
may be adapted to various needs. Thus 
readers of this book will be able to 
create hundreds of craft articles in addi- 
tion to the more than 1,000 projects 
specifically presented. 


oie CRAFTS are divided into five 
basic classifications. Crafts to beau- 
tify the home include woodworking, 
painting and refinishing furniture, plas- 
tics, pottery, candle making, mobiles, 
stenciling, quilting and rug hooking. 
Crafts for personal adornment include 
leathercraft projects, jewelry making of 
various sorts, bead craft, belt making and 
fish scale flowers. The section on crafts 
for camps and playgrounds concentrates 
interest on Indian crafts, puppets, charm 
strings, basketry, cement sculpture, whit- 
tling and working with various natural 
materials such as seed pods, bayberries, 
broomcorn, etc. In crafts for little chil- 
dren the authors take up corn cob dolls, 
play stores, doll houses and furniture, 
toys from lumberyard scraps, dolls made 
from newspapers, toys from scrap lum- 
ber and uses of crayons. In crafts for 
special needs the authors deal with a 
miscellany of craft projects which don’t 
belong in any of the previous cate- 
gories. Included is material on poster 
ideas, party decorations, Christmas tree 
ornaments, paper cutting, string or cord 
pictures, finger painting, tray decora- 
tions, weaving, caning a chair seat, rush 
chair seats and reed splint chair seats 
or stool tops. 
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The foregoing summary is only a 
suggestion of the contents of “The Book 
of Arts and Crafts.” The volume is 
amply illustrated with patterns and in- 
structional drawings and a useful feature 
is a functional index which lists under 
such headings as camps and playgrounds, 
schools, churches, boy’s clubs,  girl’s 
clubs, etc., the crafts best suited to each 
of those groups. 

The Association Press, publisher of 
this book, is the publication department 
of the National Council of the 
Y.M.C.A.’s of the United States. 


COWBOY CARVER 


How To CarvVE CHARACTERS IN 
Woop, by H. S. “Andy” Anderson in 
collaboration with Al Paul Theil (82 
pages; illustrated; University of New 
Mexico Press, Albuquerque, New Mex- 
ico; $2.50). 

NDY ANDERSON is one of America’s 

best-known wood carvers. His hu- 
morous carvings and caricatures of cow- 
boys and other western characters, along 
with their horses, dogs, cattle, donkeys 
and other animals are much in demand 
and you are likely to find them holding 
places of honor on the desks of million- 
aires and statesmen. Andy started whit- 
tling as a hobby, but finally the demand 
for his figures grew so heavy that he 
quit his job and for years now he has 
made his living by wood carving. 

In this book Mr. Anderson shares 
with his readers the fruits of his many 
years of carving experience. “There are 
lessons in wood carving,” writes Mr. 
Anderson, “which took me years to learn 
and these are the things which I have 
incorporated in the chapters of this 
book. If you read carefully and follow 
the instructions, you'll know a great deal 
about wood carving in a few hours’ 
time.” 

Patience and practice are the chief 
requirements for a wood carver, asserts 
Mr. Anderson. He urges that you work 
from life or from photographs and pay 
attention to the details of the figure you 
are working on. He suggests that begin- 
ners can benefit by practicing on a 
chunk of beeswax before trying their 
knives on wood. When you make a 
mistake you can simply melt the wax, 
reform it into another chunk and start 
over. 


AVING DISPOSED of the matter of 
tools and equipment (he recom- 
mends basswood as a carving medium), 
Mr. Anderson takes up the matter of 
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technique, starting with the making of 
a rough outline of your subject on a 
sheet of paper, which you then can 
transfer to your block of wood. Step- 
by-step he goes on from there, illus- 
trating his instructions with photo- 
graphs of his own work in various stages 
of completion. The final stage is im- 
parting color to the carving and here 
Mr. Anderson tells you how to follow 
his example and by using stains avoid 
giving your work a painted look. He 
also includes a chapter on carving a 
wooden chain, which he says is an excel- 
lent means of learning the fundamentals 
of wood carving. 

Mr. Anderson says that the reason 
most beginning wood carvers become 
discouraged is that they attempt some- 
thing that is too far advanced for them. 
With this in mind he offers patterns 
for five different carvings, each succes- 
sive figure being a little more difficult 
than the one before. They are a dog, a 
horse, a donkey with pack, a prospector 
and a cowboy. Thus Mr. Anderson leads 
you by easy stages along the way to 
ever increasing proficiency. Candidly he 
tells you that merely by reading his book 
you won’t become a crackerjack wood 
carver. But he does regard it as a step- 
ping stone to fine creative work. 

As Mr. Anderson’s collaborator, Al 
Paul Theil, writes in a foreword, Mr. 
Anderson’s carving technique differs 
from that of most wood carvers. Thus 
their volume is not intended to be a 
treatise On wood carving in general, but 
rather to present Andy’s technique in a 
form that can be absorbed by the be- 
ginner. Seeing the many examples of 
Mr. Anderson’s carvings which illus- 
trate this book, can’t imagine a 
better technique to absorb. Andy's carv- 
ings are fun to look at, and look as if 
they'd be just as much fun to make. 


we 


FOR FLOWER LOVERS 


A CONSTANCE Spry ANTHOLOGY, 
Constance Spry (112 pages; 
trated: Studio-Crowell, New 
City; $4.75). 
poe MEASURE of the standing of 

Constance Spry in the world of 
flowers and gardening is that she served 
as official adviser on the floral decora- 
tions for the coronation of Queen Eliza- 
beth of England. She has written several 
books on flowers, flower arrangement 
and numerous phases of gardening and 
in this volume excerpts from these vari- 
ous volumes have been brought to- 
gether. The result is a book which is 
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All Books Reviewed in the 
Hobby Book Shelf Are 
Available at 
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1378 E. 8th St., Brooklyn 30, New York 
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lave Fun —Maxe Money oii ing, these amazing 
NEW UNUSUAL Novelties Gifts Lawn Figures... Animals 
Bar Implements, Door Markers Plaques . Shelves 
ae Fi Trace, ¢aw out and paint 1 brings 
you these EXCITING and DIFFERENT 4110 full 
size BAG patterns nowt 


TRANS PLANS, Dept. P! 
35-22 191 St. Fiushing, N. ¥. 








| HAVE BEEN AVERAGING 
$25,771.16 gross in cash monthly 


(Dec. $31,362.14) fot two years in mail order 
business started very limited capital 1950. Be- 
cause | can't cover even 1% of market, | can 
supply you with merchandise, mailing lists, 
sales letters, advice based on experience. Can 
be operated on small scale by man or woman 
Began in my home, now employ 23. Send one 
dollar which will be credited to you. My firm 
belongs to Chamber of Commerce, well rated 
financially. Not crazy scheme but legitimate 
business. No special education, training re- 
quired. One dollar brings story. Mail Order, 











P. O. Box1715-Y, Dallas, Texas 
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PROFITS 


from INVISIBLE 
RE-WEAVING 


— 
COMPLETE a 


$ Imported Ball Point Needle 3 5 
$ Complete 64 Page Book 
$ Patch Weaving Device phi 


Turn spare time into dollars! 
Culver kit contains complete, 

simple instructions—step-by- 

step diagrams—EVERY tool 
needed to learn French Re 


weaving, Patch Weaving, 
Splicing, Patching, Stoating, 
Hosiery Repair. Nothing else 
to buy. Not a “COURSE” 
. but a COMPLETE kit 
Money back guarantee. 


FREE CATALOG 


Send for kit today. Send $ 
Dept. PH-7 check or money order to 


CULVER PRODUCTS COMPANY 


| Suppliers to Reweavers — Culver City 1, Calif. 


New Hearing Aid 
Without Tubes 


Costly B-Battery eliminated! All battery costs 
slashed 80% Powered by 3 genuine 
Raytheon Transistors! Vacuum tubes ban- 
ished forever! For full information, use 
handy coupon below. No obligation whatso- 
ever. A posicard will do. 

Electronic Research Director 

Beltone Hearing Aid Co., Dept. 335A 

2900 W. 36th St., Chicago 32, Ill, 

Please rush complete facts on new miracle 

all-transistor tubeless hearing aid. 
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not only informative but which states 
the philosophy of the true flower and 
garden lover in the most charming of 
terms. 

Mrs. Spry’s attitude toward flower 
arrangement is always sensible. Unlike 
some writers on the subject she does not 
try to invest it with mystery, to lay 
down inflexible rules. Consider, for in- 
stance, this passage from her book 
“Winter and Spring Flowers,” which is 
quoted in this anthology: “‘Should one 
mix together, in one’s decorative ar- 
rangement, wild and cultivated flowers?’ 
It seems to me that the answer in brief 
is: “Why not, if they look well to- 
gether?’” 

The range of this book is wide. At 
one moment Mrs. Spry may be express- 
ing her opinion on Japanese flower ar- 
rangements, at another offering a recipe 
for pot-pourris and pomanders. Here 
she sings the praises of American sweet 
corn, there she may be describing daffo- 
dils in a lovely garden in Cornwall. 
Now she tells us what is her first step 
when asked to decorate a house for a 
party. Then she may decry the fact that 
in English kitchens vegetables are 
treated like Cinderellas. 

But always in everything Mrs. Spry 
writes her love for flowers, for gardens 
shines through. As she once wrote in 
a magazine article: “No apology has 
ever been needed for showing an undue 
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Own Your Own Business 
Sell Craft and Hobby Products 


160-Page, New Revised Edition. ..$2.75 
Endorsed by Gift and Art Buyer 
BRANFORD PUBLISHERS 
55! Boylston St., Boston, Mass. 


REE KIT 


ow to Make Up to 


HOW TO 


$1000” a Month! 


_ Supplying Demand for New 
“Midget Miracle” Fire Extinguisher 

iny “Presto” does the job of 

bulky fire extinguishers that 
cost 4 times as much, and weigh 
8 times more. Fits in 
palm of hand. Ends 
fires fast as 2 seconds. 
Guaranteed 20 years. 
Sells for only $3.98! 
Over 2 million sold! 
FREE KIT includes everything you need. 
Makes it a snap to ‘‘clean up’’ showing 
**Presto’’ to owners of homes, cars, boats, 
farms, etc., and to stores for re-sale. Write 
today. No risk. No obligation. (If you want a 
regular Presto to use as a demonstrater, send 
only $2.50. Money back if you wish.) 

MERLITE INDUSTRIES, Dept. 477, 
114 E. 32nd St., New York 16, N. Y. 
IN CANADA: Mopa Co., Ltd., 371 Dowd 
St., Montreal I, P. Q. 








$1,000 
A Month! 
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interest in gardening. It is the accepted 
hobby of the great, the learned, and the 
simple...” 

Adding to the attractiveness of this 
volume, as well as to its usefuiness, are 
forty photographs, eight in color, thirty- 
two in black and white, of some of 
Mrs. Spry’s most famous flower arrange- 
ments. They are yours to copy, if you 
like, or to modify in accord with your 
own ideas, or merely to look at with 
delight as you walk down the garden 
path which winds through the pages of 
this book of homage to the beauty of 
growing things. 


GIFT SHOP GUIDE 

How To Run a Girt SHop, by Ar- 
thur J. Peel (152 pages; Charles T. 
Branford Co., Boston, Massachusetts; 
$2.75). 

Sieg Is a completely revised edition 

of a book which first “appeared in 
1941 and was immediately recognized 
as perhaps the most useful and authori- 
tative book in its field. Now the author, 
Arthur J. Peel, has taken cognizance of 
the important changes which have oc- 
curred in the gift and art shop field in 
the last dozen years and has revised his 
volume to meet those changed condi- 
tions. The result is a book which comes 
close to being indispensable for anyone 
desiring to enter the gift shop field for 
the first time, and is also full of infor- 
mation of value to the person already 
in the business. 

There are today approximately 16,000 
gift and art shops in this country and 
they are doing, says Mr. Peel, around 
$500,000,000 worth of business annual- 
ly. Most of them are operated by indi- 
viduals, employing at the most one to 
four persons. The smaller shops do a 
business that averages from $12,000 to 
$30,000 a year, providing a modest in- 
come for one person. Before deciding 
that you, too, would like to share in this 
business you would do well to read Mr. 
Peel’s opening chapter in which he 
realistically presents the advantages and 
disadvantages of the gift shop business, 
comments on the chances of success for 
such a shop, touches on capital require- 
ments and profit possibilities, and sums 
up the personal qualifications most con- 
ducive to success in such a business— 
one of them incidentally mot being the 
ability to be a high pressure salesman. 


HE REMAINDER of Mr. Peel’s book 
is devoted to thorough and detailed 
coverage of all aspects of the gift shop 


business. He begins with financing and 
organization, in the course of which he 
weighs the respective merits of buying 
a shop or establishing a new one and 
also summarizes the various legal and 
governmental requirements involved in 
the gift shop business. He goes on to 
deal with selecting a location, equipping 
and stocking and the buying of mer- 
chandise. He classifies gift shop mer- 
chandise into twelve groups—leather- 
craft, woodcraft, metalcraft, glass, pic- 
tures, ceramics, plastics, textiles, graphic 
arts, paper products, perfume products 
and miscellaneous products. 

An excellent chapter on pricing mer- 
chandise is succeeded by equally infor- 
mative ones on good merchandising 
methods, advertising and the relation- 
ship between merchandising and adver- 
tising, a relationship about which even 
experienced business people often have 
only a hazy idea, according to Mr. Peel. 
In connection with the general subject 
of merchandising Mr. Peel devotes a 
chapter to salesmanship, in which he 
points out that personal sales technique 
considered effective in most retail stores 
does not fit in a gift shop. 

What to pay sales people is a prob- 
lem that often puzzles the inexperienced 
gift shop owner. Mr. Peel has the an- 
swers to that problem as he does also 
to problems involving operating costs, 
and inventory and budget control (both 
important). He presents a particularly 
comprehensive chapter on bookkeeping 
and accounting, illustrated with facsimi- 
les of actual account books and income 
tax returns. 

A rather specialized subject with 
which Mr. Peel deals is the possible 
advantage inherent in opening a second 
shop in some winter Or summer resort, 
which will operate during the tourist 
season and will complement rather than 
duplicate the selling opportunities of 
your first shop. He also comments on 
the possibilities in offering some sort 
of auxiliary service in your shop, which 
will bring more people into the shop. 
One of the most advantageous of these 
auxiliary services, he suggests, is the 
operation of a lending library. 

This book seems to come as close to 
answering all the questions which the 
prospective gift shop operator might 
raise as any book could. It is no wonder 
that when the Department of Com- 
merce in 1946 sought someone to write 
a handbook for war veterans on the 
possibilities in the gift and art shop 
field that Mr. Peel was the man finally 
chosen. 
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DONALD MARCKS of 525 Oak Street, El Cerrito, California, can go to the circus 
anytime he wants to—just by going out to his workshop. Or, if he can control his 
impatience until summer, he can tour with a real circus, a thing he does nearly 
every year, appearing under the big top as a clown and elephant rider 

The circus has occupied the center ring of Marcks’s entire life. It started some 
thirty years ago, when his brother had scarlet fever. With the family quarantined, 
Donald’s father decided to pass the time away by building a scale model circus. 
Since that time the Marcks Miniature Circus has grown to an estimated value of 
$25,000 and is frequently exhibited on a fee basis. It wasn’t long until Donald 
joined his father in building and carving the circus, and since the death of the elder 
Marcks a few years ago, Donald has continued the circus by himself. 

The Marcks Circus rolls into town on its own railroad cars, carrying its 130 
wagons, just as any real circus would do. It takes 500 square feet of space to 
accommodate the entire show, which sets up under twenty-five tents. Every one 
of the animals, living quarters, and wagons is a replica of some wagon which was 
used on a real circus, correct to the last detail. The menagerie, which has its own 
tent, includes a herd of 30 elephants, 200 horses and scores of caged beasts. The big 
top is like the one which the real show uses. Six center poles (complete with 
block-and-tackle) hold the canvas twenty-five inches high, and 200 other poles 
stretch it out five feet wide and eleven feet long. The whole show is electrically 
lighted by ninety tiny bulbs, which get their power through two miles of electrical 
cable. 

Besides his model circus, Marcks has a collection, which includes circus posters 
and souvenir booklets dating back to 1800 and thousands of photographs mounted 
in looseleaf books. 
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AM fond of blue glass and have a few 

beautiful heirloom pieces. As the price 
of adding old glass to my collection was 
prohibitive I decided to be on the look- 
out for interesting and inexpensive blue 
glass. That was when the fun began. I 
bought a blue glass rolling pin at a com- 
munity auction near my home in Clarks- 
ton, Michigan (Box 244). A second- 
hand shop yielded a bud vase and a 
perfume bottle, complete with applica- 
tor and glass tray. I bought a mug with 
the baby picture of Shirley Temple on 
it, at a rummage 
Neighbors and 


sale for five cents 


friends donated pieces, 


a salt and pepper set from next door, a 
top hat toothpick holder from my sis- 
ter, a wall vase shaped like a delicate 


violin, and many more. I found a beau- 
tiful blue glass toilet water bottle, so 
when I buy cosmetics I look for the blue 
glass containers. I use them to decorate 
my chartreuse dining room and they 
make conversation 
when friends drop in. 


interesting pieces 


Maude Riley 
G UY BLACKIE of Seattle, Washing- 

ton, has the unusual hobby of 
making telescopes. His first one was 
built twelve years ago in the backyard 
of his home at 18305 47th Avenue 
N.E., and he has since done much to 
perfect it. A small elevated building 
houses the telescope 
hinged roof protects the ‘scope in bad 
weather or is raised when Blackie uses 
the instrument. 


and a_ special 


The telescope, a sixty- 
power one, has a built-in 600-power 
camera, and being of the reflecting 
type, measures size, color and distance 
Blackie is an active member of the 
Seattle Amateur Astronomical Society. 
Carol Brookhyser 


* ER MARY Thomasita of San Da- 
miano Studio, Cardinal Stritch Col- 
lege, Milwaukee, Wisconsin, fashions 
wedding rings with ancient symbols to 
remind 
mental nature of marriage. Plain gold 


young couples of the sacra- 


wedding bands are used and symbols 
and letters are sawed out of gold and 
soldered to the bands, then filed smooth 
Letters and symbols 
are polished to a high gold 
Students at San Damiano help with the 
work. The rings are beautifully dec- 
orative and usually worn without dia- 


with dental tools. 
finish. 


monds. They take years of hard wear. 
About fifty bands have been made in 
the last five years for young couples 
from coast to coast. 

Mrs. George Zierer 
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Collecting is my Hobhy 


Pursuing Playing Cards 
Through History 


DORIS ANN KRUPINSKI 


PHOTOGRAPHS BY JOSEPH KRUPINSKI 


| ie IF you don’t know poker from 
Old Maid, or a trick from a rubber, 
100,000 with the value of individual cards ranging a playing card collection is still a prof- 
itable gamble. Evelyn Boeyer, of Mil- 
up to $300 for one 400 years old. waukee, Wisconsin, who knows how to 
» play cards but seldom does, is the owner 
of a fabulous card collection which takes 
her into the fields of history, romance, 
superstition, and art, and is so valuable 
it is insured for several thousand dol- 
lars. 

Mrs. Boeyer is the secretary of an 
international organization known as the 
Playing Card Collectors’ Association, 
which has more than 1,000 members all 
over the world. But the company of 
playing card collectors is by no means 
limited to these 1,000 people. Although 
it is impossible to make an accurate es- 
timate, it is certain there are many 
thousands of collectors in the United 
States alone. And it is equally certain 
that a great many of them have no idea 
of the real value of their collections. 

“Value,” says Mrs. Boeyer, “is really 
a relative thing. A card or a deck of 
cards is worth only what another col- 
lector or a museum is willing to pay for 
it 


A Milwaukee woman’s playing card collection is nearing 


i MANY Cases it is the story behind 
the card or the method by which 
it was made that makes it valuable. The 
top card in Evelyn Boeyer’s collection 
is a faded black and white bit of parch- 
ment showing a full court king. It is 
worth $300, as an etching alone. Mrs. 
Boeyer got it in trade from a German 
member of the P.C.C.A., who had no 
idea of its value. Neither did Mrs. 


MRS. EVELYN BOEYER shows some of the boxes of playing cards which fill the  Boeyer for that matter, until a collector 
shelves of her attic hobby room. In her hand are cards from her ‘‘Royalty” category. of etchings (a fellow member of the 
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Badger State Hobbyists Club) offered 
her $300 for it. She has since learned 
that it was made by Hans Sebald Be- 
ham, German painter and engraver, 
who died in 1550. 

And Mrs. Boeyer’s German etching 
is by no means the most valuable card 
in existence. A single card from a Tar- 
ochi fortune telling deck, if very old 
and in good condition, can command 
up to $400. Two of Mrs. Boeyer’s 
Tarochi decks date back less than 100 
years, making them worth perhaps $10. 

The real fascination of a Tarochi 
deck is in the pictures on the face of 
the cards. They depict every possibility 
in a human life, from happiness to star- 
vation or death, so graphically that some 
of them actually make you shudder. The 
old Italians set great store by these 
decks, and often followed the advice of 
the cards with unhappy results. 

The Tarochi decks were acquired di- 
rectly from Italy, through a stamp col- 
lector. Mrs. Boeyer makes a practice of 
writing to any one at all in a foreign 
country whose address she can obtain. 
Most of the time, she uses her hus- 
band’s stamp and coin collectors’ di- 
rectories for these addresses. 

She writes to the person, telling about 
her collection and asking if he has any 
decks of cards. She asks what the person 
wants for the cards—and surprisingly 
enough, it is seldom money. A woman 
in Greece, for example, asked for a box 
of old clothing in trade for a deck of 
cards. A Japanese gentleman specified 
underwear for his family as the price of 
some cards he had. Others ask for 
stamps or coins in trade. 

Another method which Mrs. Boeyer 
uses is to enlist the aid of servicemen 
she knows. These men do a great deal 
of traveling and often pick up unusual 
cards for her. 

Publicity in local papers, and on 
radio and television is also a fertile 
source of cards, Mrs. Boeyer has found. 
A small article about her, which ‘ap- 
peared in the Milwaukee Journal, for 
example, resulted in forty new decks 
for her collection. One of these came 
from a used clothing dealer who had 
acquired an old trunk full of clothes, 
among which was a deck of cards. He 
had no idea of what to do with them 
until he saw the Journal article. 

Another source of cards is the old 
general store, still found in many small 
towns throughout the country. “They 
keep stock on their shelves for twenty 
or thirty years,’ Mrs. Boeyer says, “and 
I've found several worthwhile old Amer- 
ican decks that way.” 
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SOME OF THE MOST VALUABLE cards in Mrs. Boeyer’s collection are: far left, 
top and bottom—two cards from American Indian deck made on deerskin. Top left 
card shows ‘‘stays’’ or ‘“‘batons,’’ and bottom left card is the jack of coins. Second 
from left, top and bottom—hand-painted German cards, made in 1750, valued 
at $25 each. 

Second from right, top—hand painted card known as a full length court card, dating 
from George Washington’s time. From deck contained in box shown at top right, 
which has mysterious slot in top. 

Second from right, bottom—hand painted Italian card made in 1630, valued at $25. 
Far right, bottom—this is Mrs. Boeyer’s most valuable card, an etching by Hans 

Sebald Beham, for which she has been offered $300. 


THE FACT THAT PLAYING CARDS come in many shapes and sizes is illustrated 

by these examples. The two cards at the top are modern convex cards. At the left 

are three cards from a round deck put out by the Globe Playing Card Co., in 1874; 

the four suits are in yellow, red, green, and black, and the complete deck is worth 

$10. In the center are three cards from a sixty-year-old oval German deck. At the 

right are three Korean cards in the ancient form which is still in use in that 
country today. 





THE FIVE CARDS at the center bottom are from a Civil War deck; the suits are 
the shield, eagle, star, and flag. The other cards in the picture are from Harlequin 


or ‘‘transformation’’ decks 


Note how the pips are worked into the design, either 


solemnly, as in the robe of the kneeling nun, or humorously, as in the heavy-seated 
gentlemen reading the election news. 


{ Seve HISTORY of playing cards dates 
back many centuries, but just how 
many centuries no one is really sure. 
Some experts believe that the Arabs 


or Saracens learned the use of cards 


from the gypsies and then spread them 
throughout Europe. A seventeenth cen- 
tury Chinese dictionary claims that they 
were invented for the use of Emperor 


Seun-ho’s concubines in 1120 A. D. 

At any rate, cards soon found their 
way into Europe, first in Italy, and then 
in Germany, France, and Spain. And 
by 1387, card playing had already been 
prohibited in Spain! 

We've had playing cards in America 
since the day Columbus discovered the 
country. The sailors on the Pinta, the 


THIS SHAKESPEARE DECK, in its heavy gold case, is the favorite cf Mrs. Boeyer’s 
husband. Each picture card represents a character from one of Shakespeare’s plays. 
The cards are all edged in gold leaf. 
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Nina, and the Santa Maria whiled away 
their long days with card games. To- 
ward the end of that first voyage of 
discovery, however, the sailors began to 
get fearful and They were 
afraid they would never see land ‘or 
their homes again, and they believed 
the cards were a curse. So, every card 
aboard the ships was flung into the 
ocean! Later, when they reached land, 
the sailors regretted their hasty actions 
and set to work making new playing 
cards out of the leaves of copa trees. 

The American Indians were intrigued 
by the sailors’ game and copied the 
playing cards on deerskin. There are 
four of these deerskin decks in exis- 
tence today. One is in Mrs. Boeyer’s 
collection, and two are in museums. 
The whereabouts of the fourth deck is 
unknown at present. It may be in some- 
one’s collection, or it may be languish- 
ing in an antique shop somewhere in 
the country. The lucky person who owns 
it certainly has a treasure in his hands, 
whether he is aware of it or not! 

Mrs. Boeyer’s deck came from a Cali- 
fornia man who somehow happened to 
see the article about her in the Mil- 
waukee Journal and recalled the old 
deck he had in his attic. 


restless. 


A DECK of playing cards as we know 
it today consists of fifty-two cards 
in four suits; clubs and spades in black, 
and hearts and diamonds in red. These 
were originally intended to represent 
the four classes of men. The hearts were 
the ecclesiastics, the spades were the 
nobility and warriors, the clubs denoted 
the peasants, and the diamonds meant 
citizens and merchants. 

This type of deck is really a minority 
group, however, when compared with 
the dozens of decks whose markings 
are strange to modern eyes. Mrs. Boeyer 
has a Civil War deck, for example, with 
the flag, star, eagle, and shield as the 
four suits. The kings are infantry offi- 
cers in full dress; the queens are God- 
desses of Liberty; and the jacks are 
artillery commissioned officers in fatigue 
uniforms. This deck, in its original case, 
is worth about $25. 

Another deck with unique suits comes 
from Jerusalem, where a friend on a 
world tour picked it up for her. Done 
by artist Z. Raban Bezalel, the suits are 
the candelabra, crowned heart, five-part 
leaf, and the star of David. The picture 
cards show various characters from Jew- 
ish religious history. The signs of the 
zodiac: are found on the backs of the 
cards. Mrs. Boeyer knows of only one 
other such deck, in the collection of a 
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New York woman at present, although 
there may be others. 


4 ] ‘HE PLAYING 


would like to put a precise valua- 


card collector who 
tion on his collection will find it vir- 
tually impossible. There are no specific 
catalogue values on cards, and no single 
book shows all the cards. 

There is one book, however, which 
lists thousands of cards, and pictures 
many of them in color. It is “A History 
of Playing Cards and a Bibliography of 
Cards and Gaming,” by Catherine Perry 
Hargrave. Mrs. Hargrave has written 
up the extensive collection of the US. 
Playing Card Company in Cincinnati, 
Ohio, giving the history of many of the 
cards, and such facts as whether or not 
they are considered rare. You'll have to 
look for the book in your library. It is 
out of print, and book stores would not 
have it, except perhaps in a rare or used 
book section. 

A playing card collection does not 
consist solely of unusual, bizarre, or ex- 
fact, Mrs. 
like most collectors, started with a few 


pensive cards. In Boeyer, 
jokers from assorted decks. 

“My mother and dad were great card 
players,” says Mrs. Boeyer, “and mom 
kept bringing home jokers she picked 
up at various card parties. I kept them 
just because the designs were pretty, 
and when I had seventy-nine of them, 
I joined the P.C.C.A. At the time, I 
thought I had quite an extensive collec- 
tion!” 

Her collection now consists of 32,000 
all different single cards and 1,155 com- 
plete decks. She also has between 50,- 
000 and 60,000 duplicates of those in 
her collection for trading with other 
collectors. Because hers is a hobby-happy 
family, Mrs. Boeyer is lucky enough to 
have a real hobby room to house her 
collection, and the stamp and coin col- 
lections of her husband. 

Built slant-roofed corner of 
the second floor of their home, the 
hobby room is small but efficient. Cup- 
boards built along one wall have shelves 


into a 


which are shallow at the top and get 
progressively deeper as the roof slants 
downward. There is also space for a 
small table on which to do cataloguing. 

“The nicest part about a room like 
this,” says Mrs. Boeyer’s husband, 
Walter Boeyer, “is that you can toss a 
batch of uncatalogued stuff on the table, 
close the door, and forget about it until 
you have time to work on it. This way 
it isn’t cluttering up the rest of the 
house.” 
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MRS. BOEYER’S COLLECTION includes many items picturing playing cards. In the 


foreground are a salt and pepper shaker set representing a deck of 


cards and a 


stack of chips. The pitcher is Meissen china, a collector’s item in itself. The cup, 


which Mrs 


Boeyer found many years after she acquired the 


pitcher, matches the 


larger piece although it is probably not genuine Meissen. 


C ATALOGUING IS an important part of 
any collection if you expect to 
know what you have and where to find 
it. Evelyn Boeyer’s cards are filed in 
anything from shoe boxes to cheese 
boxes, each one neatly labeled and with 
each category separated by cardboard 
dividers. The single cards include such 
categories as flowers, cats, trees, movie 
stars, ships, kings, and queens, to name 
only a few. 

Complete decks are kept in larger 
boxes (Mrs. Boeyer leans toward pretty 
stationery boxes) according to the 
country from which they come. The 
most valuable old single cards are kept 
in Cellophane sleeves, obtainable at any 
hobby or photographic store, to protect 
them from wear. 

Playing cards from foreign countries 
emphasize the beauty of the front of the 
card, rather than the design on the back. 
The kinds known as_ trans- 


formation or Harlequin decks are so 


of cards 


unusual that one wonders how the play- 
ers ever kept their minds on the game. 
In these decks the marks are worked 
that it is 
sometimes hard to find them. In one 


into a design so subtly 
such card, for example, the single spade 
is worked into the robe of a kneeling 
nun, resulting in an example of perfect 
classical beauty. In the same deck, the 
hearts on one card are worked into the 
uniforms of marching soldiers, in a sort 
of “satchel pants” effect that leaves you 
chuckling. 

Walter Boeyer’s favorite among his 
wife’s collection is one which she has 


never even displayed at the many hobby 


shows which she has entered, because 
not everyone would appreciate its beauty. 
It’s a Shakespeare deck in a heavy gold 
case, with each card edged in gold leaf 
Each picture card in the deck is a king, 
Shake- 


speare’s plays, each with a quotation ap 


queen, or villain from one of 


propriate to a card game and yet typical 
of the character on the card. 


, pees THE loveliest of the modern 


cards are Mrs. Boeyer’s many coro- 


nation decks. Although there were only 
two decks officially approved by the 
queen—one deck showing Queen Eliza- 
beth II in full 
the other showing Prince Phillip in 


coronation robes, and 
uniform—there were over twenty other 
decks issued unofficially. Some of these 
decks might be considered even more 
beautiful than the official ones, show- 
ing as they do the crown jewels, the 
royal coat of arms, Elizabeth reviewing 
troops on horseback, and some of the 
Elizabeth 


more informal 


which show her beauty as a human being 


pictures of 


rather than as a queen 

It is interesting to compare these 
decks with those of other coronations. 
Mrs. Boeyer’s collection includes Queen 
Victoria, King Louis XIV of France, 
and Emperor Napoleon, to mention only 
a few. 

Since card playing presumably origi- 
nated in China, it follows that the Chi- 
nese have cards in great variety. The 
markings on these decks, of course, have 

(Continued on Page 59) 
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AT THE RIGHT is a block of wood on which John Gervers has drawn the pattern of two birds, one a magpie. At the left are 
two stages in the carving of the magpie and in the center is the completed bird. 


Birds of Wood 


That 


Seem to Live 


IRENE SCOTT 


In the face of adversity a Canadian started wood carving and 


now specializes in thirty-five varieties of lifelike birds 


that perch on lamps and book ends. 


| poteiaget YEARS ago John Gervers of 
Kelowna, British Columbia, lost his 
right eye and had a nervous breakdown. 
But these tragic circumstances gave rise 
to a bird carving hobby which has 
brought him much pleasure and a good 
cash profit. 

Oddly enough, his bird hobby started 
with fish. During his convalescence Ger- 
vers tried fishing as a relaxation but 
found he was too restless to sit in a 
boat. One day, finding the time long, he 
took out his penknife and idly began to 
whittle a fish. It turned out to be a 
crude piece of work but it interested 
him enough to make him try again. Soon 
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he was whittling fish of different kinds 
and sizes and painting them. Though he 
smiles now at his early efforts they 
must have had some merit, since a 
Kelowna sport shop still periodically 
displays a four-pound trout he carved 
for them. 

After while Gervers tired of carving 
fish as he did not think them very ar- 
tistic. He decided to try a bird. This he 
found much more difficult but instead 
of becoming discouraged he worked to 
improve his ability. He was determined 
to carve a bird that did not look like 
an inanimate piece of wood, but like a 
live creature ready to soar away. He 


studied the birds that alighted in the 
big old trees around his farm home, or 
that bathed in the bird bath in his lovely 
garden. He watched—and he whittled. 

A friend saw his work and suggested 
he put it on the market. Rather hesi- 
tatingly, Gervers did so. He had been 
carving to have an interest and pass the 
time; he really had not thought of selling 
his work. To his pleasure and surprise 
a pair of nuthatch book ends sold al- 
most at once. That gave a new impetus 
to his hobby. 

Now he carves over thirty-five vari- 
eties of British Columbia birds and 
sometimes can’t keep up with the orders 
he receives. 


IRST, GERVERS made the birds life 
size, then changed to miniatures 
poised on a small branch or piece of 
twisted wood. These proved more pop- 
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ular from a sales point of view. His 
book ends have always been favorites, 
and he has extended his handicraft to 
include lamps. 

Much time and patience go into the 
making of a single piece, for these birds 
are exact in every detail of design and 
coloring. In spite of years of experience 
Gervers finds that there are few if any 
short cuts for his work. One thing 
which helps him now is his collection 
of drawings of the side view of all the 
birds he carves. From these he has made 
accurate cardboard patterns for each 
bird in different lifelike poses. 

This is his procedure for carving a 
bird. He first chooses a piece of cedar 
the right thickness for the bird he is 
going to make. He places the desired 
cardboard pattern on the wood, being 
careful to place it as nearly as possible 
with the grain of the cedar. Then he 
draws around the edge of the pattern 
with a pencil. The side view of the bird 
is now cut out on a band saw. Gervers 
never saws right on his pencil outline. 
He always saws the bird a little larger 
than the pattern. After all, in the carv- 
ing one can take off more wood, but 
if a mistake is made in the sawing it is 
impossible to add wood. Indeed a be- 
ginning carver would be well advised 
to draw a cutting line a fraction of an 
inch outside the pattern line, to allow 
for errors in the use of the band saw. 

After the rough bird is sawed out, 
chisels of various sizes are used to shape 
the bird. It is then scraped with a rasp, 
and sandpapered. The delicate feather 
marks on the wings are put on with a 
fine veiner, while the body markings 
are done with any fine shar, tool. It is 
important to study pictures of birds, or 
better still, to study birds themselves 
to know the correct direction of the 
markings. Realistic effects are gained 
only through absolute accuracy. 

When painting a bird Gervers holds 
it by means of a small gimlet. He found 
that if he tried to hold it by hand he 
smudged the wet paint as he turned the 
little carving. He first covers the bird 
with a coat of quick drying flat white 
paint. Then the colors are applied with 
the best oil paints he can buy. He tries 
to avoid a high gloss effect except for 
black colored birds, or birds with iri- 
descent plumage humming 
birds and pheasants. A good descriptive 
bird book, preferably one with colored 
plates of the birds, is almost a necessity 
to get correct colorings. 


such as 


For the eyes, Gervers buys very small 
black glass eyes. These come with wires 
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attached to them, to fasten them, for 
example, on cloth toys. Gervers bores 
tiny holes in his bird where he wishes 
to place the eyes. He leaves one-eighth 
inch of wire on the eye and this holds 
it when it is driven in with a small 
mallet. 
|.” tye THE bird is ready for its perch. 
The perches for the miniatures 
are any decorative bits of branch or 
pieces of twisted wood. These may 
simply be left in their natural state, or 
they may be given a coat of linseed oil. 
If they are varnished, Gervers learned 
through experience, it gives a glossy 
artificial look to them. 

The little stands are usually round 
pieces of hardwood, for balance ard 
weight, with the bark left on for an 
effect of naturalisess. 

The bird is attached to his perch by 
means of small finishing nails. The nail 
heads are cut off and the head ends 
sharpened. Holes half the length of the 
nails and a little smaller than the nails 
are bored in the body of the bird. The 
nails are then pushed into the holes with 
pliers. Half their length protrudes. The 
place on the branch where the bird is 
to go is planned carefully and similar 
holes are bored. The bird is gently but 
firmly pushed by hand onto its perch. 
The perch can be attached to its base 
in the same manner or it can be fast- 
ened up from the bottom by means of 
a screw with its head countersunk. This 
latter procedure will be explained in 
connection with the making of book 
ends. 


A naturalist once told Gervers: 
“Have the birds perching, then you 
won't need to show the tarsus.” Gervers 
follows this excellent advice whenever 
possible. However, in larger birds such 
as Magpies or pheasants, when it seems 
necessary to show the tarsus (the shank 
of the bird’s leg), he makes it from 
wire and usually carves the claws on 
the branch upon which the bird is 
standing. A beginner should by all 
means avoid this extra work. It is dif- 
ficult to insert the wire tarsus securely 
enough in the wood at both ends to 
hold the bird firmly in position. 
gin FIRST birds that Gervers sold 

were on a pair of book ends, and 
his book ends have remained consistent 
sellers. The miniatures are ornamental, 
but these are useful as well as attractive 
Since they sell for about half the price 
of the lamps, they appeal to a wider 
buying public than the lamps. 

Gervers always makes his book end 
stands out of hardwood, preferably 
cherry. The use of cherry wood adds to 
their local souvenir value, as Kelowna 
is in the Okanagan Valley, one of the 
noted fruit-growing districts in Canada 
He keeps the stands of simple design, 
as a plain background shows off the 
birds better. 

A word of warning to the uninitiated 
who might set out to chop down a 
cherry tree: wood needs to be seasoned 
before use, for about two years or more 
This is to allow for gradual drying out 
of the green wood, to prevent the split- 
ting or cracking of the finished product 


ALTHOUGH HE has been carving birds for fifteen years, John Gervers says he 

has discovered few if any short cuts. His constant aim is to produce a bird that 

looks like a live creature, ready to soar away. He charges $2 and $3 for individual! 
miniature birds like these. 





It is far simpler to buy kiln-dried wood 
from a mill; then you can be reasonably 
sure there will be no more shrinkage. 
There is a further advantage, for you 
can buy the wood in the thickness you 
want and have it dressed down, ready 
for sandpapering. 

Make your cardboard patterns for the 
two pieces, lay them on the wood, trace 
around them with a pencil, then cut 
out the pieces on a band saw. Sand- 
paper the pieces until smooth, and, for 
a natural finish, rub with linseed oil. 
Rub the oil in thoroughly, and if a 
higher gloss is wanted, oil again and 
rub again, alternating the process until 
the finish is as desired. 

There are various ways of joining 
together the two pieces at right angles 
to one another. Perhaps the simplest is 
to use two or three screws up from the 
bottom, and countersink the heads. It is 
best to bore holes for the screws first. 
Bore a little wider part in which to sink 
the screw head. 

To complete the stands, cut out a 
piece of felt slightly smaller than the 
book end base and glue it on the base. 
This prevents the book end from skid- 
ding, protects the surface upon which 
it rests, and covers the countersunk 
screw heads. 


LEAVING THE BARK on the column of a lamp adds to its naturalness as a perch : 
for one of Gervers’s birds. He makes the shades out of panels of birch plywood. Now the book ends are ready for 


The lamps sell for about $14. their embellishment, carved and painted 
birds on perches. These are made as 
described earlier, only this time the 
perches are horizontal. The perch is’ at- 
tached to the end of the stand either by 
dowels or, if the end is going to be 
covered with felt too, by a countersunk 

' screw. 

AMERICAN — Gervers gives no hard and fast rule 
EVERYDAY Him ’ : as to the position of the perch on the 
DICTIONARY I va book end. It depends upon how the 
atnenaenans || | Wy! bird is perching, and the type of perch. 
id Hold up the bird on its perch in differ- 
ent positions against the book end until 
you get the top of the bird a little 
lower than the top of the book end and 
the bird in the center, and mark the 
place. If the perch twists to one side 
this may mean that the perch is at- 
tached considerably to one side. That 
does not matter. Since Gervers uses nat- 
ural pieces of wood for perches, no two 
pieces are exactly alike, even for a pair 
of book ends. That is all right too. The 
two birds on a pair of book ends may 
be the male and female of a species, or 
they may be almost alike. The individ- 
uality of a hand done product is part 

has = Si el A tin ' sei “ of its charm. 
THANKS TO THE BIRDS perched on them, John Gervers’s book ends are highly If you are not satisfied with your 


ornamental as well as useful. The first birds he ever sold were perched on book first piece of work don’t worry. Gervers 
ends like these. Today a pair sells for $7. (Continued on Page 54) 
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Ann Foote, Washington Correspondent, Writes 


WANT A SURPLUS BUFFALO? 
HE FISH AND WILDLIFE SERVICE 
maintains four fenced refuges for 

buffalo and elk, where the animals run 

at large, and are maintained as nearly 
as possible under natural conditions. 

Every year, surplus animals are sold, 

both live and butchered, to avoid over- 

grazing. For full information on how 
many animals are available, what time of 
the year they can be purchased, how to 
go about ordering them, price schedules, 
etc., send for Leaflet WL-341 entitled, 

Availability of Surplus Big-Game Ant- 

mals on National Wildlife Refuges. 

ADDRESS: Fish and Wildlife Service, 

Department of the Interior, Washing- 

ton 25, D. C. 

COPYRIGHT PRECEDENT 
_—" HUMAN form cam be copyrighted 

—when it is in the form of a statu- 

ette designed for use as the base of a 

lamp. This is the ruling recently handed 

down by the Supreme Court. 

The specific case in which this prece- 
dent was established concerned the Reg- 
lor Company, which complained that a 
lamp manufacturing company copied 
their lamp base statuettes. According to 
the opinion read by Justice Stanley F. 
Reed, “The question was whether the 
copyright on figures as ‘works of art’ 
also held when they were used as lamp 
bases.” The answer arrived at, for the 
benefit of ceramic hobbyists who might 
find themselves in a similar situation at 


some time in the future, is yes. 


STAMP NEWS 
HE DESIGN for the twenty-first ad- 
hesive in the duck stamp series has 
been chosen. It depicts a_ ring-neck 
drake and hen “slanting in” for a land- 
ing. Done in black and white water- 
color, the design was executed by Har- 
vey D. Sandstrom of Duluth, Minne- 
sota. It will be the official 1954-55 
Migratory Bird Hunting Stamp, and will 
sell for $2. 
For seventy-five years, there has been 
a law which prohibits the sale of unused 
postage due stamps to collectors for 
philatelic purposes. However, despite 
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How government agencies 
can help hobbyists is the 
chief concern of this 
monthly feature. 


this fact, unused copies have been get- 
ting to collectors, in ome way or an- 
other. Postal officials, aware of this fact, 
took up the matter with the Bureau of 
the Budget, and received approval to try 
to revise the law. The Post Office in- 
formed Congress, and, as a result, Repre- 
sentative Cole of Missouri introduced 
an amendment to Section 26 of the Act 
of March 3, 1879, as follows: “The 
Postmaster General may, such 
regulations as he may prescribe, author- 
ize the sale of deficiency or postage due 
stamps for philatelic purposes through 
such agency of the Post Office Depart- 


under 


ment as he may designate.” This bill 
has been referred to the Committee on 
Post Office and Civil Service and to the 
Committee of the Whole House on the 
State of the Union. There is a strong 
possibility it will be passed before this 
session of Congress is adjourned. 


GLENN MILLER COLLECTION 
oe WHO are interested in 

phonograph records, autographs, 
motion pictures, or music, will be de- 
lighted to hear of one of the recent 
Library of Congress acquisitions—the 
first part of an extensive Glenn Miller 
collection. Established by the famous 


band 


arrangements of popular songs, corre- 


leader's widow, it includes his 
spondence, recordings, case histories of 
motion pictures about him or in which 
he appeared, and photographs. 

More specifically, the collection con- 
tains a manuscript and complete orches- 
for Glenn Miller's best known 
composition, which he used as his theme 
song—'Moonlight Serenade.” There is 
also a gold record of “Chattanooga 
Choo-Choo,” a Miller recording which 
sold more than a million copies. In addi- 
tion, RCA Victor contributed two copies 
of a limited edition of Glenn Miller 
albums containing seventy of his re- 
cordings, twenty-five single records, and 
all the other records now available in 
their catalog. The company plans to 
re-press other Miller records no longer 
on the market and present them to the 
Library of Congress in the near future. 


tration 


Universal Pictures Company presented 
a complete file of research and other 
materials on the motion picture, “The 
Glenn Miller Story,” as well as a 16 mm. 
print of the movie. 

Among those who participated in the 
presentation ceremony to the Library of 
Congress were Mrs. Helen D. Miller, 
widow of the famous band leader, who 
died in World War Il, James Stewart, 
who portrays Glenn Miller in the cur- 
rent movie, Mr. Stewart's father and 
wife, and Ben F. Jensen, representative 
from the congressional district in Iowa 
where Glenn Miller was born. 

Incidentally, the Library of Congress's 
own folk song recordings received a 
tribute. They were among the eighty- 
two records reviewed in a year-end selec- 
tion by the New York Herald Tribune 
as being among the outstanding of 1953. 


RARE BIRD INCREASES 
oS SPORTSMAN follows the 

changes in wildlife population will 
be interested to that the rare 
whooping crane has increased slightly 


who 
hear 


in number. Last year, twenty-one cranes 
went back north from their wintering 
grounds on Aransas National Wild- 
life Refuge. Twenty-four of these rare 
birds returned year. Thus, they 
increased by three over a period of a 


this 


year. They are the only known whooping 
cranes in the world. The whoopers are 
conspicuous birds, having exceptionally 
long legs, a seven-foot wing-spread, and 
white plumage (except for black wing 
tips and red face). So conservationists 
are hopeful that sportsmen will not 
shoot one by accident. When a species of 
bird gets as low as twenty-four, sur- 
vival is difficult at best. 


WRITTEN AIDS 

® yin OF the really helpful govern- 

ment agencies, from the profitable 
hobby-business angle, is the Small Busi- 
ness Administration. It issues helpful 
written aids on management techniques, 
technical abilities, etc. Here are the titles 
of a few of these free leaflets, for which 
you may “How Small 
Plants Can Sell to the Federal Govern- 
ment,’ “Inventions: 


want to write: 
Government- 
owned; Government-licensed; and Reg- 
istered for License or Sale,” “Borrowing 
Money from Your Bank,” “How the 
U. S. Employment Service Helps Small 
Business,” and “How Trade Associations 
Help Small Manufacturers.” ADDRESS: 
Small Business Administration, Wash- 
ington 25, D.C. 
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Her hand painted greeting cards for a variety of 


occasions bring a New York woman about 


$2.50 for every hour she spends 


making them. 


Conds tal Carry 
Merry Messages 


6¢] T'S HARD to say just how any de- 

sign is born,” explained Helen 
Meyer as she put her initials to the bon 
voyage card she had just painted. “I 
get inspiration for my greeting cards 
from many sources in the vegetable, 
mineral and animal kingdoms, includ- 
ing apples, rabbits, wheat, a child’s pic- 
ture book—from the everyday things 
around me!” Smiling, she added: “I 
rarely look at greeting cards in shops, 
though, because I don’t want to copy 
anyone else’s work. My cards are com- 


KAY BOWE 


PHOTOGRAPHS BY ED HERCHE 


pletely original! The nice thing about 
doing creative work of this kind, is 
that it saves you from boredom. Do 
something on your own and see how 
your enthusiasm blossoms and how 
much more content you are with life.” 

Designing hand painted greeting 
cards during her leisure hours isn’t ex- 
actly what Mrs. Harry Meyer of New 
York City expected to be doing when 
she took a job with a commercial art 
studio a few years ago. “I was assigned 
to work in the management end of the 


piihaaincdins cesses eee 


HELEN MEYER FINDS that the dining room table offers an ideal place on which 
to work. It allows for ample elbow room and plenty of space to stand cards while 
the paint dries. 
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business,” says Mrs. Meyer. “As time 
went on, though, I got to know many 
of the artists on the staff. I didn’t know 
the first thing about commercial art, 
so had a lot of questions to ask and a 
lot of mistakes to make before I knew 
what it was all about. One thing led to 
another, and I became keenly interested 
in art work. Soon many of my leisure 
hours in the evening were spent with 
a paint brush in hand.” 

What this young woman lacked in art 
training (Mrs. Meyer had only the 
customary grade school art instruction) 
she made up in originality. She painted 
everything from tomato juice glasses to 
tin trays. “It was fun for me,” recalls 
Mrs. Meyer, “and really profitable for 
members of my family. For I'd give my 
hand painted things away as souvenirs 
at family dinner parties.” 

RS. MEYER painted her first greet- 

ing card about five years ago. 
She was prompted to do this be- 
cause she couldn’t find the kind of 
Easter card she wanted for her husband. 
“One evening,” relates Mrs. Meyer, “I 
happened to see an advertisement in a 
newspaper which featured a rabbit with 
some cookies. Harry likes rabbits and 
his favorite cake is chocolate layer; so 
that evening I traced the rabbit from the 
ad and changed the cookies to a choco- 
late cake. Presto! Here was the perfect 
Easter greeting for my husband. Harry, 
and everyone else who saw that card 
were enthusiastic about it!” 

That did it! Helen Meyer made up 
her mind to try more and more cards. 
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She made ingenious, warmly personal 
birthday cards for her sisters, anniver- 
sary cards for her friends. It was lots 
of fun! It was also wonderful experi- 
ence. Even the artists at her place of 
business were enthusiastic about the un- 
usual cards she began to turn out. About 
eighteen months ago Mrs. Meyer decided 
to put her card venture on a commercial 


basis and within a month was selling 
them to three of New York City’s fine 
shops. She has since added four more 
stores to her list of accounts. Her line 
is made up of birthday, thank’ you, bon 
voyage, anniversary, and good luck cards. 


Particularly interesting are her monthly 
birthday and anniversary cards. On these 
she uses a design pertaining to the 
month—hearts for February, shamrocks 
for March, firecrackers for July, etc. She 
also has a line of zodiac cards, made to 
special order for one New York store. 
These cards include a short analysis 
concerning the exact date of birth of 
the recipient-to-be. 

“You don’t have to be an astrologer 
to work out an analysis,” says Mrs. 
Meyer. “Your dime store or stationery 
store has zodiac charts with detailed 
analysis—all you do is pick out what 
sounds interesting and complimentary, 
and write it up in your own words.” 

Another charming card made by Mrs. 
Meyer is one that features a large cut- 
out daisy attached to a piece of sponge, 


AT THE LEFT AND RIGHT are the first Easter Bunny cards 
her on a thriving home business. The card in the center is 
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HERE IS AN ASSORTMENT of Helen Meyer’s greeting cards 
business, Mrs. Meyer’s cards are all made to one size—to fit a No 


Now that she is in 
10 commercial 


envelope. This permits her to buy envelopes in large quantities and thus cut down 


on expenses 


the sponge pasted to a hand painted 
stem on the card. In quite a number of 
her cards (like this daisy one and her 
popular sailboat bon voyage card) Mrs. 
Meyer three-dimensional 
quality by using cut-outs pasted to bits 
of sponge. “When making cards of this 


achieves a 


pasted to a bit of sponge. 


Her cards retail at seventy-five cents each. 


type it is essential that you use a good 
adhesive,” says Mrs. Meyer. “I use rub- 
ber cement and apply it to both the 
sponge and the cut-out and then join 
the two surfaces.’ 

Helen Meyer's cards are all made to 


Helen Meyer made for her husband. It was these cards which started 
one of Mrs. Meyer’s most recent designs, featuring a pop-up daisy 
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A Shriumph 


With 


MARTHA GRAHAM 


Looking for a woodcraft item that could be quickly made and 


reasonably priced, a retired Colorado man decided on 


trivets and has no reason to regret that decision. 


5 om thoroughly convinced there's 
no truth in the antiquated idea 
that life after retirement is dull and 
monotonous,” said H. A. Nachtrieb as 
he carefully put the last screw in a small 
wooden trivet he was making. “Often- 
times people who have no urgent de- 
mands on their time find themselves 
in the throes of discontent and self-pity,” 
he continued. “That is why when I re- 
tired from active business eight years 
ago I resolved to so fill my leisure time 
with some type of interesting activity 


that these bugaboos would not plague 
me.” 

As I watched this 73-year-old man 
move agilely and contentedly about in 
the small woodcraft shop at the rear 
of his home in Loveland, Colorado, I 
knew this philosophy had and was sus- 
taining him in a remarkable way. Pur- 
suing a hobby is to Nachtrieb a way 
of life and his particular hobby of turn- 
ing scraps of wood into useful and at- 
tractive objects is paying off in both 
pleasure and profit. 


AFTER H. A. NACHTRIEB cuts the rough wood for trivets into strips it is planed on 
one side so wood will fit snugly against the fence of his power saw. 
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In 1946 after selling out his business 
interests in Santa Fe, New Mexico, Mr. 
and Mrs. Nachtrieb spent time touring 
the country in their newly acquired 
trailer. While this was an enjoyable 
experience they finally decided they 
preferred to establish a permanent home 
in which to spend their declining years. 

Five years ago they purchased a build- 
ing site in Loveland and with very little 
outside help Mr. Nachtrieb built a com- 
fortable five-room house on the prop- 
erty. 

While building the house Nachtrieb 
discovered carpentry was fascinating 
work. It was then he decided woodcraft 
would be an interesting part-time ac- 
tivity to follow. This decision made 
him set about with even greater en- 
thusiasm to complete the building of 
the house for by now he was formu- 
lating plans to include a workshop in 
connection with the garage that was 
yet to be built. A few months later, 
when all the buildings were completed, 
Nachtrieb began designing and mak- 
ing many novel and useful items, such 
as whatnot shelves, wall plaques and 
picture frames. Later, after acquiring 
more power tools, he constructed twin 
beds, a coffee table, bookcases, magazine 
racks and other equally useful pieces of 
furniture for their own use. 


OODWORKING, like many crafts, 

grows on you and it seems the 
more products you produce the greater 
the urge becomes to create still more. 
This was the case with Nachtrieb. The 
result was that he soon found he had 
an oversupply of woodcraft items on 
hand. It was then that he decided to 
sell some of his extra pieces. He ex- 
perienced no difficulty in doing this 
since his neighbors and acquaintances 
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welcomed the opportunity to buy his 
well-made products for their own use 
and to give as gifts. However, oc- 
casional sales were not sufficient to 
keep this energetic man as busy as he 
wished to be so he decided to make 
up an assortment of items and try to 
sell them to local shops. As is often 
the case, shop owners were reluctant 
about purchasing craft items outright, 
especially until it was proved that the 
item was something that would move 
readily. A number of shop owners were, 
however, eager to have him place his 
line in the shops on a consignment 
basis. While this plan oftentimes works 
out successfully, Nachtrieb hesitated to 
do business that way but, lacking a 
better way to get his work before the 
public, he decided to try the plan. 

New at this business of selling his 
craft products, Nachtrieb kept his eyes 
and ears open to ascertain which items 
yielded the greatest profit, which sold 
most readily and why. One fact he soon 
discovered was that a greater margin 
of profit could be realized from items 
that could be quickly made than, for in- 
stance, something that had intricate de- 
tails which required many hours of work 
Labor, even if the charge per hour is 
kept at a minimum, rather than ma- 
terials is what usually runs up the cost 
of handmade products. Nachtrieb learned 
also that tourists, of which there are 
many in his locality, frequently patron- 
ized the shops where he had his prod- 
ucts displayed. This class of customer 
usually prefers small, compact items 
that can be packed easily. He found, 


too, that they often shied away from 


things that carried a price tag of 
over $5. 

Nachtrieb realized he could probably 
produce his woodcraft more economic- 
ally, both from the labor and material 
standpoint, if he would concentrate on 
making only one certain item—but 
what would that item be? He found 
an answer to this perplexing question 
sooner than he expected. While brows- 
ing around in a shop at a nearby city 
he chanced to see a rather unusual 
wooden trivet which he immediately 
sensed might be just the type item he 
was looking for. 

According to the dictionary a trivet 
is a stand for holding cooking vessels 
in a fireplace, or supporting a heated 
iron or a hot dish on a table. Originally 
most trivets were metal but today they 
are made of a variety of materials, in- 
cluding wood, and are used both for 
decorative and utilitarian purposes. 
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WITH THE ASSEMBLED TRIVET in a jig he has devised, Nachtrieb drills the 
for the screws. 


HERE ARE SHOWN a closed, partially open and fully expanded trivet. A New York 
concern which markets craftsmen’s products sells three to fifteen dozen of Nach- 
trieb’s trivets each month 
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NACHTRIEB HAS SET aside one corner of his basement as a packing room and 
here trivets are boxed for shipment. 


The basic idea of the trivet Nach- 
trieb saw in the shop was good but the 
quality of the material as well as the 
workmanship was extremely poor. Of 
one thing he was sure—he could build 
a better trivet than the one he had seen 
in the shop and by making the needed 
improvement in material and work- 
manship he firmly believed it might 
prove to be a good selling number. Al- 
though the trivet that interested him 
was imported and apparently was not 
patented, Nachtrieb intended to make 
sufficient changes, both in material and 
construction, so his conscience would 
be entirely clear so far as ethics were 
concerned. 


A= DETERMINING a Suitable size 
to make his trivet, Nachtrieb made 
up a sample. Not altogether satisfied 
with his first effort he made another 
and still another until he finally had 
one he was proud to display. 

After a period of experimentation 


with different types of hard wood, 
Nachtrieb found Honduras mahogany 
was the most satisfactory wood for the 
trivet making both because of its beauty 
and because of the ease with which it 
could be processed. Encouraged by the 
favorable comment he received concern- 
ing his first sample trivets, he decided 
to make a few additional ones, con- 
signing them to local shops. This, he 
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felt, would be a good way to determine 
their saleability. 

Nachtrieb knew that before he could 
establish a price for the trivets he would 
have to make up a dozen or so to enable 
him to ascertain the amount to charge 
for labor and material. Experience had 
taught him that a fair estimate cannot 
be made in keeping track of time in- 
volved in making a single item since 
much time will be gained if work is 
done on a production line basis, which 
can be done if a dozen or more of the 
same type items are made all at one 
time. Buying in quantities would cut 
down considerably on cost of material 
and this fact should, he knew, be taken 
into consideration when computing cost 
of producing the trivets in large quan- 
tities. 

In making a dozen trivets, Nachtrieb 
found the overall cost of materials 
amounted to approximately $1.80. He 
spent eight hours in making that first 
dozen trivets; however, after becoming 
better acquainted with the work and 
upon acquiring more power tools, he 
was able to turn them out much faster. 


i VIEW of the fact that Nachtrieb 
had considerable time to devote to 
shop work he was eager to find a greater 
outlet for the trivets than he felt the 
local markets would provide. Through 
a book titled, “How To Make Money 


At Home,” by Polly Webster, he learned 
of America House, Ltd., 32 E. 52nd 
Street, New York 22, New York, a 
concern whose purpose it is to help 
the home craftsman market his products. 
Upon writing for details of the plan, 
Nachtrieb found that America House 
maintains a showroom in New York 
City for the display and sale, both re- 
tail and wholesale, of handmade textiles, 
glass, metal, wood, and in fact about 
every material adaptable to the hand 
arts. He was informed their standards 
are very high and those wishing to 
consign must submit their work for the 
approval of a jury whose right it is to 
reject anything which does not come 
up to the requirements regarding both 
workmanship and originality. 

It was with a feeling of some ap- 
prehension that Mr. Nachtrieb submitted 
his first trivets. In a comparatively short 
time he received the good news that 
they had been passed on favorably by the 
jury. From that time on he has receiv- 
ed orders from America House at the 
rate of three to fifteen dozen a month, 
which he sells to them 
rates. With each shipment he sends a 
bill stating the price due him for the 
trivets, less fifteen per cent which is the 
commission charged by America House. 
Transportation charges are then added 
to the bill since, by agreement, the 
trivets are to be sent F.O.B. Loveland. 
The retail price charged by America 
House, or other shops to which they dis- 
tribute the trivets, is of no particular 
concern to Nachtrieb since his dealings 
with them is on a wholesale basis. It 
is generally understood that most gift 
shops mark up novelties and the like 
fifty per cent; however, the markup 
varies with different shops. 


at wholesale 


ECENTLY NACHTRIEB tried out a 

method of direct mailing which in 

the short time since he put the plan into 

operation is proving to be most success- 
ful. 

Patterning his method after that used 
by some companies, Nachtrieb mails a 
trivet, accompanied by a courteous let- 
ter, to a prospective customer. Since the 
chief purpose of using this method is 
to acquaint people in various parts of 
the country with his work and because 
it is an economical way of advertising, 
Mr. Nachtrieb’s charge for the one 
trivet is $1, and for a quick reply to 
the letter additional ones may be pur- 
chased (unboxed) for seventy-five cents 
each. 

After making mimeographed copies 
of his form letter Nachtrieb mailed out 
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fifty trivets and letters to a list of casual 
acquaintances living in scattered parts 
of the United States. Later he procured 
a mailing list from the local Chamber 
of Commerce and mailed out fifty more. 

Here is a copy of Nachtrieb’s form 
letter: 


Dear Friend: 

The wood expandable table pad, or 
trivet, accompanying this letter is the 
product of my woodcraft shop here in 
this lovely sweetheart town, Loveland, 
Colorado. Made of imported mahog- 
any in limited quantity, by hand. 
Careful workmanship and finish are 
always uppermost in mind. 

Please examine the trivet—use it 
on trial for a few days so you can test 
its varied adaptability. Sending the 
item to you via direct mail affords 
you the choice to buy or reject, in 
your home at your convenience and 
leisure, with minimum sales cost. Use 
it anywhere—in the kitchen, or the 
dining table underneath hot dishes 
or utensils, underneath planter boxes 
for better ventilation and for moisture 
protection. Or use it under lamps on 
tables, TV and radios. Avoiding just 
one mishap of heat or moisture dam- 
age is worth many times its cost and 
such forethought displays vigilance 
on your part, also your decorative 
taste. 

The trivet, adaptable for all size 
dishes and cooking equipment, ex- 
tends to twelve inches in length and 
when not needed folds into the small 
space of 214 by 6! inches, thus 
taking but little drawer space when 
not in use. Many homemakers use 
more trivets about 
Honduras mahogany 
stands hard usage yet always keeps 
its beautiful finish. May I remind 
you also, the wood is a far better in- 
sulator than metal for protection 
against heat damage. This fact and 
the aircirculating construction of the 
trivet make for sure protectiveness 
wherever used. 


half a dozen ot: 
the house. 


Because of this economical way of 
selling, the price of the trivet is only 
a one dollar bill, for which an ad- 
dressed envelope and stamp is en- 
closed; additional trivets may be 
obtained at seventy-five cents each 
postpaid if remittance is sent along 
with the dollar for this trivet and if 
ordered by return mail. Perhaps some 
of your friends or relatives might 
like to take advantage of this offer. 

If not interested, please mail the 
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trivet back, using the enclosed large 
envelope and return address sticker 
with the three-cent stamp for return 
mail. 
Accept my kind thanks for your 
consideration. 
Yours truly, 
H. A. Nachtrieb 
Woodcraft Shop 


Nachtrieb realized that in using the 
direct mailing system of selling there 
was a possibility, in fact a probability, 
that some people might neither return 
the trivet nor remit the price of it. 
However, after consulting with others 
who had used this method of selling, 
he was informed 
usually great. Most people are honest 
and since the trivet can be returned 
without the trouble of extra wrapping 
and since return postage is enclosed, 
Nachtrieb’s loss has been slight. Sales 
to people who might not have been 
reached in any other way have been 


such loss was not 


most gratifying. For instance, a woman 
in Texas to whom he sent a trivet, 
showed it to her associates in a busi- 
ness establishment where she worked. 
The result: an order for thirty addi- 
tional trivets. Another woman ordered 
six trivets and similar orders are not 
unusual. 

When selling in small quantities, 
Nachtrieb charges $1 for one trivet 
(unboxed), $2.25 for two put up in 
an attractive box, and $3 for three, also 
in a box. These prices include postage 


and charges for wrapping when sales 
are made by mail. When selling in quan- 
tities, the price of the trivets is reduced 
in proportion to the amount ordered. 
wom HIS trivet making on a well 
established basis, Nachtrieb ac- 
quired more tools until today his home 
workshop is well equipped with a wide 
assortment of hand well as 
power machines. These pieces of equip- 
ment are not scattered about the shop 
in a haphazard manner. A glimpse in- 
side the orderly shop is all that is needed 
to convince one that this man’s motto 
must be “a place for everything and 
everything in its place.” Nachtrieb 
placed each work bench and tool holder, 
all of which he made himself, with an 
eye toward conserving space as well as 


tools as 


for convenience. By so doing he has 
ample room for all his equipment and 
also has plenty of working space in 
spite of the fact that the shop is not 
large. His power tools include an eight- 
inch circular jointer, 
drill press, lathe, belt sander and jig saw. 

The trivet, composed of ten pieces of 
wood, is constructed on the same prin- 


saw, four-inch 


ciple as an expandable porch or doorway 


gate and when folded measures 244 by 
6\4 inches but may be expanded any 
length up to twelve inches. The pieces 
of wood, fastened together with brass 
screws, crisscross in a manner that per- 
mits a free circulation of air under a 
dish, thus affording perfect protection 


(Continued on 


TO ENABLE HIM TO SPRAY a large number of trivets at one time, Nachtrieb con- 
structed a rack from plywood to hold them during the spraying operation. 
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The plate painting partnership of two army wives produces 


the income that provides little luxuries for 


themselves and their families. 


P lates 
Th 


HAT’S IN a name? A profitable 

hobby for two army wives, Anna 
Owens Breakfield and Virginia Ryder 
Register. 

For less than $10 initially they started 
painting and personalizing birth plates 
for gifts. After these proved they would 
sell, they began to capitalize on special 
days like Christmas, Easter, anniversar- 
ies, etc. They also began to concentrate 
on producing plates that would interest 


LIBBY NICHOLSON 


the clientele of the West Point Post Ex- 
change. A colorful cadet in full uniform 
painted on a gray bowl made a big hit 
with the cadets and their families. The 
bowl was large enough to be very ver- 
satile; it could be used for popcorn, an 
ashtray, a candy dish, or hung from the 
wall it made a clever picture. 

And how did this success story start 
that keeps these two army wives and 
their children (“That's the fun of it,” says 


ANNA BREAKFIELD FINISHES the figure of a little girl with pigtails, wearing a 
West Point cadet’s hat. Designed as a birthday gift it will also carry the name of 
the recipient. Mrs. Breakfield’s helper is her daughter, ‘‘Pooh.” 
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iz alndeal 
der 


Anna. “Everybody gets in on the act”) 
busy and happy and at the same time 
provides them with extra cash for pleas- 
ures and luxuries they could not other- 
wise afford? 

When Anna’s third daughter, Beverley, 
was born she wanted a special yet inex- 
pensive gift to give the baby’s god- 
mother for whom she was named. She 
called a friend in New York and asked 
if she knew anyone who could paint an 
appropriate plate and personalize it for 
her. The friend said yes, but since time 
was short that someone would have to 
drive down from West Point to pick it 
up. It took two hours of driving to get 
the plate which was lovely and most 
suitable for the occasion, but the stag- 
gering blow came when a bill for $25 
appeared on the scene. This was quite a 
shock for Anna who had wanted an in- 
expensive gift. 

That was the day she called her good 
friend Virginia Register and told her, 
“We should start painting and personal- 
izing plates for a hobby.” Virginia 
agreed that it sounded like a good idea. 


NNA AND Virginia are both “army 
brats.” They first knew each other 
when their fathers were stationed to- 
gether at Fort Brown, Texas. West Point 
is the second place at which they have 
been stationed together since each has 
married. 
Starting their business from scratch 
they have learned it by the trial and 
error method. 
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The materials they purchased before 
starting were: inexpensive plates from 
the five and dime store, several small 
paint brushes, tracing paper, a hard lead 
pencil, carbon paper, ruler, cellophane 
tape, and a set of paints used for paint- 
ing on china or ceramics. 

The design they drew up for their 
first plates was an angel (painted blue 
or pink) on a fluffy white cloud, a star 
in the upper corner. Space was left at 
the top for the child’s name and at the 
bottom for the date of birth. These first 
plates sold by word-of-mouth for $1.50. 


EK Gor Is the process they follow in 
painting the plates: First, assemble 
the articles mentioned above. If possible 
use an enamel table to work on or an 
old table. If you must use a table of any 
importance be sure to put thick layers 
of newspapers on first; this is very nec- 
essary because the reducer will damage 
finish. Have handy 
rags for cleaning and a roll of toilet tis- 
sue which is of invaluable help in clean- 
ing the brushes and wiping away the 
paint when an error is made. 


the wood several 


It is very important that the plate be 
very clean and dry. Any trace of grease 
or oil will cause the paint not to adhere 
to the plate. 

The chosen pattern is first drawn or 
traced on a white piece of paper. The 
pattern should be cut the size of the 
plate because this enables you to deter- 
mine just how it will look when it is 
transferred to the plate. 

After the carbon has been placed on 
the plate, carbon side next to the plate, 
the white pattern is placed over the 
plate and secured with tape to hold 
in place. With a hard lead pencil the 
pattern is traced; it is best to have a set 
system of tracing, such as starting with 
the inside lines and working to the out- 
side lines or vice versa. Remove the 
pattern and carbon carefully and you 
now have the design on the plate ready 
‘or painting. 

Now the colors are painted in; it is 
best, although the paint dries very rap- 
idly, to paint the inside lines first and 
work toward the edge of the plate; this 
aids im avoiding smearing the paint. 
However, if the paint is smeared or you 
run over a line the mistake can be cor- 
rected merely by wrapping tissue around 
the wooden end of the brush and wiping 
the smeared area. If the paint is too dry, 
a small piece of tissue dipped in the 
reducer will do the job. The end of the 
brush serves another purpose; it can be 
used to draw in lines. For instance, color 


JULY, 1954 


POPULAR WITH the army people at West Point are this birth plate, 


BoB Bas BENy 


Wve 5.1955 


reunion bowl 


and wedding plate. Among other plates turned out by Anna Breakfield and Virginia 
Register are those with Christmas and Easter motifs 


a hat solid and a few lines with the end 
of the brush will put a band on it. 
When the whole design has been 
painted the plate is ready to be fired. 
Since Anna and Virginia do not have a 
kiln they use the kitchen oven. Although 
one baking is all the directions call for, 
the girls have a procedure of their own 
they like better. “After 
in this manner it is almost impossible 


plate is done 


to wash the paint off using steel wool,” 
says Anna. 

Their procedure is to put the plates in 
the oven set at 250 degrees, leave a 
crack in the door for circulation, and 
bake one hour. Let the plate cool, apply 
the clear glaze, bake for another hour at 
250 degrees. Several plates may be baked 
at one time. After the second baking 
each plate is checked to see if the glaze 
is hard. This is done by rubbing the 
finger nail a painted section. 
Now the plates are ready for market. 


across 


hier MONTHS before Christmas of 
1952 Anna and Virginia hit upon 
the idea for a Christmas plate which had 


such appeal that it was a sell-out at all 
of their outlets at Christmas time. Who 
bright and cheerful 
Santa Claus face, with flowing white 
whiskers, bright eyes and red cheeks, 
painted on a large green plate? It made 
a wonderful Yuletide gift for any mem- 
ber of the family from grandpa to junior. 

While Anna and Virginia were de- 
ciding the best way to advertise and sell 
their plates good luck dropped the an- 
swer right in their laps. 


could resist such 


The West Woman's Club 
sponsored a ‘Operation Pin 
Money,’ New York 
State Department of Commerce. The 
girls took their plates over to the pro- 


{y ice on 


Point 
program, 
presented by the 


gram and were given expert ac 


how to sell them, what to charge and 
suggestions on how to reduce the time 
spent on each plate so they could be sold 
at a price afford. The 


gave shops that 


anyone could 


clinic them a list of 
might be interested in their merchan- 
dise and selling for them. They also 
referred them to a source of plates at 
price. The 
worth of plates at twenty 
seven cents per plate 


wholesale 
$50 


two women Or- 


dered 


The plan suggested by the clinic for 
setting a price After 
added record ‘of materials 


is this you have 


your used, 
labor and overhead cost, add ten per cent 
if you wish to get wholesale orders. For 
top retail price take the total costs and 
double them. 


oo AND Virginia found outlets 
for their plates in several near-by 
towns and at the West Point Post Ex 
change. 

The plates that sell best in the Post 
Exchange are the ones that suggest cadet 
or army life. A small cadet in full dress 
painted on a shallow bowl that can be 
used for an ashtray or popcorn is a good 
seller. They retail at $2.75 each 

During June week two of the most 
popular plates are the bride and groom 
bowl. The 
chapel is used as the background for the 


Continued on Page 48 
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Members of the crow family are ideal pets, says a 


Californian, whose trained raven has earned 


his owner $2,000 in two years. 


Out 


I The 


ed 


With black birds 


ee BIRD in the hand is worth two 
bushels of greenbacks,” says 
Cosimo DiSesso. “At least if the bird 
in the hand is well-trained.” 
DiSesso, a 29-year-old sign painter 
who lives in Pacoima, California, finds 


LILLIAN WUNDERLICH 


people paying good money, nowadays, 
for the same thing that caused his 
teachers to toss him out of school. He 
and his trained raven, Jim, Jr., have 
earned more than $2,000 in the last two 
years by giving exhibitions. 


“And if you'd change that $2,000 
into dollar bills, they would fill a couple 
of bushel baskets,” says DiSesso. 

He acknowledges that he has per- 
fected the art of training birds consider- 
ably since his boyhood days, when he 


JIM, JR. THOROUGHLY enjoys showing off his tuxedo, top hat, and pipe before an audience. Cosimo DiSesso keeps a string on 
Jim’s leg during a performance just in case he gets nervous. 
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used to “ditch school” to tramp into 
the woods hunting wild birds which he 
captured and trained. 

Training birds requires, first of all, 
a real interest in them, he says. Birds 
are smart and they sense any make-be- 
lieve interest. 

“I can’t remember when I 
enjoyed training birds,” he 
“When I twelve, I 
baby 


haven't 
declares. 
some 
quietly in the 
branches of our Christmas tree. I never 
will forget the surprised look on the 
faces when the ornaments 
moved and flapped their wings.” 

Another requirement is patience— 
patience in finding the right birds with 
the greatest possibilities, and more pa- 
tience in training them. “So what if 
you do spend several years in finding 
and developing a gifted bird like Jim, 
Jr.,” says DiSesso. 
as fifty years, and this 
better as he goes along. 
you lose?” 

His proud owner says that Jim, Jr. 
is probably the only raven in existence 
with a bank account. 

Pointing to the spanking new truck 
out in the driveway, DiSesso will tell 
you that it is being paid for with the 
$2,000 earned exhibitions. No 
wonder the truck proudly carries a large 


picture of Jim, Jr. 

CAN be accepted as a general rule 
that very young birds are the easiest 

to train. In fact, it is advisable that you 

procure 


was trained 


finches to. sit 


visitors’ 


“Ravens live as long 


one will get 


So what can 


with 


chicks than three 


weeks old. Both males and females train 


not more 
well, depending a great deal on indi- 
vidual birds and on the amount of time 
you spend on them. It is, for this reason, 
always best to keep them near you when 


you re around the house or yard. 


DiSesso keeps his young ravens in 
a series of cardboard boxes in his sign- 
painting shop next to his house. Here 
he feeds them ground horse meat three 
times a day, while he keeps up a run- 
ning banter with them, and at feeding 
time he has special calls for them. Baby 
extremes of 
perature very well, so it is not necessary 
to keep the shop especially warm for 
them. Crows and ravens are not molested 


ravens can tolerate tem- 


by insects, such as lice and fleas. They 
are also singularly free from disease, 
and are inexpensive to raise. 

By the time they are two weeks old, 
the rows of blue-gray pin quills on their 
wings have changed to feathers. They 
stand and flap their wings and caw 
loudly. Bathing the baby ravens is no 
problem, for they should not be bathed 
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COSIMO DI SESSO in the midst of a free show for a Boy Scout troop 
ning it is wise to get as many free engagements as possible 
The publicity will help obtain paid engage- 


your birds to the stage and to crowds 
ments 


until fully grown at twelve months. 
Then you bathe them by gently playing 
the hose over them or by placing a big 
pan in the yard on a sunny day. 

“When they get to know you so well 
that they think you are their mama or 
papa, when they know every inflection 


JIM, JR. HAS APPEARED both in motion pictures and on television. 
rehearses for a TV performance of 


In the begin- 
This will accustom 


later. 


of your voice, then you can begin train- 
ing them in obeying hand signals and 
get results,” says DiSesso. 

This usually happens after three or 
four weeks. By this time they will have 
graduated into small homemade cages 
These may be about three to four feet 


Here he 
“Robin Hood.”’ 
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JIM, JR. MAKING FRIENDS with Cosimo DiSesso, Jr. Ravens and crows make good 
playmates for youngsters and set a good example by always putting away their toys. 


long and two feet wide and high. A 
perch may be placed on each end near 
the bottom and far enough from the 
sides to allow room for the bird’s tail. 

Later, they may be put into larger 
cages about eight to twelve feet long, 
if you have space in your back yard. By 
this time they can be given the freedom 
of the yard during the day. Ravens and 
crows may be left outdoors the year 
around, in all climates, in spots shel- 
tered from wind and dampness. 

DiSesso advises handling the young 
ravens as often as possible now for this 
makes subsequent training easier. It 
also helps you to select the most prom- 
ising birds. In addition, birds trained 
this way will not fly away. 


on ALLOWING your pet raven 
or crow full freedom of the yard, 
cut five flight feathers on one wing. 
When he gets really to know you and 
his yard you may let them grow in 
again. He now likes you too well to try 
to fly away. 

The first hand signals the birds learn 
are the “come and go” signals. You place 
them on the floor, several feet away 
from you. You slap your hand and say, 
“come,” repeating it often. For “go,” 
you use a sweeping hand motion away 
from you, and of course, any success is 
rewarded with food. 

After three or four weeks the birds 
will begin to obey hand signals without 
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being rewarded with food. DiSesso says 
that while all ravens and crows can 
learn these first signals, only about one 
out of fifty is capable of learning 
stunts. The others he sells to neighbors 
with young children for anywhere from 
$5 to $10. 

“Children from four years on up like 
crows or ravens as pets,” DiSesso says. 
“They are as good as puppies to guard a 
child, or to play with him. They often 
make playmates of the puppies too, 
sharing their house and food.” 

A crow playing in the yard with the 
children, will give a loud “caw” when 
something unusual happens. They enjoy 
chasing balls with children, and they 
make good all-around household pets. 
Children enjoy teaching them new tricks 
too. 

“But the birds teach the children a 
thing or two also,” says DiSesso. “Ravens 
put their toys away. The top shelf in 
their cage is usually filled with bright 
treasures they picked up in the yard.” 


AVENS ARE the largest members 

of the crow family. Their plumage 

is a deeper, glossier black than that of 

the smaller crows. The Mojave Desert, 

where he often visits relatives, has pro- 

vided DiSesso with many crows and 

ravens. They are+also found along the 

seashore in northern latitudes and in 
mountain areas. 

Most pet shops dealing with all breeds 


of birds carry baby ravens and crows 
during the spring and summer seasons. 
They may be bought for around $15. 
You will have the advantage here of 
selecting a young bird related to stock 
that is known to have produced birds 
of a comparatively tame disposition. A 
number of breeders specialize in such 
birds. Experience has shown that birds 
with inherited abilities are much more 
apt pupils than those indiscriminately 
selected. 

Contrary to general belief, 
probably stems from Edgar Allen Poe’s 
poem, “The Raven,” these birds are not 
really somber, solemn or sinister. Poe, 
with his flair for the dramatic, probably 
found the deep black of the raven’s 
feathers a necessary prop for his poem 
and- thereby convinced thousands of 
people that “black feathers make black 
birds.” 

That is not the case, DiSesso assures 
us. On the contrary, they are very af- 
fectionate and likeable birds. In addi- 
tion, they are crafty, resourceful, adapt- 
able, quick to learn and wiser than 
owls. And when you find one like Jim, 
Jr., they are also very profitable. 

Where did he get Jim, Jr.? “One day 
I watched Curly Twiford, who trains 
animals for the movies, perform with 
his animals,” DiSesso relates. “He had 
cougars, eagles, hawks, coyotes, rattle 
snakes, screech owls and ravens.” 

DiSesso was impressed by the ravens 
and bought a clutch of five eggs of 
deep blue-green, splotched with dark 
brown flecks. They were the size of 
bantam eggs, so he put them under his 
bantam hen to hatch. Only two did. 
Jim, Jr. was one of them and the other 
was named Pete. 

Pete was the more promising bird at 
first, the one DiSesso set his hopes on. 
While he was training Pete, Jim, Jr. 
merely stood around and watched. Then 
one day while Pete was going through 
his paces, Jim, Jr. joined him in the 
“coming and going.” He kept this up 
day after day and soon began showing 
real talent in learning stunts. 

Today, Pete acts as an understudy to 
Jim, Jr. Each has his own cage, built 
by DiSesso in his back yard. His cages 
are about four by five by seven feet 
and are made of scrap lumber and 
chicken wire. They are large enough 
for DiSesso to enter when he works 
with the birds and they contain several 
roosts and various pieces of mirror. 

There is a reason for the mirrors. 
If the ravens get used to seeing them- 
selves in them, they never peck at you. 


which 


(Continued on Page 53) 
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This Months Crassword Pugze 


ACROSS 


. Rasp - 


. Musty 


. Artist’s material 

. Military detection device 
. One who heaps 

. Internal organ 


. Dwelling place 
. Scene of action 
. Remove from office 


. Chart 

. Notion 

. Transgression 

. Mother of Zeus (var.) 
. Achieved 

. Color 

. Flew to North Pole 

. Annoys 


. Horse shows 
. Kisses 
. Child 


. Semitic tongue 

. W. tnd. indigo shrubs 
. Evil 

. Malt beverage 

. Timber tree 

. Baked clay 

. Feel contrition 

. Girl’s name 

. Newt 


. Conducted 
. No (Scot.) 


. Soak 
. Method 


. Pig pen 


. Storage boxes 

. Marbles 

. Look narrowly 

. Male deer 

. Set of tools 

. Adjusted evenly 

. Possessive pronoun 
. Man’s name 

. Filthy 

. Noun suffix (chem.) 
. Not the same 

. Cluster 


. Blind 


. Body of Moslem scholars 


Onaubwn — 


. Free 

. Sod again 

. Rigid 

. One who catches 


lampreys 


. Mimics 


DOWN 


. Pasture grass 

. Plane (obs.) 

. Take as one’s own 

. Small boy 

. Before 

. Shovels 

. Weary 

. In the meadow 

. Boy’s name 

. Expunged 

. Scheme 

. Point at 

. Creamy White 

. At no time 

. Walk on 

. Writing fluids 

. Standards of perfection 
. Church passageway 
. Angers 

. Decay 

. Bachelor of Science in 


agriculture 
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. Rats . Negative vote 
. Everlasting ( arch.) (naut.) 


. Native metal 
. Flaps wings . Limb 
. Form into one 

. Earthy sediments 
. Rap lightly . Put 
. Bundles of hay 
. Small island . Prickle 

. Fellows . Poor one 
. Cot . Yell 


. Devoured . Appellation 


. Form again . Pale 


. African tree 
. Child's game 


. Prison abode 


66. Haul with tackle 


67. Stop 
68. Witch of 
(Bib.) 
69. Acts 
71. Hillside (Scot.) 
72. Simpleton 
75. Printer’s measures 
77. Fish eggs 
78. Senora (abbr.) 
79. “On the ball’ (slang 





CROSSWORD PUZZLE CONTEST NEWS 


IRST PRIZE of $7.50 in the July 

crossword puzzle contest has been 
awarded to Mrs. Paul E. Lockhart, Jack- 
man, Maine, whose puzzle appears on this 
page. Entries for the August contest are 
now being received, and non-prize win- 
ning puzzles entered in previous contests 
will be considered for the August award. 
Remember, each entry must include the 
unsolved puzzle diagram, and solved 
diagram and the key of definitions, as 


well as a signed statement to the effect 
that the puzzle is original with the sen 
der. One person may submit an un- 
limited number of entries. In case of a 
tie, duplicate prizes will be awarded. If 
you want your puzzle returned, include 
a self-addressed stamped envelope. If 
your puzzle is not returned immediately, 
it is because the judges are still con- 
sidering it for a prize. 
Answers on Page 64 
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Profitable Hobbies will pay $2 for 
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Comforter Recovering Service 

RS. CHARLES KELLEN- 

HOFER of Medford, 

Wisconsin, was hard at work 
recovering an old comforter 
when a neighbor stopped by 
for a short visit. “I have a few 
comforters that need recover- 
ing”, she said, “if I only had 
the frames and the space to put 


them up.” “Perhaps I can help 





you out,” said Mrs. Kellenhofer, 

and thus began her comforter covering service. She set up 
the frames in her spare room so they would be out of the 
way when she wasn’t busy at them. The owners of the com- 
forters furnish the cover material and the yarn for tying. 
Mrs. Kellenhofer charges for her time, which varies with 
the type of material, size of the comforter and the design to 
be tied. With her experience, Mrs. Kellenhofer is also able 
to offer her customers the added service of advice as to what 
materials, colors, yarns and etc., are best. Mrs. Kellenhofer 
does not lack customers because she is careful with her work, 
keeps the seams straight, the knots firmly tied and the edges 
neatly finished. Violet Schmitt 





Decorated Note Paper 


I WAS always looking for note paper for different oc- 
casions and I decided to make my own and have it on 


hand when I needed it. The outcome is that I now make it 
to sell and have no trouble in getting $2 a dozen wrapped 
in a Cellophane package. The cost is small so I make a good 
profit for time employed. I get the note paper with the 
colored scalloped edge. I print in the upper left corner what- 
ever is suitable for the occasion such as thank you, happy 
birthday, best wishes, or merry Christmas. Next I draw a 
stem in green, then I make a tatted flower in any color, or 
red for Christmas. The center 
of the flower is a tiny yellow 
seed shell. I place two leaves on 
the stem with cement. The 
leaves are colored Florida wheat 
or sea oats. These make an un- 
usual gift and are very attrac- 
tive. I have received many com- 
pliments on them in my home 
town, Chateaugay, New York. 

Mrs. Kenneth Jones 
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Lamps From Junk 


OY WELLMAN, building 
inspector for the city of 
Shawnee, Oklahoma, turns odd 
objects into decorative lamps. 
He began by turning old coal 
oil lamps into electrically 
lighted ones. From that he be- 
gan to haunt antique shops and 
second hand stores for jugs, 
jars, even bottles to which he 
could solder, or glue the brass 
tops to hold the light fixtures. Old stone pitchers or iron- 
stone pitchers, vases and jugs turned into beautiful lamps that 
rivaled those displayed in high priced shops. Lamps suitable 
for porches, for pine-paneled dens, could be made from 
odd vases, or urns—others from blocks of wood painted and 
decorated with whittled pieces of scraps of wood, trees made 
of bark, glued and shellacked on the blocks. Friends seeing 
his display began to ask him to “do lamps for them” and 
brought things to be turned into objects of beauty. He cannot 
make a standard price for his work, because different lamps 
take varying lengths of time to finish. Florence Drake 











Figures From Fungus 


OLETUS LARICIS, a bracket fungus found on decaying 
logs and stumps, yields a drug used in medicine. But 
Bill James, South Bend, Indiana, high school student, has 
found another profitable use for the bracket fungus. James 
was chosen to create an exhibit of birds and mammals for 
the biology laboratory because he had previous carving exper- 
ience. Bill wanted an unusual display so he looked about for 
an unusual material, and something reasonable in cost, from 
which he could create his birds and mammals. While resting 
on a log in the woods he idly whittled on a chunk of bracket 
fungus growing nearby. He found the material had a white 
outer coat which darkened as it was shaped and carved. His 
completed display for the biology laboratory contains a host 
of nature’s beings varying from 
two to eight inches in size. His 
only tool was an ordinary pock- 
et knife. Now, people are phon- 
ing orders to Bill for his “mush- 
room animals” faster than he 
can go to the woods for the 
material. He sells the figures 
for $1 each or three for 
$2.50. Chappell Amos 
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ach article accepted for Hobby Parade. Send material to 
obbies, 543 Westport Road, Kansas City 11, Missouri. 
to this department can be returned. 


Sturdy Clothespin Bag 

) pres A half yard of yellow 
denim, a strong wire clothes 
hanger and some grippers, I 
made a clothespin bag sturdy 
euough to hold 





dozens of 
clothespins, with a hook to 
hang it over the wash line. 
Using textile paints, 1 made a 
design on the front of the bag 
—bluebirds hanging clothes on 
a tree branch. It was so attrac- 
tive, 1 made some for shower gifts which has led to many 
orders in my home city, Omaha, Nebraska, at $1.50 a bag. 
I take a strip of material eighteen by thirty-four inches, turn 
the material back 84% inches at the top, lay a coat hanger, 
which is almost eighteen inches wide, on the folded cloth 
so that the base of the hook is at the fold; cut away the 
material above the slanting top of the hanger to within about 
one-fourth inch of the hanger, then cut out a circle one-half 
inch in diameter at the base of the hook so that the hook 
can be slipped down through the hole and the hanger 
removed when the bag needs washing. An inch hem in the 
81-inch piece will hold grippers, or large snap fasteners, 
to snap into a reinforcing strip opposite it on the inside of 
the back of the bag to hold the material firmly in place over 
the hanger. The end of the material is hemmed and turned 
up to overlap the 81-inch piece just enough so that grippers 
can be used to keep the bag closed when not in use. Bias 
binding on sides and top finishes the bag. 

Mrs. Frank Weber 














Card Table Renovator 

HAVE found in Longmeadow, Massachusetts, my home, 

that my friends with shabby card tables are only too glad 
to pay me to give their battered tables a face lifting. I cover 
the table tops with two coats of flat black paint. When the 
black is thoroughly dry I varnish the entire surface of the 
top. When the varnish is “tacky” (nearly dry, but sticky 
enougn to hold the fingertip slightly) a stencil design is 
applied. I follow the same system that I would use if 
I were stenciling a tray. Care a 
is taken to arrange the sten- 
cil pattern so that it covers 
a large area of the table top. 
The stenciling is followed with 
three coats of varnish which 
protects the stencil design 
and gives the table a durable 
playing surface. I charge $2 
a table. Erma Reynolds 
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Recipes Sold By Mail 

pa IN food and its 

preparation, Mrs. M. L. 
Bemiss of Oakland, California, 
collected recipes until their 
storage necessitated compiling 
them into books. She typed 
each and classified it under its 
appropriate heading such as 





eggs, fish, pies, etc. Wherever 

women gather, talk gets around 

to food, and Mrs. Bemiss found 

herself constantly saying, “I have a recipe,” for whatever was 
being discussed. Someone would want it, and soon she was 
getting calls for recipes of all types. As the demand on her 
time increased, she thought of selling them. She started 
compiling lists of recipe names balanced to include salads, 
desserts, main dishes, etc., about fourteen to a list. After 
each she added a descriptive line. She headed half a sheet 
of typing paper with a brief, eye-catching phrase about 
California recipes, centered her list of recipe names and 
phrases beneath, and at the bottom stated “Others on request 
—any six listed for fifty cents cash.” She uses a duplicating 
machine to turn out her sales material which she mails to 
mames she has accumulated from various sources such as 
magazine lists, contributors to cooking and household hints 
in magazines where the town and senders’ names are men- 
tioned, club and church group members. Katharine Walling 





Bird Houses From Cereal Boxes 

| FOUND a profitable hobby in old cereal boxes. I save 

the round boxes, the type that oat flakes are packaged in, 
and convert these into attractive bird houses for sale to my 
friends and neighbors. To make, I remove top and bottom 
leaving the round tube. Then I cut out a circle of 34-inch 
thick wood of a diameter to fit inside the tube. This piece 
is fastened inside one end with brads to form the floor of 
the house. Next a door is cut out, the size depending or 
what birds the house is intended for. I insert another woo 
disc for the top and then add 
a roof of two more boards 
which are fastened to this top 
disc. I finish with two coats of 
shellac and two coats of paint. 
I paint the body one color and 
the roof a contrasting color. 
In my home town, Upper Jay, 
New York, I have sold these 
for $1.98 each. H. E. Moody 





Ever wonder where cartoonists get all those funny ideas? 
A Pittsburgh man has provided some 1,000 of them 

and in return has received everywhere 

from $1 to $50 apiece. 


artoonists 


Follow 


Ls ines 


FRED REMINGTON 


THIS MAN is working! It’s Bob McCully, cartoonists’ gag man, busily engaged 
in following this piece of his own advice to prospective gagsters: ‘‘Study lots of 
cartoons. This gets you thinking along the lines of situations and titles.” 
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I’ YOU are a devoted follower of car- 

toon humor, you may be struck from 
time to time by the more than coinci- 
dental frequency with which the name 
“McCully” turns up. 

“Don’t pay any attention to my hus- 
band, Mr. McCully, he’s so full of port 
he doesn’t know which side is starboard!” 
. . . "Good Lord, McCully, is this the 
usually reliable source you’ve been quot- 
ing?” 

Wherever this fine old Celtic’ name 
appears in a cartoon caption it means 
that the cartoonist is paying sly tribute 
to the man who provided the idea. Over 
the last eight years, Bob McCully has 
written somewhere between 9,000 and 
10,000 memos to cartoonists suggesting 
situations and punch lines. 

Approximately 1,000 of these ideas 
have been snatched up by grateful car- 
toonists and editors whose springs of 
creativeness were, at that moment, run- 
ning somewhat sluggishly. 

Bob has received as much as $50, as 
little as $1 for ideas. Thinking up car- 
toon gags can be extremely rewarding 
financially, especially when one considers 
that it involves no investment beyond 
postage. And the person with a basic 
feeling for human nature will find it a 
highly diverting and creative hobby. 

With Bob McCully, as with hundreds 
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of other people around the United States, 
cartoon gags are strictly a hobby. 

“There are about fifty professionals in 
the field whose income is from 
cartoon gag work,” says Bob. 

“Most of them,” he adds, “are very 
good.” 

A member of one of Pittsburgh’s busi- 
est public relations firms, Ketchum, Inc., 
Bob puts in full days on the Pittsburgh 
Chamber of Commerce account. 

Nights and Sundays he retires to his 
bachelor apartment, scowling and fum- 


sole 


ing as he painfully wrests from his mind 
the ideas that some weeks hence will 
draw guffaws—or at least amused grins 

-from millions of readers. 

Cartoons drawn around his gags have 
appeared in the Saturday Evening Post, 
New Yorker, Collier's, Ladies’ Home 
Journal, This Week, Argosy, True, hun- 
dreds of newspapers and various obscure 
publications in foreign lands. 

“I always get a kick out of seeing one 
of my gags in a foreign language,” com- 
ments Bob. 

HE QUALITIES which go into suc- 

cessful cartoon creation, Bob holds, 
are similar to those required by every 
other creative of endeavor from 
painting a wall to building a cathedral: 
persistence and sustained effort. 

You need not be a dazzling wit nor 
the life of the party nor a penetrating 
critic of the scene 
comment and satire in every situation. 

“What you do need, I think,” says 
Bob, “is some understanding of humor. 
A person who has no feeling for what 
constitutes a humorous situation could 
waste an awful lot of time trying to 
develop cartoon ideas. 

“Sometimes the gags come to mind 
pretty easily; sometimes I just have to 
sit down and think them out,” says Bob. 
“Though, on the whole, I think the more 
you write, especially the more you write 
at one, sustained sitting, the easier it 
goes.” 

A lanky: six-footer, Bob got started in 
the cartoon gag hobby late in World 
War II during his service in the Navy. 
For reasons best known to the Bureau 
of Naval Personnel, he was assigned to 
a special services group on the West 
Coast, with the specific assignment of 
handling publicity for the Fleet City 
Bluejackets, one of the crack service foot- 
ball teams. 

The group to which he was assigned 
threw him into contact with some ex- 
tremely talented persons, some of whom 
were then well on their way toward 
eminence in the entertainment field. 
Among them were Red Benson, now 
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line 


human who finds 


HERE’S McCULLY still at work, but this time it looks harder. He’s got an 


dea for 


a cartoon but it won’t quite take final shape. So the sheet of paper in his typewriter 


is still 

master of ceremonies on a network tele- 

vision show,~and Bill Bailey, a well- 

known television performer in the Chi- 
cago area. 

Bob worked with them on the prep- 

aration of comedy material and both 


urged him to try something along com- 
mercial lines. At their suggestion he 
tried radio scripts, and succeeded to such 
an extent that he was able to make his 
living for a couple of years after leaving 
service by writing for the networks. 


About the same time he gave cartoons 
a try. He had only recently learned that 
cartoonists sometimes paid for ideas. 

So he began leafing through maga- 
zines, noting the cartoonists whose work 
seemed to strike some responsive chord 
in his creative makeup. He compiled a 
list of about twenty-five, and wrote a 
letter to each, inquiring whether he was 
in the market for cartoon ideas. He did 
not, at that first approach, submit any 
material. 

“Some were interested, some weren't,” 
Bob relates. “Those who were said they 
would be glad to look at any ideas |] 
sent along.” 

So he sent out his first cartoon ideas, 
a batch of a dozen or so. 


blank 


“I have never sent out just one,” says 
Bob, a great believer in Branch Rickey’s 
axiom that in quantity 
likely to be quality. 

All but a few bounced back, and none 
sold, though the cartoonist—Bob cannot 
now recall what artist he took his trade 
to first—wrote him a note to say that 
he was holding three or four for possible 
future use. 

Along with thinking up and mailing 
out new batches of cartoon situations, 
McCully was adding to his mailing list 
by querying the artists whose work in 
magazines struck him 

He made his first sale—“What a day 
that was,” he recalls—to Mischa Richter 
whose “Strictly Richter” panel, distrib- 
uted by King Features Syndicate, ap- 
pears in the Hearst chain and hundreds 
of other daily newspapers in this coun- 
try. Another early sale was to a strug- 
gling young cartoonist who had just 
pulled out of the Walt Disney studios to 
try his luck free-lancing. His name is 
Hank Ketcham, but he is perhaps better 
known today as the creator of Dennis 
the Menace. 

Bob first cracked the slick, selective 
pages of the Saturday Evening Post with 


there iS Very 


on Page 45 
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Where Hobbyists From All Over The Nation Share Their Experiences With You 


Roses From Turnips 


Anita M. Dasbach 

Photographs by Jack Kelleher and the Author 
(a4 HEN YOU'VE been a butcher for 

years and years, I guess it’s just 
natural to want to go on carving,” says 
76-year-old Edward G. Flori of St. Louis, 
Missouri, explaining his hobby of carv- 
ing animals and flowers from fruits and 
vegetables. 

It all got started some twenty years 
ago when Flori was a butcher in one of 
the better St. Louis markets. A friend 
came in to see him one day and noticed 


























a turnip which had fallen out of the 
packing box. “Why don’t you do some- 
thing with this turnip, Ed?” asked the 
friend. 

“What can I do with it besides eat 
it?” Flori asked. 

And with that the friend took from 
his pocket a pocketknife and began 
carving a white rose. First he peeled the 
turnip and then, starting at the bottom, 
he made little half-moon incisions every 
one-fourth inch until he had gone all 
around the vegetable. Then starting a 
row above, he decreased the size of the 


A “RAZOR BACK” pig made from a banana and a water lily made from a turnip 

are only two of the many items Ed Flori carves from fruits and vegetables. From a 

peeled turnip, such as he is holding, he carves a white rose which may become a 
convalescent gift, a party favor, or a decoration on a serving tray. 
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incisions, thus forming row after row 
of petals. 

“I didn’t think it looked much like a 
rose,” recalls Flori, “so I tried it myself. 
And I did a much better job,” he con- 
fides with a grin. 

That “much better job” was the be- 
ginning of a hobby that, in addition to 
earning Flori a considerable amount of 
money, brought cheer to many 


people. 


has 


QUIPPED WITH years of experience 

at carving steaks, trimming hams, 
and slicing sausage, Ed Flori set out to 
carve animals and flowers. He found that 
it required a lot of patience, for one 
unintentional nick of the knife and an 
entire carving would be ruined. He also 
discovered that his familiarity 
fruits and vegetables came in handy, 
especially when he combined it with 
his imagination. He saw that a certain 


with 


type of lemon, one with a sharp little 
point at one end, could be made into a 
pig. The little projection became the 
snout, the tail of a turnip inserted into 
the lemon’s end became the 
pig’s tail, and the red and blue sulphur 


rou nded 


tips of matches were the eyes. Match- 
sticks were used for legs, a bit of beet 
inserted into a gash under the nose 
added a tongue, and then the ears were 
made by shallow cuts on either side of 
the head. And, presto, it was a pig! 

Sweet potatoes looked just like rats 
to Flori, for the potato’s long tail was 
a “natural.” Again adding eyes, ears, and 
legs in much the same manner as for 
the pig, a rat was created. A mouse was 
added to the collection when Flori gave 
the same treatment to a smaller sweet 
potato or a bullet-shaped radish. 

As he progressed, Flori learned to 
make more difficult items like a turkey 


PROFITABLE HOBBIES 











or eagle from a Hubbard squash or an 
oblong-faced “southern mammy” from 
an eggplant. For each he used his stand- 
ard matchstick feet or legs, sulphur eyes, 
and well-placed incisions for ears and 
facial lines. He found that the pale 
green squat squash served nicely as a 
base for the taller carvings, especially 
when mounted on strong skewers. 

After he first began his hobby, Flori 
used his carvings to decorate the meat 
displays in the butcher shops and mar- 
kets where he worked. People would 
come to the store “just to see what was 
new in the display window,” and so his 
reputation grew. Customers bought some 
of the window display items and other 
grocers asked him to carve items for 
them. Soon he was being asked to do 
special carvings for table decorations 
and party favors. 


a THE time of World War II, 
Flori decided to leave his life of 
grinding hamburger and see some of 
the world. Answering an advertisement 
in a newspaper, he got a job as butcher 
on a Merchant Marine ship bound for 
France. His employers were so impressed 
with his technical skill as a butcher, his 
zest for living, and his robust health 
that they quietly overlooked that place 
on his application blank where he had 
filled in his age—6G7! 

Again his carvings came in handy. 
On the various ships he sailed for the 
next seven or eight years, he always 
found a captain or other officer who 
appreciated his talent and enjoyed hav- 
ing “Flori’s animals” on his mess tables. 

But family problems called Ed Flori 
back from the sea, and he settled down 
to the routine of a salesman, notary 
public, caring for his ailing wife, doing 
the housework, and devoting the remain- 
der of his time to his carvings. Many of 
his hours were spent “marketing” for 
his hobby, trying to find just the right 
shaped fruits and vegetables. 

A florist friend, Ray Foster, helped 
put Flori’s avocation on a commercial 
basis. He got the idea one day when a 
woman came into his florist shop and 
asked for some flowers to cheer up a 
mutual friend who was ill. “Why, that 
man doesn’t appreciate flowers!” ex- 
claimed Foster. “Mavbe we could think 
of something else to cheer him up.” 

And so a telephone call later an order 
had been placed with Ed Flori to “make 
something for a sick friend.” The impish 
looking lemon-pig and long tailed sweet- 
potato-rat were Flori’s choice for the 
hospitalized customer. 

“When the fellow saw my carvings, 
he sat right up in bed and laughed 
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HERE ARE SOME examples of Ed Flori’s fruit and vegetable carvings. His little 
figures sell for twenty-five cents to $2. 


aloud,” says the carver, and then adds 
with pride, “Yes, sir, folks surely get a 
kick out of my work.” 


F dew THAT first successful sale of 
the carvings, Foster called often to 
place special orders with Flori. Other 
florists in the community heard about 
the unusual work and they, too, placed 
orders. For women customers Flori 
chooses the rose designs, a white flower 
from a turnip or a red one from a beet. 
He places them in a glass or jar of water 
to keep them fresh longer. Some of his 
friends have placed the gift carvings in 
the refrigerator or deep freeze and kept 
them indefinitely. 

Another of his specialties is a sort of 
water lily design. Taking a turnip, he 
carves it into a flower almost like the 
rose, but using bigger petals so they will 
spread out a bit. Then a green pepper 
is cleaned out, and, beginning at the 
center top, Flori cuts long, narrow petals 
which are left joined at the center bot- 
tom. A hole is made in the center of this 
finger-like carving and the tail of the 
carved turnip is inserted. Thus, the pet- 
aled white rose or water lily rests grace- 
fully in a cup of shiny, green pepper 
petals. 

For the children he makes a compli- 
cated little turtle. A half walnut shell is 
the top, pieces of stiff green paper with 
saw-tooth edges become the feet. The 
head and tail are made from two narrow 
little strips of wood, delicately balanced 
under the shell with bits of fine wire 
and eye screws. 

If he were to devote all his time to 
this hobby, Flori could work eight hours 
a day just carving. The possibilities of 


selling his creations seem endless-—cater- 
efs, party givers, women’s clubs, and 
various Organizations have expressed 
interest in using his carvings as favors, 
table decorations, or eye-catchers on 
serving trays. 

But he is quick to explain that he 
likes to keep his carving as a hobby 
and not make it a full-time enterprise. 
Selling his creations for anywhere from 
twenty-five cents to $2, Flori takes in 
several hundred dollars a year. It takes 
him about ten minutes to make the 
lemon-pig, and the materials cost about 
a nickel. So at the rate of six pigs per 
hour, selling them at fifty cents each 
and using thirty cents’ worth of mate- 
rials, Flori figures he makes $2.70 an 
hour. “Not bad for a hobby,” he sug- 
gests. 

When one of the florists calls, he 
tells Flori which item he wants carved 
Often he leaves the choice of carvings 
to Flori’s discretion. He fixes it up, de- 
livers it to the florist and then, as he 
explains it, he “goes home to clean up 
the turnip and lemon shavings.” 

“Filling the florists’ special orders 
and doing jobs for friends and relatives 
who give parties, keeps me busy and 
happy,” says Flori. “Besides, if I did 
too much of this kind of work, I might 
become a vegetarian. And that would 
be unthinkable for an ex-butcher!” 


Costume Renter 
Pat Dean 
.  grignee WITH a few costumes which 
she made for her children when they 
were in school, Jenny Cooley of West 
Lafayette, Indiana, has developed a cos- 
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tume renting business which augments 
the family income. 


Mrs. Cooley’s five talented children 
were constantly being put into plays 
and she enjoyed making their costumes, 
regarding it as a favorite hobby. The 
fact that before her marriage she was 
connected with the extension depart- 
ment of Rhode Island State College, 
where she taught sewing, gave her the 
skill and experience for costume making. 

Gradually, her stock of costumes in- 
creased. She started by lending them to 
friends. They, in turn, began giving 
her costumes which they had inherited, 
because they knew how much she liked 
having them. Some of these costumes 
had been worn by the grandmothers, 
and great-grandmothers of her friends. 

Mrs. Cooley became so enthused that 
she began attending sales of old prop- 
erties. There she found many antique 
costumes. She found many old 
dresses and accessories at rummage sales. 
She had lots of fun attending these 
sales. She would often have to repair, 
and re-make some of the costumes, espe- 
cially when she tried to make them fit 
her friends. 


also 


 eananepes IT became known that 
Jenny Cooley had a large stock of 
costumes, and whenever there was a play, 
or a costume party, she was besieged 
with requests for costumes. She finally 
had to put so much time on this, that 
she felt she would have to charge rent- 
als, inasmuch as she had to hire her own 
work done. 

When the movie, “One Brick Higher” 
was made at Purdue University, where 
her husband is a professor, Mrs. Cooley 
helped Al Stewart, musical director, to 
costume the players. This was a screen 
play in which colonial costumes were 
worn, and she spent much time altering, 
and helping with dressing, and “mak- 
ing-up” the players. She received $5 per 
costume for this work. 

Mrs. Cooley’s rental fees run from $2 
to $5 a night. The costumes which have 
to be sent to the dry cleaners cost the 
most. Also, the costumes which have to 
have accessories, hoop skirts, special pet- 
ticoats, etc., are more expensive. You can 
see that it does take money to keep the 
costumes in good shape. 

Mrs. Cooley has two drawers full of 
costume jewelry, which add greatly to a 
‘costume. She also has a room in which 
are 400 hats. It is good for a laugh, just 
to visit this room, and try on various 


old hats. 


One room is devoted to men’s cos- 
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tumes, including some of the striped 
suits which were worn in Victorian 
times with the trousers fitted tightly 
around the ankles. 


N THE women’s room, Mrs. Cooley 

keeps copies of old magazines to check 
the proper costumes for certain periods. 
A lovely sheer brown woolen dress in 
princess style with an exaggerated bustle 
effect was worn in the 1880's. One wed- 
ding dress, worn in 1885, is of cream 
colored wool, trimmed with a fichu and 
skirt flounce of twenty-four-inch cream 
lace. It has finely tucked sleeves, and 
paniers. One young girl’s dress of the 
Victorian period is of white linen and 
is trimmed with fourteen yards of Irish 
handmade crochet lace. 


MRS. JENNY COOLEY herself models 
one of the costumes in her rental col- 
lection. Of rose colored silk trimmed 
in brown, it is worn with wire hoops. 
It rents for $5 a night, and recently 
was worn by a character who played 
Nancy Hanks’s sister in a performance 
of the play ‘‘Abe Lincoln in Illinois.” 


These quaint costumes are often rented 
for centennial and other celebrations, 
and some have won prizes. This of 
course, causes publicity, and people read 
about her costumes. When they need 
costumes, they look her up. Most of her 
business has come by the local “grape- 
vine.” One person tells another. For 
instance, Mrs. Smith tells a friend that 


she is worried because she has to have 
a costume for a coming play. 

“Why worry?” says her friend. “Just 
call Jenny Cooley, she'll take care of 
you. She'll help you put it on, and make 
you up too. She’s good at that.” 

Mrs. Cooley has won prizes at a Na- 
tional Costume Society. Her two cos- 
tumes made entirely of discarded neck- 
ties won a prize in their convention 
at New York last summer. This is also 
good advertising. She also places classi- 
fied advertisements in her local news- 
paper. 

RS. COOLEY’S business is all she can 

handle by herself. She is looking 
forward to the help of her husband 
when he retires. “We don’t want him to 
be miserable, as some old people are, 
when he retires,” she says. “He can help 
me a lot with the telephone, bookkeep- 
ing (as of course records must be kept 
of the rentals), making out of income 
taxes, and the like. I am sure that I shall 
never be bored, as this business is some- 
thing that I love, and it is so interesting, 
educational, and also brings me in a 
welcome income. To think that I get 
paid for doing something that I enjoy 
doing so much. I meet such interesting 
people, and am constantly learning about 
costuming in historical periods.” 

In her accessory department Mrs. 
Cooley has hatpins, handbags, petticoats 
(some costumes call for six), combs, 
capes, shawls, costume jewelry, buttons. 
These all help to make the costumes 
interesting. 

And so, Jenny Cooley has developed 
a paying business by doing what she 
loves to do. In twenty years she has 
collected a fine stock of costumes. She 
enjoys “dressing people up,” meeting 
different people, going to sales and ac- 
quiring new materials from which to 
make still more costumes. But she doesn’t 
always use new materials. One costume 
which won a prize in a masquerade 
party, was made of an old suit of men’s 
underwear dyed pink and decorated 
with hearts and cupids’ bows, in black! 


Selling Summer “Snaps” 
Ray Winslett 


OU OWN a camera. You are a mili- 

tary reservist, or you go to a sum- 
mer camp or some similar place. You 
would like to take your camera along 
on your summer trip and make some 
pictures, but there is one drawback if 
you're like so many of us: When you 
start shooting pictures, you go wild. 
You shoot everything and everybody 
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PHOTOGRAPHS SUCH AS THESE, showing naval reservists receiving training at sea and in dress uniform ready to go ashore 
in a foreign port, have a strong appeal to the person pictured. He will buy the picture if it is made available to him at a mod- 
erate price. Receiving rifle training is Irving L. Greer, of San Benito, Texas (wearing white hat). In white uniform, ready to go 
ashore in Ciudad Trujillo, Dominican Republic, is Emerson L. Campbell, of Pampa, Texas. Ships of the Dominican navy are in 


in sight. Film, developing and printing, 
jumbo prints, and _ five-by-seven or 
eight-by-ten enlargements of a few of 
the pictures—you’ve soon run up a good 
sized bill and you have nothing to show 
for it except a group of pictures which 
no one but yourself cares anything 
about. 

But that’s where you're wrong! And 
where I was wrong for so long. The 
people who are in those pictures would 
like to have copies of them! 


You can shoot all the pictures you 
want on your summer trip, if you are 
with a group, and sell enough of them 
to pay all your costs and make a little 
profit besides! Of course, you'll have 
to get easily recognizable people in most 
of your shots to do this. 

To explain how the plan works, I'll 
describe what happened to me in 
photographing naval reservists. You can 
then see how it could work in your par- 
ticular situation. 


WAS serving a sixteen-months’ tour of 

active duty in the Naval Reserve. The 
ship I was on was assigned to the duty 
of carrying inactive reservists on their 
annual two-weeks’ active duty cruises. 
In civilian life I had worked as a news- 
paper reporter and editor, doing some 
photography. The district navy public 
information office, learning of my back- 
ground, asked me to do some work for 
them, in addition to my regular duties. 
The extra work consisted of sending 
back short stories and pictures (ex- 
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the background. 


posed film with a keyed list of names 
and home address) of the reservists on 
their training duty and during their off- 
duty hours in the foreign port in which 
we spent the week end. 

When we returned from each cruise, 
I would go by PIO and pick up my 
negatives. They had made extra prints 
of some of them, and they would some- 
times give me those. Some they would 
have no extra prints on, and some were 
strictly my personal shots, with no news 
value. 

Finally I was released from active 
service. Six months later, in looking over 
my belongings, I came across a large 
brown envelope with a large group of 
prints of these navy pictures, and an 
even larger group of negatives, for I 
did not have prints of all the negatives. 
There were also some color pictures I 
had made for myself. 

I had invested many hours of time 
and some little amount of cash in these 
photographs. Now only I cared any- 
thing about them. Then I remembered 
that almost every reservist I had photo- 
graphed for PIO had asked me “How 
can I get a copy of this picture?” and 
I had always told them, “I don’t know 
unless the commanding officer of your 
reserve unit can get one from PIO 
for you.” 

Luckily I still had some of my notes 
listing the names and home towns of 
the reservists for PIO. I wrote postcards 
to every boy that I could recognize 
from print or negative, telling him that 


I had a five-by-seven photo of him 
made on his reserve cruise last year, and 
offering to mail it to him for $1. In 
spite of the fact that I had no street 


addresses (I mailed the cards to the 


boys in care of the naval reserve units 
in their home towns), I got a twenty- 


five per cent response! 

HAT, THEN, is the basic idea. Let’s 

see how it will work in your case. 
If you are a member of a military re- 
serve, or if you belong to a veteran's 
organization and plan to attend a con- 
vention this summer, or any service 
club convention, or, taking in the 
younger people, if you belong to the 
Future Farmers of America, 4-H Club, 
Boy Scouts, any church group, or any 
similar organization, this plan will work 
for you. 

Before you leave, stock up on film, 
unless you will be where you can get 
it easily. I'd say have film on hand for 
not less than fifty exposures, and pos- 
sibly 100. If you don’t use it all on your 
trip, it'll keep. Be sure and have avail- 
able a couple of pencils and a sturdy 
notebook. : 

Once your group is gathered, begin 
shooting. Take pictures of individuals 
Or groups in training or instruction 
sessions, and during leisure or off-duty 
hours. Try to get something in the back- 
grounds which will show that it is no 
ordinary snapshot, but one made far 
from home or in circumstances out of 
the ordinary. (One word of caution: 


(Continued on Page 52) 
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At 72, a Kansas widow maintains her independence 


by making and selling some 1,200 aprons a year. 


ALL 
ABOUT 


APRONS 


VALERA TEBBEN 


MRS. W. H. DAVIS of Cherryvale, Kansas, demonstrates how the major part of 

the work on many of her aprons is accomplished. All ruffles have hemstitched 

edges, and also are hemstitched to the apron. Bias tape used for trimming is 

often hemstitched to the apron in the more expensive designs. Pockets and belt 
front usually reflect the same treatment. 


Poe CHARMING proprietor of the 
Fanny Lee Apron Shop, Mrs. W. 
H. Davis, came to greet me with out- 
stretched hand as I climbed the stairs 
of her downtown location in Cherry- 
vale, Kansas. 

By having her shop in her own apart- 
ment, which is above a business office, 
she saves both time and money, and is 
in close proximity to the main shopping 
and business district. 

As the wife of a Presbyterian minis- 
ter, for thirty-four years Mrs. Davis had 
charge of church bazaars and made 
aprons for them. Since she was already 
experienced in working with women 
and supervising them, it was natural 
that she decided to turn those talents 
into cash when her husband retired in 
1939. 

During the following year, her apron 
shop began to materialize. Her first and 
continuous outlet has been the George 
Innes Company, one of the leading de- 
partment stores at Wichita, Kansas. She 
also has various other outlets, and con- 
siderable retail business. 


+ ie GET her first order, Mrs. Davis 
made up a few aprons for samples 
and took them to the Innes store to 
show. She immediately received an order 
for one dozen, and has been selling to 
them ever since. Her daughter, who 
lives in Wichita, acts as her “middle- 
man,” which saves her many trips to that 
town. 


PROFITABLE HOBBIES 





During the peak of her business 
career (1946-50), Mrs. Davis employed 
a sales representative. In fact, she has 
had three different sales representatives 
in various Cities. 

“One of my saleswomen was sure a 
‘humdinger!’” Mrs. Davis recalls. “She 
really got around and sold all over the 
country. I think about everybody in 
Nebraska and South Dakota had one of 
my aprons.” 

Her greatest output was 3,800 aprons 
in ome year, at which time she em- 
ployed six helpers. At the present time, 
however, she only makes about 1,200 
aprons a year, and has one helper. They 
only work four days a week, and Mrs. 
Davis does her own selling—since she 
only wants enough work to keep her 
busy. 

“I’m going to have to quit one of 
these days—I’ve been saying this for 
three years,” she acknowledges. “I've 
always made a good living, but I’m 72, 
and I’ve got to ‘draw in my horns.’” 

Mrs. Davis buys her material whole- 
sale, and tries to turn it all into finished 
aprons. Many clever styles are fashioned 
from the left-over pieces, and are sold 
as her cheaper aprons. 

During the war, she had difficulty 
in getting material, and made aprons out 
of anything she could find. These were 
sold as fast as she could get them made. 
She had no trouble obtaining help, be- 
cause she had several Cherryvale friends 
who were willing to work whenever 
they were needed. 


INCE MRS. DAVIS does not have a 

factory, but merely a shop in her 
own home, there is no mass production. 
At present, she has two home sewing 
machines with heavy duty heads, and a 
factory-type hemstitcher. The only at- 
tachments she uses are for gathering 
and hemming. 

Two long tables for cutting, a huge 
homemade spool holder for her thread 
supply, and a well-lighted room add 
efficiency to her working setup. She 
does not have electric scissors. 

Each apron receives individual atten- 
tion. However, Mrs. Davis tries to cut 
out and make those of one kind at the 
same time. When a large order is being 
handled, this procedure is a great time- 
saver. 

Most of the material for the organdy 
aprons is torn, so the edges will be on 
the straight of the material. However, 
those aprons made from patterns can be 
accurately cut two or three at a time. 

Hemstitching is the major work de- 
tail on many of the styles. The time re- 
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MRS. DAVIS DISPLAYS a group of 


foreground) 


aprons 
is a dainty organdy of plain color combined with a shadow-figuré 


One of her prettiest pastels (left 


organdy. Bias tape of the same delicate shade and narrow white ruffles ar 


hemstitched to the apron. Pockets and 


front of belt are trimmed in like manner 


This style comes in pink, blue, or yellow, and sells for $2 


Next on the front row is a rich red organdy of unique design, 
pockets of like material and flowered applique 
harmonizing colors stitched across the top of belt front complete the 


with round 
rickrack 
trimming 


Several rows of tiny 


It sells for $2.50. Next to it is another cheery number with a large round pocket 
of bright flowered material, bound with bias tape of harmonizing color. A strip 
of the same color tape accents the hemline and trims the belt front. This apron 


also is priced at $2.50. Next is a white organdy of finest grade, 
pastel 


hemstitched, multicolored ruffles in 
Davis’s most expensive apron. 


trimmed with 


shades, which sells for $3, Mr 


On the display racks above are two aprons which do not have hemstitching 


The one on the right is simply made of good quality material 


The clever oblong 


pockets of flowered material, placed vertically on the apron, and a touch of the 
same flowered material on the belt front add an unusual quality. Bright-colored, 
medium-sized rickrack, stitched about two inches from the edges and vertically 
along the front sides of the apron, completes the trimming. This sells for $1.50 
To the left is a design of white organdy, with scalloped edges (made of left 
over prints and trimmings), which sells for $2. Bright print forms the lower part 
of the skirt, and trims the pockets and belt front. A wide and a narrow strip of 


bright-colored bias tape stitched to skirt and pockets give a finished look 


quired for finishing depends, of course, 
upon the type of apron. Anywhere from 
three to twenty items may be completed 
in a day, but Mrs. Davis never bothers 
to make just one. 

Fancy organdy gift aprons are the 
most popular, although Mrs. Davis sells 
a number of the more practical utility 
aprons. Orders from the George Innes 
Company are usually chosen from her 
samples and specify the style, color, and 
kind of material, although occasionally 
she is allowed to use her own discretion. 


both retail and 
finds the retail 
business pretty good in her home town. 

To build her retail business, Mrs. 
Davis ran an advertisement for several 
weeks in the Cherryvale paper. She 
finds that satisfied and enthusiastic cus- 


sells 
and 


RS. DAVIS 
wholesale, 


tomers are individually also effective 
advertisers. 


The business grew because of precise 


workmanship and originality in pat- 
terns. “Eye appeal” is also an important 
consideration. Many special orders as to 


style, color, and size are filled for the 
Davis retail trade. 

“Retail prices are a problem,” Mrs 
Davis says. “To determine mine, I add 
anywhere from ten to twenty-five per 
cent to the total includes 
the amount paid for labor and some 
consideration for my own time.” 


Mrs. 
for each apron, depending upon the 


cost, which 


Davis receives from $1 to $3 
kind of material used and the work in- 
volved. An apron with several yards of 
lace on it naturally costs more than one 


Continued on Pag 
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Each month the conductor of At Home in the Workshop, Gardner Boyd, will answer readers’ questions on all aspects of these crafts: Wood 
Craft, Metal Craft and Jewelry Making, Plastic Craft, Leather Craft, and Gem Cutting, Polishing and Mounting. Send your questions to At Home 
in the Workshop, Profitable Hobbies, 543 Westport Road, Kansas City 11, Missouri. Please include your complete name and address with your question. 
Although we cannot guarantee to answer all questions because of space limitations, Mr. Boyd will answer those of the most general interest. He 
cannot answer questions by mail or enter into any personal correspondence with questioners. If your question is not answered immediately, do not 
be impatient, it or a similar one may be answered later, Please do not include with your questions correspondence regarding subscriptions and other 
matters, since they are handled by a separate department. In addition to answering your questions, each month Mr. Boyd will present a different 
craft project that you can carry out in your own workshop. We shall be glad to have your comments on what sort of projects you prefer. 


TOTE BAG 
T OTE BAGS are very popular with women, especially for shopping tours. They are attractive, have a lot of space for their 
size, things don’t get lost in corners, and they stand upright for use. The specifications given in drawing are for a 
medium size bag. A smaller or larger bag may be made by decreasing or increasing dimensions. Leather straps, “U” shaped 
metal, or plastic handles may be used in place of the leather thong. Several methods of decoration may be employed such 
as tooling, carving, stamping, dyeing, or metal initials. The bag pictured in this article was made from natural tooling calf 
finish cowhide (2 oz.). This leather has a smooth finish, the appearance of calf, but isn’t as expensive, and is excellent for 


all types of stamping, embossing, and tooling. It may be purchased in the following colors: black, brown, blue, red, and 
green. Carving cowhide (6 oz.), or tooling sheepskin may be used. 


TOOLS NEEDED: 
Straight Edge 
Space Marker 
Eyelet Setter 





MATERIALS NEEDED: 
Sides—Tooling Calf—9 5/16” x 16” 
Bottom—Tooling Calf—7” x 8” 
Stiffener—Cardboard—314” x 614” 
Lace—Brown Goat—l” (10 yds.) Leather Punch 
Eyelets—Brown—8 - Double 0 Dividers 
Handles—Tanned Thong—30” Hardwood Cutting Board 
Initials Knife (skiving and trimming) 
Leather Cement 


Saddle Soap Completed Tote Bag »—> 


PROCEDURE: 


Make patterns of sides A, bottom D, and stiffener, on 
heavy paper. 

Transfer design of sides A to leather. 

Lay straight edge on lines to guide knife and cut out 
sides. Do all cutting on board for this purpose. Check 
sides for squareness. 

Transfer design of bottom D to leather and cut out. 
To make bottom stiff so it will not buckle or crease, it 
will be necessary to cut out two pieces of leather the 
size of D. 

Layout pattern for bottom stiffener on cardboard, buck- 
ram, tin or aluminum. This stiffener should be made 
14” smaller than bottom D so it will not cover lacing 
holes. 

Skive top edge of sides A to about one-half the thick- 
ness of leather so it will fold over easier as shown in 
drawing at B 

Apply leather cement to unfinished side at top of sides 
A and fold over 1” as shown at B. Place weights on 
top of fold until cement has dried. 

Apply cement to unfinished side of two bottom B 
pieces. Center stiffener between them and place under 
weight until cement dries. 

Layout lacing holes on bottom and ends of sides A as 
shown in drawing C. Use a No. 5 space marker 


which locates five holes per inch. All holes should be 
punched 5/32” in from edge. 

Punch No. 1 holes in sides. 

Layout and punch No. 1 holes in bottom D as shown 
at E in drawing. 

Locate and punch four 4” holes 34” down from the 
top in each side A for eyelets. Locate holes center to 
center starting from left end of sides A and measure 
over 4”, then 2144”, 315/16”, and 21%”. 

Place eyelets in holes and set with eyelet setter. 

Lace one of the side pieces to bottom using a whip 
stitch. The amount of lace required for the whip stitch 
is about three times the distance to be laced. The whip 
stitch is accomplished by starting on inside of bag 
bringing lace through first hole at bottom of side— 
pull lace over outside edge and up through corre- 
sponding hole in bottom. Continue this procedure 
until both sides have been laced to bottom. Finish 
lacing on the inside of bag and cement to side. Be sure 
Jace is pulled up tight. 

Lace ends of sides with a cross stitch. Start lacing at 
bottom and inside of bag. Lace the same way as you 
lace your shoe. Cement ends to inside of bag. Pull 
lacing tight and check edges of sides to be sure they 
come together. 
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Locate position of initials and fasten in place. 


To form shape of bag fold ends to the inside as shown 
in picture of completed bag. Start crease 134” from 
ends of sides and run crease 334” down from top. 


Cut leather thong to length and lace through eyelet 


square knot. 


holes as shown in picture. Tie ends together with a 


Finish leather with saddle soap. Fold a damp soft cloth 
into a pad. Apply a small amount of saddle soap to 
leather. Allow to dry a few minutes and polish with 
a soft cloth. Liquid or paste wax may be used. 
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I have a collection of foreign 
coins in various sizes. Can you 
suggest any way of displaying 
them in a picture frame or on top 
of a coffee table without going to 
much expense? Fayna Schwartz, 
Hartford, Connecticut. 

The coffee table can be made into 
an interesting conversation piece by 
displaying on it your collections. Sev- 
eral methods may be used in converting 
a coffee table for displaying items. The 
original construction is an important 
factor that determines how it should be 
converted. If your table has a removable 
piece of glass resting on top of table, it 
will be easy and very inexpensive to 
display the coins. Tables without the 
glass will require the additional cost of 
one. Following is the procedure for dis- 
playing coins in the top of a table with 
glass. Obtain a piece of cardboard or 
chipboard the size of table top. If one 
piece of cardboard isn’t as thick as the 
thickest coin you want to display, cut 
out enough pieces of cardboard to get 
this thickness. Place coins on top of 
cardboard as you want them arranged 
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OUR READERS ASK 


for display and draw around them with 
a pencil. Cut out shapes of coins marked 
on cardboard. Paint top side of card- 
board with a rubber base wall paint a 
color that harmonize with your 
room. Remove glass top from coffee 
table and put cardboard in place. Ar- 
range coins in cardboard and lay glass 
piece on top of them. This same method 
can be used to display coins in a picture 
frame. 


will 


I am considering making and 
selling a costume jewelry pin with 
an enameled design on it and 
would appreciate advice on the 
following. The base stock is a cop- 
per piece 134” by 2%” by .032” 
with rounded corners. Could you 
give me a name where I can ob- 
tain a simple tool for hand edging 
or rolling for a real good looking 
job? What is the best way to pre- 
serve the copper from tarnishing 
if it is to be left with a copper 
finish? If I decide to do the 
chrome plating myself, should the 
edging be formed before or after 
the plating? Could you give me 
the name where I could purchase 


an inexpensive outfit for chrome 
plating? Where can I purchase 
suitable pins? Would an adhesive 
of plastic and powdered metal be 
suitable for pasting the pin part 
onto the base metal if natural or 
chrome plated? Daniel D. Berg, 
Trumbuli, Connecticut. 


We will attempt to answer your ques- 
tions in the order they are listed. First, 
as to the problem of edging—this will 
depend on the type of edging you wish 
to make. If you want to turn the edge 
up to ninety degrees or less with the 
inside surface, a turning machine used 
by sheet metal workers can be employed. 
To roll a bead around the edge of a 
piece of metal this small would be very 
difficult. A die, although quite expen- 
sive, would provide a fast method for 
producing neat, uniform edges and 
shapes. Another method, although quite 
a lot slower, would be to carve out in 
a piece of maple the shape you want the 
finished pin, and use art metal hammers 
to beat the metal to shape in the form. 
Other methods of edge 


which might be used are: scalloping, 


decorations 
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EWELRY 


Jewelry making can be a profitable 
hobby. Send 20c for our latest illus- 
trated catalog — No tools required. 


MILADY-FAIR CO., G.P.0. Box 1328, N.Y.C. 1 














which can be done with a bending jig 
made from two small pieces of maple 
dowel rods glued in a block of hardwood 
about ;';” apart; hammer marking the 
edge with an art metal hammer; or 
stamping the edge with special made 
stamps (these can be made by filing a 
design in the end of a piece of annealed 
tool steel about the size of a punch— 
harden and temper steel to a dark straw 
color ). 

Turning machines may be purchased 
from large hardware and machinery 
companies, or the Peck, Stow and Wil- 
cox Co., Southington, Connecticut. Art 
metal tools may be purchased from 
Dearborn Leather Co., 8625 Linwood 
Ave., Detroit 6, Michigan, or Metal 
Crafts Supply Co., 10 Thomas St., Provi- 
dence, Rhode Island. 

To help prevent copper from tarnish- 
ing, dip, spray, or brush metal with a 
good grade of clear metal lacquer after 
pieces have been polished and thorough- 
ly cleaned. The edging should be formed 
and all work on metal completed before 
chrome plating to prevent damaging 
plating. Supplies and equipment may be 
purchased from plating supply houses 
in your area. Further information on 
plating may be obtained from “Guide- 
book and Directory for the Metal Fin- 
Industries,’ Finishing Publica- 
tions, Inc. 11 West 42nd St, New 
York 18, New York; Metal Finishing 
(monthly magazine), Finishing Publi- 
cations, Inc., 11 West 42nd St, New 
York 18, New York; “Electroplating,” 
by A. H. Sanders, International Text- 
book Co., Scranton, Pennsylvania; “Prin- 


ishing 


ciples of Electroplating and Electroform- 
ing,’ by Blum and Hogaboom, McGraw- 
Hill Book Co., New York, New York. 

Pin backs may be purchased from 
Folsom Jewelry, 11 Oakland St., Med- 
ford 55, Massachusetts; Technicraft Lap- 
idaries Corp., 3560 Broadway, New 
York 31, New York, or from any of the 
companies listing jewelry findings in 
the classified advertising section of this 
magazine. The pin backs may be at- 
tached to pin with the type adhesive 
you mention or by soldering. They may 
be hard soldered with silver solder; how- 
ever, this would have to be done before 
plating or enameling. Soft soldering can 
be done after plating, but not after 
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pieces have been enameled. Keep in 
mind that a good soldering job is more 
durable than most cements or plastic 
adhesives. 


I have been trying to glaze crepe 


paper flowers and have used prep-. 


arations suggested to me which 
have not been too successful. Can 
you please tell me what I may use? 
Where I may purchase same? 
Mrs. Lilly W. Mitchell, Philadelphia, 
Pennsylvania. 

The following products have produced 
beautiful results for us; however they 
may not give the firmness you desire. 


Amaco Glaze Surfacer, a transparent 


liquid, may be brushed or sprayed on 
various surfaces to obtain a clear, glaze- 
like finish without firing. It serves as a 
protective coating and is especially rec- 
ommended for application on self-hard- 
ening clays, plaster figurines, wood, cork 


and paper objects. It is also excellent 
for coating objects which have been 
decorated with tempera colors. Casto- 
gloss, a special vinyl type lacquer formu- 
lated for brushing, dipping, or spraying 
may be applied to various materials. 
When applied to porous surfaces, it acts 
as an excellent water sealer. It resists 
soap, grease, alcohol, oils, and household 
chemicals. An ideal lacquer wherever a 
clear finish is needed. These products 
can be purchased from craft supply com- 
panies selling pottery and plastic sup- 
plies. There are probably other products 
of this nature on the market but we are 
not familiar with them. 


Can you tell me the correct 
procedure, when painting on 
wood? My son has a wood turn- 
ing lathe on which he turns out 
bowls and plates for me to paint. 
Before he removes the finished 
product from the lathe, he ap- 
plies shellac with pressure to the 
plate while the lathe is turning. 
On these finished plates oil paints 
dry to a hard finish. However, on 
wood that has not been treated in 
any manner, the oil in the paints 
apparently penetrates the wood, 
leaving a powdery residue of 
color that rubs off or smudges 
easily. Should all wood be treated 
before oil paints are applied and 
what should be used to seal them? 
Should varnish be applied over 
the oil paints on wooden plates, 
breadboards, etc.? Should the 
painted plates be baked in the 
oven and if so, at what tempera- 
ture? Mrs. Don Tilden, Grand Rapids, 
Minnesota. 


Wooden trays, bowls and plates are 
great favorites now for use in serving 
patio lunches, wall decorations, and 
ranch style living. Woodenware of this 
type should be made from hard woods. 
There are a number of ways to decorate 
wooden plates. Keep in mind that 
wooden plates should always be wiped 
off with a damp cloth and never put 
into water. Plates should not be over- 
crowded with design. Leave plenty of 
background to show wood grain which 
in some instances is more 
than applied design. If woodenware is 
to be used for decorative purposes only, 
placement of design will not be too im- 
portant except for balance. Breadboards 
for example should not have any 
painted design within working surface 
of board because it would not be prac- 
tical—salad mixing bowls should not 
have designs in the center as they wear 
away rather rapidly. Following is a pro- 
cedure we have found that works very 
satisfactorily: After wood has _ been 
sanded smooth and all scratches re- 
moved, raise the grain by moistening 
with water and allow to dry. Sand grain 
off with 5-0 finishing paper. Repeat 
this operation two or three times. After 
final sanding, apply coat of waterproof 
lacquer thinned (one part lacquer to 
one part thinner). Rub with 3-0 steel 
wool. Repeat this operation with a sec- 
ond coat. Paint on design. When paint 
is completely dry apply two coats of 
waterproof lacquer full strength, sand- 
ing lightly between coats. This will give 
a very durable finish. Some paint com- 
panies sell a regular salad bowl finish— 


attractive 


it is a clear hard semi-gloss finish for 
items requiring resistance to oils, weak 
acids, water, etc. This finish can be 
sprayed or brushed—dries in four hours 
and can be sanded within twenty-four 
hours. Tempera thinned down, or water 
another method for 
painting woodenware. An opaque effect 
may be obtained with tempera, it dries 
rapidly, and may be given a waterproof 
finish with varnish. When varnishing 
over tempera colors, apply varnish in 


colors provide 


one stroke over each area and do not 
go back over colors as this will cause 
them to smear. An attractive effect may 
be obtained with tempera by painting 
on and washing off quickly. This leaves 
a stain on the wood but does not cover 
grain of wood which will show at a 
good advantage varnished orf 
lacquered. 
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Cartoonists Follow His Lines 
(Continued from Page 35) 

one of the eternally popular big sister- 

little brother-boy friend situations. 

A teen-age girl, presumably only re- 
cently emerged from the tomboy stage, 
is entertaining a young man in the 
living room. The pestiferous little broth- 
er enters to suggest that his sister show 
her visitor how she can hold five Ping- 
pong balls in her mouth at one time! 

Drawn by cartoonist Mort Walker, in 
his familiar, deceptively simple style, the 
cartoon was a great hit and has appeared 
in several anthologies. 


CAN YOU MAKE THESE FLOWERS APPEAR? 


N THE warm months everyone thinks of flowers, and here is a flower quiz 
that will make you think some more. The names of fifteen different 
flowers and common shrubs have been broken down into two parts. Each 
part is in itself a complete word. The definition of each part is given. Cor- 
rectly identified and then put together, the two words will spell out the 
name of a flower or shrub. If you “grow” twelve or more of these flowers, 
you have an exceptionally green thumb. Nine to eleven is good, eight 
average. If you get two or less it would seem to indicate that either you 
should spend more time in the garden or in the dictionary—or both. 
1. Unmarried male (possessive form), plus a clothing fastener equals a 
lovely blue flower. 
Losing life fluid, plus the center equals the flower of broken-hearted 
lovers. 
A vehicle, plus a people equals a Mother’s Day favorite. 
A cereal, plus a blossom equals a close relative of Number 1. 
A canine, plus a tree product equals a spring flowering tree. 
A crafty person, plus a hand covering equals a flower much in demand 
for background. 


- 


HE EVOLUTION of this idea in Bob’s 

mind is a revealing demonstration 
of how cartoon ideas come to him, or 
more accurately, by what painful and 
devious routes he finally comes to the 
idea. . 7. A rabbit, plus a gong equals a rock garden beauty. 

He was leafing through Pittsburgh's 8. To warm, plus a feminine pronoun equals Scotland’s favorite flower. 
classified telephone directory, a work 9. Bee product, plus to nurse equals a sweet scented vine. 
which the Bell organization may be 10. A lord’s wife, plus a foot covering equals a member of the orchid family. 
flattered to know is a source of frequent 11. A song bird, plus to goad equals another backgiound favorite. 
inspiration. It seems to give his mind 12. To deride, plus a citrus fruit equals a white-blossomed shrub. 
the flick it needs to start it spinning, 13. A small explosion, plus a dessert equals California’s state flower. 
and where it will stop no one knows, as 14. Precise, plus a color equals a spring border flower. 


as the er of the Ping-pong ball 88: 15. Winter precipitation, plus an orb equals a flowering shrub favorite. 
This idea was conceived in the section nee 
Ted Goertler 


of the directory headed “Plumbing— 
Retail.” 

“Plumbing,” mused Bob. It suggested 
a house. “House, hmm.” A house sug- 
gests a family. “Family, heh?” 

Father, mother, sister, brother. This 
evolved into the eternal plight of the 
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GET $50--$100 AND More 


are time with my Proven, Eas 
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.. your SP 
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in the face of an unimpressed small 


brother. 

What might such a brother say that 
would distress and mortify the sister... 
hus slowly emerged the Ping-pong ball 
gag. 

If this sounds rather far flung, just try 
to chase one of your own ideas back to 
its point of origin. 

“There are people who can just look 
around, on the street or at parties, in 
restaurants or on buses and see cartoon 
possibilities in dozens of situations,” Bob 
says wryly. “Not me. I have to sit down 
and just plain think ‘em up.” 

McCully sends his cartoon ideas out 
on small 6-by-314-inch cards, using a 
ninimum of words. Here’s how the card 
read which he submitted with an idea 
that eventually appeared as a cartoon in 
This Week magazine. 

SCENE: Four garbagemen are stand- 
ing beside the garbage can in the back- 
yard of a house. Each one is holding his 
cap in his hand. The lady of the house 

(Continued on Page 46) 
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youthful sister trying to maintain her 4 ae wy % 
precarious and recently-acquired glamor . 2 SUCCE: PLAN 


Says Ruth J. Elliott 


NO EXPERIENCE NEEDED! 


For over 20 years my easy Elliott Plan to bring 
in EXTRA MONEY has been successfully used 
by Club Groups, Churches, and people just 
like yourself. With my long experience as 
your guide, you simply can’t fail! 

IT’S EASY! NO TRICK OFFERS! NO GIMMICKS! 


Just follow the simple instructions that come with 
the big Sample kit 1 will send you. Elliott PRIZE- 
WINNING Christmas and Everyday Greeting Card 
Assortments, Personalized Name-Imprinted Christ- 
mas Cards, Name-Imprinted Stationery, and Nov- 
elties are tremendous values such as your friends 
and other folks in your neighborhood are looking 
for! Elliott items actually sell themselves! 


{ KNOW YOU CAN DO IT! 
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$100 and more. Where thousands of others have 
succeedéd, so can YOU. Mail the coupon below 
and { will rush you—on approval—everything you 
need to get started at once making money the 
friendly, Elliott way. You'll be amazed at how 
quickly the profits roll inl 


Send no money — Mail Coupon Today! 


ELLIOTT GREETING CARD CO. 
316 RIDGE STREET « ELYRIA, OHIO 
Dear Mrs. Elliott: Please rush me—ON APPROV.- 
Al—everything | need to get started making 
money AT ONCE. (FREE personalized Stationery 
folders included.) 
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CHRISTMAS CARDS 


Amazing values bring you easy or- 
ders! Earn Extra Dollars Fast. Big 
Line. Christmas Cards with Name 


p. Stationery, Napkins. 
G 1 30 


$1. 00 Boxes on Appro 
JOY GREETINGS, Dept. A-47 
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Jewn BAKING 27 Lome 


Baking is one of 
America’s high industries in wages 
Not seasonable, but year 'round good 
field for trained and experienced men. 
Thorough basic spare time home study 
course lays solid foundation. If you have 
the aptitude for this type of work, send for 
FREE (Booklet, “Opportunities in Com- 
mercial Baking.” 

NATIONAL BAKING SCHOOL 
835 Diversey Pkwy., Dept. 2068, Chicago 14, III. 
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(Continued from Page 45) 
is standing nearby. She seems embar- 
rassed as one of the garbagemen says: 

TITLE: “. .. and so we're proud to 
announce that you've been selected as 
Miss Sanitary Garbage Can of 1949.” 

Sometimes his ideas are taken exactly 
as he proposes them; sometimes the idea 
is retained and the scene and wording 
somewhat changed, as in the following: 

SCENE: A young fellow has taken his 
girl friend out for dinner. They are sit- 
ting at a table in an expensive restaurant. 
The girl has an elaborate meal spread 
out on the table in front of her. The 
young fellow has a sad expression on his 
face as the girl says— 

TITLE: “I’m giving up my diet just 
for your sake tonight, Jim.” 

As drawn by Hoff in the New 
scene and title are slightly altered but 
the idea is essentially the same. 

Incidentally, if you should be thinking 
in terms of the New Yorker, do not sub- 
mit material to individual cartoonists. 
Send it to the cartoon editor who will, 
if he likes it, farm it out to one of the 
New Yorker's regular cartoonists. 

One of that magazine’s most famous 
cartoons, the one of the fencer who 
cries “Touche” as he decapitates his part- 
ner, was submitted to the magazine by 
a gag man who recommended that it be 
passed on to a certain cartoonist. 

But the editor saw it as a natural for 
the inimitable style of James Thurber 
and it has become one of the Thurber 
classics. 

Esquire similarly buys direct from 
gag men and passes the ideas out to 
cartoonists of its own choosing. But as 
1 general practice, Bob aims his gags at 
the cartoonist rather than at any specific 
magazine, and sends his ideas direct to 
cartoonists. 

_ EXTRACT the maximum revenue 

from this hobby, Bob maintains a 
bookkeeping system only slightly less 
complex than that of the Metropolitan 
Life Insurance Co. 

His system, employing carbon dupli- 
cates of the cards described above, per- 
mits him to know in whose hands any 
given idea is at any given moment, and 
where it has been previous to that. 
When and if a cartoon based upon one 
of his ideas appears in print, it is clipped 
out and attached to the duplicate idea 
card and filed permanently. 

Cartoonists, he finds, are honest but 
disorganized individuals. Few would de- 
liberately fail to pay the idea man who 
provided the idea for a successful (i.e., 
saleable) idea. But there are many who 
keep only the most casual of records, 


Yorker, 


and by the time a cartoon has been 
drawn and sold, the artist may have 
forgotten completely where the idea 
came from. A courteous letter of re- 
minder, Bob finds, seldom fails to bring 
prompt payment. 

The matter of payment is by no 
means hard and fast. Most gag men work 
on a percentage basis, running from 25 
to 33% per cent of the sale price of 
the cartoon. 

“If you know the market,” Bob ex- 
plains, “you have a general idea of what 
the minimum sale price was. A magazine 
editor once told me he didn’t know of 
any business where the creator of humor 
—the gag man, that is—is so much at 
the mercy of a co-worker. 

“That's true, of course. But in my ex- 
perience almost all the cartoonists I’ve 
dealt with have sincerely tried to stay 
on the up and up. 

“They have their problems, too. What 
they submit to editors generally is not 
a finished cartoon. It’s a roughed-in, 
pencil sketch. If the editor likes it he 
may make suggestions for revisions. If 
he doesn’t the cartoonist tries another 
editor. 

“And maybe these sketches will circu- 
late around for three or four years before 
they sell. Unless the cartoonist takes the 
time to keep full, permanent records he 
may have the best of intentions about 
paying his gag man but not be able, for 
the life of him, to remember who pro- 
vided him that particular idea three or 
four years ago.” 

Bob always keeps in mind the fact 
that this is strictly a hobby with him. 
He keeps in mind, too, that in many 
cases the reason a particular idea is suc- 
cessful is because of the established name 
and the individual skill of the cartoonist 
who sells the finished product. 

“A cartoonist has a rough job,” Bob 
says. “He is competing in a knock down 
drag-out market. He must evaluate the 
gags he receives. He must sketch the 
gag. He must hustle around offices of 
editors in New York, if he happens to 
live there, or mail out the roughs if he 
lives outside the New York area. 


“As to whether or not that gag he is 
trying to peddle is original, he has noth- 
ing to go on but the word of the gag 
man. A gag man who steals ideas and 
tricks the cartoonist into trying to sell 
them as originals can ruin an honest 
cartoonist. The cartoonist’s reputation 
rides on what he sells. The gag man, 
working in complete anonymity as far 
as the editors and the public are con- 
cerned, does not share that responsi- 
bility. 
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——FIX “TV” SET YOURSELF — 
SAVE $$$$$$ 


32 page bound illustrated easily understood copy- 
right Book. Indexed for ready reference. Tells 
how to diagnose and correct TV troubles. Ex- 
plains functions of all phases of Set. Written by 
licensed TV Engineer. Second Edition just off 
Press. Send $1.00 for your copy today. Telefax Co., 
18332 Woodward Ave., Detroit 3, Mich., Dept. 1. 
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Earning All You Need— 
Doing What You Want to Do! 


Earn up to $50.00 weekly part time or full time 
ADDRESSING ENVELOPES, COPYING NAMES or 
doing SEWING, NEEDLEWORK, CROCHETING, 
HANDICRAFT or any of the 300 THINGS that 
you can do at home to earn nice money steadily 


year ‘round. 
Actually CHOOSE the thing you want to do. 
> als , 


Imprinted 
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“Still, it’s a two-way street. 
heard a leading editor comment: ‘A good 
gag will always sell, even with a bad 
drawing. But good drawing can never 
sell a poor gag.” 


1g PROBABLY would not be wholly 
honest to suggest that anyone can 


become even an occasionally successful | 


I have | 


producer of cartoon ideas. Certainly it | 


requires some natural flair for comedy 
and sense of humor (yet who of us is 


without one, however deep it may be | 


buried? ), some knack for dramatizing a 
comical idea in a simple, easily sketched 
scene and a few words of explanatory 
dialogue. 

But as a hobby there is this to be said 
for it: You need not make one cent of 
investment beyond postage. You need 
not own nor know how to operate a 
typewriter; for the few words required 
in a cartoon suggestion, a legible pen 
and ink note is highly satisfactory. All 
the magazines you need are available in 
any public library. 

If you would care to give this appeal- 
ing hobby a whirl, here are a few sug- 
gestions from the successful Bob Mc- 
Cully to guide you on your way: 

1. Study lots of cartoons. This gets 
you thinking along the lines of situa- 
tions and titles. 

2. Don’t assume that you have failed 
because one or two or a dozen gags fail 
to sell. This is a field in which quantity 
pays. Any cartoonist is more likely than 
not to look at one idea and reject it. But 


out of a dozen he is very likely to see 


one or more that strikes him. Like base- 
ball managers and Fuller 
you're playing for the percentages. 

3. Keep your ideas general. Jokes in- 
volving the home, the family, the office 
are always good. But try also to be some- 
what topical. Remember the rash of 
jokes just after World War II built 
around such issues of the day as the 
housing shortage, the high price of used 
cars, taxes, etc. Later came the wave of 
cartoons involving television, the fad for 
ranch style homes and picture windows. | 

4. Keep the seasons in mind. Remem- 
ber that magazines start to think about 
material for the Christmas issue some- 
time in mid-summer. A Fourth of July 
cartoon is much more likely to sell in 
February than it is in June. 

5. Remember and be cheered by the 
thought that the market for cartoon 
ideas is getting bigger every day. More 
and more magazines are running more 
and more cartoons. Editors have found 
them to be a splendid device for bright- 
ening otherwise forbidding pages of 
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for selling only 50 boxes of 
our 300 Christmas card 

line. And this can be done 

in a single day. Free samples. 
Other boxes on approval. 
Mail coupon below today. 





| It costs you nothing to try. | 


Last year some folks made $250— 
$500—$1,000 and more this very way. 
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“HOW 10 MAKE MONEY WITH 
A TYPEWRITER” 


If you Can Type 
You Can Earn Good 
Money One Of These 
Easy Ways! 
At Last!... Thirty (30) worth- 
while moneymaking plans are 
yours for little more than 3c 
a piece. Thirty of the best plans 
for working at home, with a 
typewriter and ability to use it 
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Put your leisure time to 
30 Plans work, earning money with one 
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Only $1.00 Ppd. at 
—A MANUSCRIPT SERVICE FOR AUTHORS. 
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it in five days and your dollar will 
funded Order Today 
formation on 


e cheerfully re- 
receive sample and _ in- 
unique business- getting method, free! 


Just send your name and address, and $1 to: 


SPARKS COMPANY, Publishers 


Box 4096 Austin 51, Texas 














if employed, start part time. Alert 
dealers can gross $5 hourly profit plus 
$3 on EACH serviceman. Clean, revive, 
mothproof rugs & upholstery on loca 
tion. No shop needed. We locally train 
and assist you. Nationally advertised 
world-wide service. Quickly established 
Easy terms Send today for FREE 
booklet. No obligation 


Duraclean Co., 4-567 Duraclean Blidg., Deerfield, III. 
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Full 18” tall. Sew by 
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Fascinating hobby and vocation 

learned at home by average man or woman 

who is artistically inclined. Work ful! or spare 

time. Modern method brings out natura! , life-like 
colors. Many have earned while learning. 

FREE BOOKLET tells how to get started doing this 
raphers, stores, individuals, and 
friends. Send today for your 

ion, 
NATIONAL PHOTO COLORING SCHOOL 

835 Diversey Pkwy., Dept. 2068, Chicago 14, II1, 
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type and for pulling readers in to the 
back of the book. 

6. You have Bob’s word that once you 
have made a serious effort in this car- 
toon idea field, you will find yourself 
developing a flair for brief, humorous, 
forceful writing. The potential here is 
vast. Many who started out as cartoon 
idea writers have graduated to humorous 
essays and skits. Many, including Bob, 
have acquired an amazing knack for 
contests of the “finish this sentence in 
twenty-five words or less” and the last 
line of a limerick variety. 

7. When you send out gags, enclose 
a stamped, self-addressed return envelope. 

8. There are a few good books on the 
general field of cartoons, gags, etc. Most 
adequate libraries carry them. Ask your 
librarian. 

9. Once you have made a sale or two 
expand your mailing list of cartoonists, 
selling yourself in your new letters of 
query on the basis that you have suc- 


| cessfully sold to so-and-so and it ap- 


peared . 

If you have read this far, perhaps you 
are considering giving cartoon gags a 
try. Go ahead, and good luck. Remember 
it costs you only a few stamps, and if 
one person—including and _ especially 
yourself—gets one good laugh out of 
your efforts, they will be well worth it. 


Plates Painted to Order 
(Continued from Page 27) 

bride and her brand new second lieuten- 
ant groom. The date of the wedding is 
put at the bottom of the plate, USMA 
at the top and the bride’s first name on 
one side and the groom’s on the other. 

The reunion bowl features Mr. Jack- 
son, the Army mule, painted in black 
in a kicking pose. Bright yellow letters 
are used to put the date of the reunion 
at the bottom and the word reunion at 
the top. These make delightful souvenirs. 

At Easter time egg cups decorated 
with violets and butterflies and person- 
alized sold for $2.75 each. The Santa 
Claus plates sell for $2.98 each. The 
birth plates also retail for $2.98 each. 

Anna and Virginia keep a very accu- 
rate book listing of each sale. They also 
check and recheck the accuracy of a 
name before painting it onto a plate. 

Although the two women will not 
always live close to each other they plan 
to continue their partnership and have 
big plans and high hopes for a mail 
order business to be called the Owens 
and Ryder Company. 

Both of them have three children but 
neither Anna nor Virginia finds it diffi- 
cult to carry on their business at home. 
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Want To Make Real Money? 


$50.00 in a day definitely assured selling a brand 
new item going to every type of food and beverage 
store, factories, laboratories, hospitals, etc. First time 
advertised. Write for free details today to 


UTILITY DURAWEAR CO. 


53 West Jackson Bivd., Dept. PH-7, Chicago 4, III. 
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_ with Larson Leathercraft 


A EASY-TO-ASSEMBLE KITS 
’ NO EXPERIENCE NEEDED 


Make handbags, wallets, moccasins, etc, 
for cash or gifts. No tools used with 
LARSON ready-cut Beginners’ Kits. In- 
structions included. Careful grading 
guarantees uniform selection of tool- 
ing and carving leathers, fine calf- 
skins, accessories. Send 10c NOW 
for BIG, NEW illustrated catalog, 
packed with profit ideas for begin 
ners and advanced leatherworkers. 

J. C. LARSON CO., INC., Dept. 4031 
820 S. Tripp Ave., Chicago 24, Ill. 


PATTERNS 2% 


LAWN ORNAMENTS-NOVELTIES 


FULL SIZE ape up to 20” high of Dutch 
warf, Penguin, Fishing Boy, 
»_ Novelties and many 
tasy to make and sell. Jus 
, cut out and paint. Send $1.00 today 
the LAWN ORNAMENT PACKET con- 
taining all 90 patterns. 


MASTERCRAFT PLANS, Devt. 72B 
7041 Olcott Av ago 31, Ut. 
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+ Start a Buying Service at Home, 


SPARETIME, GET BIG-NAME MERCHANDISE FOR 


em WHOLESALE! 
ao 


*THeE 
WHOLESALE 
PLAN” 


631-PR LINDEN AV 
BUFFALO, NEW YORK 








LEARN HOW TO 
MAKE CANDLES 


Make idles for a PROFITABLE bus- 

1e or fascinating OBBY Complete, illustrated, 

HOW- TO- po- IT manual ¢ 7 2ins all phases of candle- 

making Send $1.00 toda for your postpaid copy 
Money back guarantee. 


ROBINS, 74 Syivan Lake, Mundelein, Illinois 














Metal Tooling, 


Textile Painting, craft catalog 
Shellcraft, 


Beadcraft, many more i: 
* complete supplies 
* quick service 
* best values 


KIT KRAFT- Dept. 16, 7373 Melrose Avenue 


Hollywood 46, California 


complete 





YOU CAN MAKE .. LAMPS & SHADES 


Easily at Low Cost 
GROUPS, HOMEMAKER, 
HOBBYIST, THERAPY WORKERS 


Complete patte press pepe Bs lamps 
and shades, ced and % sha 
lamp kits, oil and bottle con verte rs. 
Many craft supplies 
nd 10c today for Catalog of 
w Cost Profit Making Items. 


Lo 
CRAFTIME—P1—Newark, Del. 


‘Also 





Beautiful, HIGH QUALITY buttons, ideal for 
dresses, shirts, etc. All colurs, designs, sizes, 
including dozens of matching ‘‘sets.’’ BIG BAR- 
GAIN! “Left overs’ from America’s expensive 
garment makers. SEND NO MONEY—pay 
postman $1.25 plus postage and C.0.D. fee. Or send $1.25 
plus 25c for postage and handling. Satisfaction Guaranteed. 
GRANDMA GOODWIN, Dept. GSOT, Girard, ill. 
MAKE EXTRA 


woner win PLASTICS 


Learn at HOME 3:2 8H 2FP08- 


TUNITIES for MEN and 
WOMEN with “know-how” in Plastics. Interstate’s new Plas- | 
tics course tells and shows how to make huadreds of fast selling | 
Gives complete training in fabrication, 
in simple, 





items out of Plastics. 
casting, lamination, molding, internal carving, etc., 
easy, step-by-step language and pictures. Plastics and Fabri- | 
cating Kits for 23 valuable Plastic items come with training at 
no extra cost. START A PLASTICS BUSINESS OF YOUR | 
OWN. No other industry holds such promise for the future. | 
You can make big money manufacturing novelties, toys, signs, 
etc., in your own home in spare or full time. Don't wait! Learn 
NOW how Interstate’s Plastics Training qualifies you for 
success in the Plastics field 

LEARN HOW TO MAKE fast-selling 

PLASTIC NOVELTIES, FURNITURE, 

JEWELRY, SIGNS, TOYS, LAMPS 





PLASTICS AND SUPPLIES 
FURNISHED FOR 
23 VALUABLE PROJECTS 


Z y INTERSTATE 
TRAINING SERVICE 


Dept. C-7-G PORTLAND 13, OREGON | 
JULY, 1934 


| 
| 
| 





Cards that Carry Merry 
Messages 


(Continued from Page 21) 
fit a No. 


economy 


one size—to 
“This is an measure,” says 
Mrs. Meyer. “I buy envelopes in large 
quantities now so need to use the same 
size envelope for all cards. 
pensive buying a variety of sizes!” 


10 envelope. 


It's too ex- 
Mrs. 
Meyer receives 371 cents per card and 
the stores sell them for 75 cents each. 
The card costs her about one cent to 
make as far as materials are concerned. 
The average card takes five minutes to 
complete (none takes more than twenty 
minutes) so Mrs. Meyer feels her net 
profit is good. 

“Sure, I’m fast now,” she says. “But 
in the beginning it sometimes took me 
as long as two hours to make one card. 
At first it’s difficult to perfect a design, 
but the process soon becomes routine.” 
— YOU like to get into the 

card making business? It is not a 
speculative field—for everybody sends 
cards at one time or another during 
the year. Watching Helen Meyer paint 
a red apple or a rabbit or a sailboat on 
a card, the procedure looks like a simple 
one but when you try it, the job is not 
quite as easy as it looks. “It takes time 
learn how with paints,” 
warns Mrs. Meyer. “If you are like me 
and haven’t had any special art training, 
get yourself some good books on de- 
sign and color—and study them care- 
fully. You can learn a lot in this way.” 
There are many instruction books avail- 
able which are designed to help the 
amateur artist become more adept in 
his work and to give him added interest 
and more fun while painting. Helen 
Meyer recommends any of Walter T. 
Foster’s books. These sell for about $1 
at almost any art supply store. 

The biggest problem Mrs. Meyer ran 
across when she began to make greeting 
cards was that of not being able to 
translate all of her ideas onto paper 
—purely because of her lack of art 
school training. “There are still many 
things that I cannot draw,” she says. 
“But this is proof that you don’t have 

be a skilled artist to paint greeting 
cards—and sell them.” 

Mrs. Meyer prefers to do freehand 
drawing when she is working out a 
card design, so she does not use sten- 
cils. “Stencils can be used, though, for 
this type of art work,” she says. She 
also suggests that a beginner copy de- 
signs from magazines, wallpaper, from 
almost any picture. “Create designs from 
other designs,” Mrs. Meyer advises, “and | 


to to work 








OWN BUSINESS , 


IN 2 WEEKS— 
AT HOME 
IN SPARE TIME 


Permanently 


Wilaelay4 3 
Baby 
Shoes 


BRONZE, 


, 


MILLIONS OF 
NEW PROSPECTS 
EVERY YEAR 


Now is the time to cash in on this 
big-paying, easy-to-operate, year- 
round business and you need no 
experience. MATERIALS COST 
YOU ONLY 50c— YOU GET 
$6.00! With many actual “show- 
how” illustrations and step-by- 
step instructions, YOU can start 
earning money at once in one 
week. Working only a few hours 
you can make more money than 
many people make working an 
entire week. 


IMMEDIATE RESULTS 


This tested and proved method 
gives you complete details so that 
you may start at once metalizing 
baby shoes with real Gold, Silver, 
Bronze. They will last forever and 
ever retaining every priceless de- 
tail of natural shoes. Five million 
new prospects every year. 


START AT HOME 


Don't pass up 
this golden  op- 
portunity to Start 
your own busi- 
ness on a 
shoe string 
ACT NOW! 
We will send 
full de- 
abso- 
free. 


tails 
Slutely 
* Big Income 
* Huge Demand 
* Sales Plan 
* Future Security 
* Your Own Business 


KIKTAVI COMPANY, Dept. PR-547, 
7217 S. Broadway Los Angeles 3, Calif. 
ee ee ee eee ee ee es 
g KikTavi CO., Dept. PR-547, j 
7217 So. Broadway, Los Angeles 3, Calif. 
Send me FREE details of your MONEY MAK- § 
a ING PLAN, without obligation. 


Full Details 
Without 
Obligation 


MAIL COUPON 
TODAY! 


B yame_ 
i 
g STREET 


| Wcity ZONE STATE 
fa es ee ee ee ee 


i 
i 
i 
a 
i 
as 
9 








New World Trade Boom 
Offers Big Profit Opportunity 
to Men and Women. Learn 
»w to import thousands of 
products at low foreign prices 
for buyers in your locality at 
gh U.S. prices-operate a world- 
vide mail-order Import-Export busines 
your home. HERE’S PROOF...an import from overseas SENT 
lt OUR COST. Mail 25¢ (coin) and we'll rush you this $2 
»n Automatic cigarette lighter. This bargain will convince 
»u of tremendous World Trade profits. START WITHOUT 
CAPITAL or previous experience. Training includes shipment 
of many sample imports from ‘round the world. Save 
rsonal purchases of Clothes, Tools, Gems, Watches, 
Cameras, etc. GRASP THIS OPPORTUNITY TODAY. Send for 
your lighter and full de 


Business. Opportunity world travel. You can get details alone 
FREE, but if you get the 
stration of Import Values. Either way, WRITE NOW 
MELLINGER CO., Dept 


ANTIQUE y Full-size § 
COPIES Patterns 


ge ~ Colonial Reproductions. Easy to 

just trace and saw out. Shelves, 
what-nots, etc. Included FREE: In- 
structions for Fast Shellac and Wax Fin- 
ishing. Send $1 today! 


VOSBURY PATTERNS 
553 Conklin Ave., Binghamton, 





N. Y. 








Cash in on Big Demand For Shell Jewelry 
Make and Sell This Pansy 


Brooch & Earring Shell Set 
Kit Only $1.69 Value to $4.95 


pansies mean PROFIT! Assemble this delightful 
ch and Earring Shell Set at home in minutes 
fits to ) friends and neighbors! Lustrous 

ulti-col red shell So simple to 

! one! SEND NO MONEY 

complete kit plus C.O.D. charge 

Big wholesale catalog, 25¢ 


GIANT KIT BARGAIN! fe rece ee ‘Pin. and 
n z Jewel a He art Pil is and Earrings, jewel ce- 
alog. Resale 





value up to 











HOUSE 9 HOBBIES 
BOX EVANSTON, ILL. 


DEPT. 463-J 





NEW SCREEN METHODS 
PRINT colorful signs, posters, banners, fabrics, wall 
paper, show cards-ANYTHING' Print on any surface. 
NO printing press or special equipment is needed 
with this amazing “approved” new printing secret. 
300% profit on nearly every job. Easy to learn 
~NO EXPERIENCE or art ability nec- 
essary. Exceptional opportunity. Com- 
plete illustrated detailed plan “ — 
ful sample FREE — Write 
SCREEN -PRINT COMPANY, 3. oe 
1010 Se. Los Angeles St., Los Angeles 1 


BOOK MANUSCRIPTS 
INVITED 


If you are looking for 

illustrated booklet titled 
Publisher.’’ It tells how 
distribute your book, as 





a publisher, send for our free, 
“To the Author in Search of a 
we can publish, promote and 
we have done for hundreds of 
other — All subjects considered. New authors wel- 
comed. Wr today for Booklet HB, It’s free. 
VANTAGE Ress. Inc., 120 W. 31 St., N. Y. 1 


In Calif.: 6253 ollywood Blvd Hollywood 28 


50 





tails showing how to learn World | 
Trade secrets to put you on road to your own Profitable Home | 


lighter you have an actual demon- | 
r | 


| 
A237, 1717 Westwood, Los Angeles 24, Calif. | 











as you work you'll find that several ideas 
for original designs will come to you!” 

As far as lettering on a card goes, 
if you are not accomplished in making 
letters you may use the tracing folios 
now available for this purpose. These 
kits contain alphabets and numerals in 
various sizes and greatly simplify let- 
tering. You can buy these kits at hobby 
or art supply stores. 

All the equipment you require to get 
started on a project like this, Mrs. Meyer 
points out, is a box of water colors or 
opaque colors which sell for as little 
as $1. “There is an excellent set avail- 
able for $1.50 which gives you twelve 
colors,” says Mrs. Meyer. “You can man- 
age with one sable haired brush. Your 
brush is very important and is the most 
expensive part of your equipment—but 
a good brush lasts for years. Mine is five 
years old. It’s as good today as on the 
day I bought it! I have a No. 4 brush 
which costs $3.50. You'll also need one 
pen holder and pen point, a bottle of 
black India ink and one tube of white 
paint. If you plan to use any cut-outs 
you'll need a jar of rubber cement. Suit- 
able papers for making cards can be 
purchased in any art material shop or 
department store, and sell as low as ten 
cents for a sheet that measures twenty 
by thirty inches. All told your equip- 
ment ought not to run over $6.” 

Mrs. Meyer stresses the importance 
of taking good care of your brush. She 
advises that you clean it in warm water 
after each using. Every couple of months 
wash it in soap and water, rinse, and 
thoroughly dry. 


UST FOR fun why not follow these 
directions and see what you can do 

in the greeting card line? Mrs. Meyer is 
happy to have you try to copy one of her 
most popular bon voyage cards. Here’s 
all you do. Cut a piece of blue construc- 
tion paper, to measure nine by eight 
inches, and fold lengthwise. Using yel- 
low construction paper, cut out three 
sail boats (you can trace these from a 
child’s picture book )---the boats should 
be in graduating sizes, about 214, 24, 
and 3 inches. Using rubber cement, 
paste each of the two smaller boats to 
a small square of sponge about 14 inch 
thick (cut this off one of your house- 
hold cleaning sponges) and then paste 
the sponge with the boat attached to the 
front side of card, placing the 
smaller boat above and a little to the 
left of the other” boat. Inside the card- 
folder paste the large boat flat to the 
blue paper, in the center. Using black 
India ink, paint the words bon voyage 


across the sailboat. That’s all there is 
to it! 

When it comes to creating a design, 
Mrs. Meyer uses virtually anything that 
has interesting form and color, includ- 
ing such things as candles, peppermint 
candy sticks, horseshoes, etc. “Sim- 
plicity in design is my keynote,” says 
Mrs. Meyer, “and this type of card i 
very much in favor today.” There is no 
limit to the designs that can be worked 
up on a greeting card. Try it once, and 
card-making uae become one of your 
favorite pastimes! “Imagination, not ex- 
pensive materials, produces the most at- 
tractive cards,” says Mrs. Meyer. When 
you see how she uses such things as 
fruit to spell out a greeting card mes- 
sage you're likely to exclaim, “Now 
why didn’t I ever think of that!” 

“You will think of it once you get 
into the swing of card-making,” says 
Mrs. Meyer. “A little experimentation 
will teach you just what to do to get 
the effects you want.” 

Mrs. Meyer finds that the dining 
room table offers an ideal place on 
which to work. It allows for ample el- 
bow room and plenty of space to keep 
materials. “But a card table, even a 
drawing board, is satisfactory for this 
type of work,” says Mrs. Meyer. “Al- 
ways do your painting before you fold 
your cards. It’s much easier to work on 
paper when it is absolutely flat.” 

In creating her cards, Mrs. Meyer 
first of all sketches the design in pencil. 
Then she paints, and then writes in the 
greeting message. “I complete one card 
at a time because I find it easier and 
quicker that way,” she says. Because her 
cards are not run off a factory-produc- 
tion line in quantity but are produced 
individually, small variations in the de- 
signs are almost always apparent and 
add to their charm. 

_ ADVICE does Mrs. Meyer give 
to artists with an eye to selling 
cards? “If you want to sell what you 
create,” she says, “you must watch the 
trends on the market carefully. Before 
you make up a group of cards ask your- 
self: Is this type design in vogue? Is 
it something the people in your com- 
munity would be apt to admire?” 

Your next important step, of course, 
is to get your creations into shops. You 
can’t make much money or a name for 
yourself just by selling to friends and 
relatives. When you are ready for the 
plunge into commercial channels, the 
most receptive markets you can find 
will be small shops which specialize in 
custom-made merchandise. Stores that 
readily sell greeting cards are gift shops, 


PROFITABLE HOBBIES 





MONEY FOR MEN AND WOMEN 


Casting in plaster or imitation marble. Experience un- 
necessary. 5¢ material makes $1.00 retail seller. Enor- 
mous profits on small investment. Ambitious men and 
women now have opportunity to start own business 
Begin in cellar or spare room. Novelty shops and 
chain stores demanding greater output. Send for free 
catalog showing a large variety of rubber molds for 
speedy production. Get started now on the road to 
success. 


K-C NOVELTIES—Dept. 244, 151 Main, Easthampton, Mass. 


BARGAINS’ 


The only Tabloid size magazine published that lists 
EVERY _MONTH hundreds of sensational Bargains in— 
Toys, Novelties, Jewelry, House- 
hold Goods, Greeting Cards, Books. 





Money making opportunities. 
Here's just a few sample bargains: 


HUNDREDS of 

other terrific bargains! 

B ap Bascal Bagh 

on 

G Buys! Stretcn “you ur 

‘*Bargains’ 

tells you WHERE & How to Buy Sane "loo, 000 ioe 

at th ag PRICES; nee TTER, 

mo ! Subscription 

“INTRODUCTORY OFFER 

q 0 D for 1 year (Money back 
if first issue doesn't Please you!) 


TOWER PRESS, INC., P.O. Box 591-SO, Lynn, Mass. 














Spare-time Fun and Profit 


Hundreds of practical 
items in complete, pre-cut, 
pre-punched kits 
ready for simple, inter- 
esting assembly. Make 

genuine leather belts, 
moccasins, wallets, knife 
sheaths, ax holders at 
fraction of their 

retail price 


Send 25c for 68-pag: 





Osborn Catalog 720 
cost applies to first order} 

or ask for free, 
illustrated 8-page folder 


The House of Leathercraft 
in Its 36th Year 


223 W. JACKSON BLVD. 
DEPT. E, CHICAGO 6G, ILL. 








LADIES MAKE MONEY 


Set up your own business IN MINUTES! 
That’s how quickly you can assemble felt 
novelties. We send you the felt cut-outs, 
diagram, instructions. Sell your finished 
product at church bazaars and to your 
friends. Send $1 for complete kit. 
WARD SALES CO., 
Dept. P., P.O. Box 266, ‘Syracuse, N. Y. 
| 


Learn NOVELTY MANUFACTURING 


Today’s best bet for a business 
or your own starting with little 
money is the Casting of Wall 
Piaques, Book Ends and other 
Novelties Large orders and 
profits waiting. Start in garage 
or basement, quickly learned 
NO EXPENSIVE MOLDS TO 
BUY. Our system has started 
many on the road to a splen- 
did financial future. Some re- 
port orders ranging from 
$500.00 to $5,000.00 within 
reasonable time after starting. 
Write today. 

PLASTEX PRODUCTS 
Box 167-A, Falls City, Nebraska 





JULY, 1954 





book stores, department stores, station- | 
ery stores. “List these stores your 
town and visit each one,” says Mrs. 
Meyer. “Take samples to show the buyer, 
and be prepared to talk up the special 
appeal of your item—the quality that 
will make it sell to the type customer the 
shop attracts.” Besides a unique design, 
the “special appeal” quality of Helen 
Meyer’s cards lies in the unusual size 
of the cards! 

While it helps to have an “in” 
a shop, you can sell on your own. Lots 
of people throughout the country are 
doing it every day of the week. You'll 
be surprised how interested a small 
shopkeeper is in a “different” item. 
Everyone in business looking for 
something new in merchandise. If what 
you have to sell is the right thing for 
a particular shop you are doing the 
manager a service by bringing it to his 
attention. 

Helen Meyer’s cards are unquestion- 
ably different. She didn’t 
unusual herself when she first showed 
them to the buyer at Lord & Taylor’s 
(one of New York’s fine department 
stores). But when her first offerings 
were bought outright (seven dozen was 
the initial order) she thought she had 
something. And when two other exclu- 
sive gift shops in New York gave her 
large orders on sight of the cards, she 
knew she had something. It was then 
only a matter of weeks before she had 
acquired seven active accounts. 

“I have a few other possible outlets 
in the near future, when I have the 
time,” she says. “However, since paint- 
ing cards is still only extra work for 
me—lI’m still employed full time at the 
art studio—and can give only about ten 
hours a week to this work, I cannot 
have too many accounts yet. If there 
were only thirty-six hours in a day it 
would suit me fine!” 

ANY PEOPLE would like to sell 

items they make at home, but 
don’t know how to go about determin- 
ing a price tag. They don’t want to charge 
too much; and they also don’t want 
to spend a lot of time and energy and 
then sell an item at a loss..Mrs. Meyer 
offers this suggestion to beginners: visit 
one of the Field Service offices of your 
state Department of Commerce or write 
to the Extension Service, United States 
Department of Agriculture, Washington 
25, D. C. Tell them what you would 
like to do and they will help you in 
many ways, even to finding the proper 
price tag for your item. “If you live in 
New York state or nearby Connecticut 
and New Jersey, you certainly ought to 
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CHINA PAINTERS 


Make your hobby more Profitable! 
Save on your WHITE CHINA Dlanks. 


We import hundreds of unusual items 
directly from Bavaria, Germany 
and Japan, and can offer you 














lowest prices 

generous discounts 

freight allowances 

100% guaranteed satisfaction 


WRITE FOR OUR FREE WEE MLUSTRATED CATALOG 


RENALDY’'S 


White China Suppliers to the Nation 
213 W. Grand River Detroit 26, Mich. 





























Pe ss S23 
$3,000,000 
IN PRIZES WON! 


You, too, can win your share of 
these Big National Contests for 
CASH, CARS, HOMES, TRIPS, just 
as our Students do who know the 
secrets of the “School of the 
Stars.” Send today for FREE “‘Con- 
fidential Contest BULLETIN’ with 
winning helps for the biggest 
contests now on. . no obligation. 


SHEPHERD SCHOOL 


1015 Chestnut St., Dept. H, Phila. 7, Po. 











YOUR VOICE! 


If weak. thin or throaty. is handicapping 
you every day. My Lung and Diaphragm 
Exerciser quickly gives one a strong. 
Outstanding Voice. Inexpensive. Sent on 
10 days trial. Write, VOICE, Box 665 CS 
(5-A), St. Louis, Mo. 
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Ww Living 
hh PER HOUR 
ET TREE T HOME 


elN SPARE TIME | 
eNO EXPERIENCE : 
‘ 
it’s new! Amazing! At last, the secret of 
growing miniature (MING) trees can be 
yours. FULL GROWN, dwarf trees — only 
a few inches high. Beautiful miniature 
fir, orange, oak, Chinese elm, peach, 
pine, cypress—any kind! ALL BLOOM and 
even BEAR FRUIT. All perfect healthy 
specimens — but miniature in size! Make 
costly home decorations and expensive 
centerpieces. (SOLD FOR OVER $1,500 
EACH ) Big demand. Costs only pennies — 
takes only minutes per week. IT'S EASY! 
Fun! A new fascinating hobby —a new 
fabulous $$$$ business. Send for free secret 
plan details and real seed 


HELP US FILL HUGE DEMAND! 

These trees are being demanded by STORES 

CLUBS + HOTELS + FLORISTS * HOUSEWIVES + INTERIOR 

DECORATORS * COLLECTORS + HOBBYISTS — A Big Money 
Opportunity FOR YOU. 


| FREE! GENUINE SEED AND PLAN! 


| NATIONAL NURSERY GARDENS 
8463 S$. Van Ness—Dept. P7, 
Inglewood 4, Calif. 


Rush me FREE pian and seed IMMEDIATELY! 
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-UP TO 2!” HICH: 


89 FULL SIZE PATTERNS of beautiful Wall & 
Corner Shelves, Bird Houses, Action Toys, Nov- 
elties, Animal Figures, Flying Duck, 
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her 
SAW PACKET today! Only $1. 


MASTERCRAFT PLANS, nook 74B 
7041 Olcott Ave., Chicago 31, Illinois 








COMPLETE 
KITS 


a 
SUPPLIES 
LEATHERCR AFT 
For Pleasure and Profit 


MAKE YOUR OWN 


Make your own gifts—we sup- 
ply complete materials, 
patterns, 4 


METALCRAFT 
WOODBURNING 
CORK CRAFT 
RUBBER MOLDS 
SHELL CRAFT 
BRAIDING 


rices on ol ‘crafty SASS eves 
Send for free list- 
25¢ for complete] "*TCRAFT 


BEAOCRAFT 

DEARBORN LEATHER CoO. 

Dept. A5, 8625 Linwood Ave. 
Detroit 6, Michigan 


AMBEROLCRAFT 
BLOCK PRINTING 
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MAKE MING TREES | 


Complete Kit, with hand 
made Ceramic container, 
$3.50 Large Kit, $7.00. 
Shadow Boxes, Wall 
Plaques, Sample box inter- 
esting dried material, $1.00; 
Woodsy Corsage Kit; Free 

form base with Flower Arrangers surprise se- 
-ction Dried material (Native and Hawaiian) 
All above Postpaid. Instructions suggested 
Markets, ete (alone) 50c. 

Sand blasted Manzanita for 
W holesale price list 


TRY THIS FASCINATING & PROFITABLE HOBBY! 
MINGCRAFT LOOMIS, CALIF. 


WEAVE 
BATH MATS 








ony or display. 














COTTON WARP YARN 


ART 314 and 








FOUR STRAND FILLER 
ART 1014 





For bath mats that are 

readily absorbent, light 

in weight and color fast 

weave with Lily Cotton 

Warp Yarn, Art 314, avail- 

able in a wide size and color 

range and Lily Four Strand Filler, 

Art. 1014, available in pretty, fast colors. 


Write for free price list of all Lily yarns or 
send $1 for complete color cards. 


LBuy Your Yarns/}rom 


THE HAND WEAVER’S 
HEADQUARTERS 





LILY MILLS COMPANY, 
Dept.O, Shelby, N. C. 


| 








avail yourself of the services of the New 
York Woman’s Council,” adds Helen 
Meyer. “This program is unique in the 
country. The Woman’s Council is made 
up of a group of prominent women 
from the field of business, labor, indus- 
try, and education who have been ap- 
pointed by Governor Dewey to work 
with the Department of Commerce and 
assist women who want to go into busi- 
ness either from their home or on Main 
Street. All services of the Council are 
available free of charge and the bulletins 
this group issues are well worth reading, 
for they give practical step-by-step ad- 
vice on how to market a homemade 
item. The address of the Albany office is 
112 State Street. The New York City 
address is 342 Madison Avenue. 

In selecting an outlet for your cards, 
money is not the only consideration. 
In Mrs. Meyer’s opinion, it is wise to 
look around for a shop that will bring 
your cards the prestige they deserve, and 
that will prove to be a stepping stone to 
broader contacts. “Remember, though,” 
Mrs. Meyer warns, “that if you sell to 
more than one store in your town, you 
must standardize your price and charge 
each the same.” 


Some shopkeepers have asked Helen 
Meyer to cut her price on a few of her 


cards. They think these particular cards 
are priced a little too high at the sev- 
enty-five-cent retail tag. “I feel it makes 
for easier bookkeeping to stick to one 
price,” explains Mrs. Meyer. “I will 
not change my price on any card. My 
reasoning on the point of maintaining 
one price is that some cards take more 
time than others; so what I lose on one, 
I gain on another.” 


8 eu YOU have a few good outlets 
it is time to look for ways and 
means of cutting down on your costs. The 
classified section of your telephone di- 
rectory gives names and addresses of 
wholesalers and jobbers who sell the 
materials you need. Contact these deal- 
ers and tell them you are in business. 
You may only get up to twenty per 
cent off retail prices in the beginning; 
but no matter what you get, it is a Sav- 
ing that will add to your profits each 
month. 

Originality and persistence are the 
prime requisites for any privately run 
business. But you also need to be a 
bookkeeper. Be sure to keep records of 
all of your sales. You may be concerned 
tax problems by the end of the 
if not, it’s still nice to know just 
much profit you have made. So 
small order book at your stationery 


with 
year; 
how 

geta 


store, date every order, specify whether 
it has been paid for or charged. 

The fact that Mrs. Meyer averages 
approximately $2.50 an hour on her 
cardmaking, makes her venture in art 
seem very worth while. Why don’t you 
try your hand at designing greeting 
cards? It has a universal appeal to 
amateur and professional, young and old. 


Selling Summer “‘Snaps”’ 


(Continued from Page 39) 

if you're photographing military re- 
servists, do not have classified equip- 
ment, such as radar, in the picture.) 
Get the name and complete address 
(that’s where I fell down) of each per- 
son in the picture. Enter these in your 
notebook along with some little note 
or descriptive matter which will later 
help you connect this picture and the 
correct name. If you can get group 
shots, you can make multiple sales from 
one negative. 

After you return home, have all your 
film developed. If you have your own 
darkroom, or if not and you can recog- 
nize a good negative when you see one, 
do not have any prints made, or have 
only contact prints made. Write a post- 
card to each person of whom you have 
a good picture. I would suggest that 
you offer them five-by-seven prints 
for $1.50 each. You can set your-own 
size and price, but that suggestion is 
fair and you can make a profit at it. 
One thing to remember: If you offer 
C.0.D. service, that will make the cost 
higher to your customer. 

Ask your local photo finisher for a 
quantity discount on enlargements when 
you begin to get orders. If he does 
not want to give it, order your enlarge- 
ments from a finisher in the classified 
section of any photography magazine. 
Buy single weight glossy prints—they're 
the cheapest and are perfectly satis- 
factory. 

No matter what 
you enjoy photography and if you are 
going to take part in some kind of 
group activity away from home this 
summer, this plan should work for you. 
It should cover the cost of all the pic- 
tures you take on the trip, including the 
scenics, etc., you take for your own 
pleasure, and make you a little cash 
profit besides. And other than the 
money, you'll be surprised at the people 
who'll remember you as “that crazy 
shutterbug” and instead of beginning 
their order “Dear Sir” will say “Dear 
Joe” or Sam or Dave, and inquire about 
your family. | know—for I got as many 
“Dear Rays” as “Dear Sirs.” 
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Out Of The Red 

With Black Birds 

(Continued from Page 30) 
They have a reputation of pecking 
people’s eyes, and they do that because 
they try to fight the “other bird.” But 
ravens who are used to seeing them- 
selves in mirrors just know better. Or 
at least eyes don’t interest them. 


| dn AND Jim, Jr. are still being fed 
horse meat three times a day. To vary 
the diet, they occasionally get an egg 
and table scraps. They especially like 
fresh greens and fruit, with an occas- 
ional treat of a piece of fresh corn cob 
and a drink of milk. It is best not to 
give them candy, cake or coffee. Their 
keep costs him about 25 cents per week 
per raven, DiSesso says. “And where 
can you get cheaper pets than that?” 
he asks. 

DiSesso asserts that breeding is re- 
sponsible for some of Jim, Jr.’s super- 
iority, for his father, Jim, was a highly 
trained raven. Perhaps that is why he 
has gone farther than any other raven 
DiSesso has tried to train. It took him 
only a little while to learn the “pull” 
command. For this, a shiny piece of 
wire or a piece of white string was 
placed on the floor with one end hid- 
den. You pull the hidden end and curi- 
osity makes the raven go up to the 
string. 

After Jim, Jr. had practiced thirty 
minutes daily for several weeks on a 
piece of string, DiSesso built up a story 
around the trick. The patter would al- 
ways include the word “pull.” Some 
stunts based on the pull command are 
untying shoe laces, combing hair, pull- 
ing the string on a dummy stick of 
dynamite, picking tiny clothes pins off 
a doll clothes line, pulling handkerchiefs 
from pockets and pictures out of wallets 
and many other tricks limited only by 
your imagination. 

The important thing, says DiSesso, 
is to build up these tricks with stories 
which come natural to you and to build 
the tricks on things the bird likes to do. 


When Jim, Jr. is on stage he thor- 
oughly enjoys showing off his tuxedo 
and top hat. At the onset of the act, 
he'll strut around on a card table while 
the audience is getting settled. 

Then DiSesso says, “Come on Jim, 
you’ve shown off your fancy pants long 
enough, let’s go to the bank. How about 
depositing this money for me?” Jim, 
Jr. picks it up with his bill and blithely 
deposits it in a toy bank. The audience 
rarely notices the quiet “come and go” 
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signals and assumes that the bird under- 
stands every word that its owner says. 

After demonstrating his various 
tricks, Jim, Jr. has his costume changed 
to a pretty blue and white pinafore to 
“show how he helps Mrs. DiSesso around 
the house, by taking the clothes off the 
line.” Then he flies to a chair and 
perches on its back while receiving his 
due applause. 


D I SESSO’S FIRST paid exhibition was 

a show he and Jim, Jr. put on for 
a dinner given by the Sportsmen’s Club, 
a group of Douglas Aircraft employees. 
Nearly 300 attended and they paid Di- 
Sesso $50 for the performance. A friend 
of his was a member of the club and 
got him the engagement. 

Newspaper publicity resulting from 
this brought other engagements. These 
included shows for Kiwanis and other 
service clubs, lodges, store and market 
openings and community fairs. 

At intervals, they do free shows for 
veterans’ hospitals, Boy Scouts, -schoois, 
charity shows, church entertainments 
and others. These usually bring more 
paid engagements. 

Occasionally, Jim, Jr. is asked to ap- 
pear in a movie or on a TV program. 
Fees for these performances run a little 
higher, from $35 to $150. He has ap- 
peared in such movies as “Cisco Kid,” 
“Golden Blade,” “The Robber Crow,” 
“Androcles and the Lion,” and also in 
a TV show called “Robin Hood.” Since 
movie and TV engagements are few 
and far between, however, Jim, Jr.’s 
earnings come mostly from local en- 
gagements. 

In addition to these profits, Jim, Jr. 
has helped his owner build up his sign- 
painting business. When customers 
come into the shop, his winning ways 
often help land a contract. When Di- 
Sesso is out on a job, Jim, Jr. sometimes 
sits on the ladder and throws in a free 
performance, thereby building up much 
customer good will. 

While parakeets, canaries, parrots 
and lovebirds are more popular, Di- 
Sesso says he likes ravens and crows be- 
cause they are “more of a man’s bird.” 

For lovers of parakeets and smaller 
birds, he recommends a training book 
called “Parrot Family Birds,” by Julien 
Bronson. This contains chapters on para- 
keets and other talking birds. In addi- 
tion, there is a chapter on crows and 
ravens. This book is published by All 
Pets Magazine, Fond du Lac, Wiscon- 
sin, and can be found in most public 
libraries. 

“We have gained many new friends 


through Jim, Jr.,” says DiSesso. “For 
one thing, when we go on a family 
picnic in Sunland Park, people always 
come around to watch him. 

“It still amazes me—the interest 
people have in birds. It seems there are 
many, many folk who would like to 
train birds for fun and profit. So we 
always tell them of our experiences and 
the profitable pleasure they have 
brought us.” 


Birds of Wood That Seem to 
Live 
(Continued from Page 18) 

has been carving for fifteen years yet 
he says he is still never satisfied. 
ie WAS only after considerable experi- 

ence that Gervers extended his han- 
dicraft to include lamps. He advises be- 
ginners not to attempt these until they 
have gained some measure of skill in 
the use of tools. 

The lamp column is usually a piece 
of well-seasoned apple wood or cherry 
wood with the bark left on. Again lin- 
seed oil is used for a natural finish. 
Gervers chooses carefully, to get a suit- 
able piece. One with knots is most in- 
teresting, although one from which 
smaller branches have been sawed may 
also be attractive. Sometimes a knot or 
projecting piece may be used as a perch 
for a bird. He does not attach other 
perches to the column. For this reason 
he has found chickadees, woodpeckers 
and nuthatches the birds most suited to 
lamp making. They need no special 
perch but are attached right to the col- 
umn. Sometimes he uses one bird, 
sometimes two. 

The difficult part is the boring of a 
hole down the column for the light 
cord. Gervers does this with an exten- 
sion bit. The wire may come out the 
side of the column near the bottom, or 
a corresponding hole may be drilled in 
the round hardwood base and a groove 
made to carry the cord to the edge so 
that the lamp sits evenly. The latter 
method is more work and has the added 
disadvantage of making it harder to fit 
the piece of felt on the bottom of the 
base. The column can be attached to 
the base with dowels or countersunk 
screws. Electrical firms can supply the 
bulb socket and harp at a reasonable 
cost. 

Gervers makes wooden shades for the 
lamps from pieces of birch plywood 
one-eighth inch thick. This he says re- 
quires great patience. He bevels the 
edges and bores holes down each side 
to hold the leather thonging which 
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laces the four panels together. Before 
the panels are assembled he paints a de- 
sign on each one. This is drawn lightly 
first, or stencilled on. Any design con- 
nected with trees or birds is suitable. A 
natural rather than conventional pat- 
tern seems to harmonize better. Small 
holes are perforated around the edge 
of the design, through which the light 
shines with a pleasing effect. 

On large lamps, if the birch panels 
seem in danger of buckling slightly, top 
and bottom edges may be reinforced on 
the inside with a narrow strip of wood 
attached when the lacing is done. 

To hold the lamp onto the harp two 
pieces of brass as thin as possible are 
attached diagonally at the top corners. 
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the size of the lamp shade. This de- 
pends upon the height and thickness of 
the column. An idea of proportion can 
be obtained by measuring manufactured 
lamps. After that it is a trial and error 
process. 

When Gervers makes a lamp to order, 
sometimes specifications are given him 
as to the number of birds, the panels’ 
designs, the size desired, etc. 


HEN GERVERS began to carve it 

was without the slightest inten- 
tion of selling his work. He has never 
pushed the sale of his birds. Other 
people have pushed him into the selling 
end. Even now money is by no means 
the main object of his hobby. He would 
still carve for his own pleasure and 
satisfaction if he were never to make 
another sale. His success financially, in 
spite of his diffidence, shows chat there 
is a definite market available for a 
well-done, distinctive product. 

Gervers had been carving for some 
time before he put his birds on the 
market; then he did so only upon the 
insistence of a friend. He took some of 
his work to a druggist who has a store 
in Kelowna not far from the lake. Kel- 
Owna attracts many summer visitors by 
its lake and its well-known regatta, 
consequently the souvenir angle is good. 
The carvings were displayed, and sold 
on a commission basis. They sold well 
and the arrangement has been contin- 
ued ever since. 

Naturally local residents have in- 
quired the name of the carver and he 
has been contacted directly for special 
orders. Kelowna, before the post-war 
boom, had a population of about 6,000. 
A long time resident like Gervers be- 
comes known in such a small commu- 
nity, and his products too have become 
known. His book ends and lamps are 
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An amazingly lovely and practical Beam-O- 
Lite that directs light where you want it. Fine 
Bakelite plastic, Aluminum and Brass with 
Underwriters’ Inspected 8 foot cord. Com- 
plete with 25 watt lamp. Textured finish in 
Brown. Adjustable. Clamp may be removed 
for wall mounting. Send for 35 K 1016. Only 
$3.98. Send payment and we'll ship ppd. Sat- 
isfaction Guaranteed. Modern Handcraft, Inc., 
435 Handcraft Bldg., Kansas City 11, Mo. 
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popular locally for gifts. Since the birds 
are local ones, the wood typical of the 
district, the carver a man of the com- 
munity, these presents are really some- 
thing different. 

People kept telling Gervers that he 
should sell farther afield. He finally was 
persuaded to contact some gift shops in 
Victoria, British Columbia, by letter, 
describing his carvings and enclosing 
some close-up photographs of them 
which he took himself. One store in 
particular was interested and asked to 
see samples. Now this gift shop han- 
dles most of his work. 

oo is quite a tourist center 

and both Canadian and American 
visitors readily buy Gervers’s carvings 
as souvenirs. They are something truly 
representative of British Columbia, as 
well as being each one a work of art. 

He sells this store his miniatures for 
from $2 to $3, depending on the labor 
involved, book ends for $7 and lamps 
for $14. These are the wholesale prices 
and Gervers is not interested in the 
profit the store makes as long as he re- 
ceives a fair return himself. 

The following excerpt from a recent 
business letter shows the demand for 
the carvings: 

“The lamp arrived in excellent order 
and is beautiful. A woman is already 
interested and I hope will buy it. 

“I suggest you do more book ends 
cedar-waxwing, downy woodpecker and 
sapsucker. They should be quite color- 
ful. I would like a chickadee lamp too. 

“Many thanks for your work.” 

Every now and then unexpected or- 
ders come in. Perhaps a tourist has 
bought a carving. Someone thousands of 
miles away from Kelowna sees it, likes 
it, and writes to Gervers asking for a 
similar one. 

During the war a local club was rais- 
ing money for a good cause. Gervers 
offered a carving which was raffled 
very profitably. Though he had con- 
tributed it with no thought of personal 
gain, people who saw it admired it and 
several private orders resulted. 


— IS no question about the life- 
like quality of Gervers’s birds now. 
He has received letters from all parts 
of Canada and the United States. These 
letters mean a great deal to him. Some 
are from other bird lovers, wanting in- 
formation on birds, some are from peo- 
ple inquiring about British Columbia, 
but most of them are personal letters 
of admiration for the realistic little 
birds. 


The following letter to Gervers is the 


kind that any money-making hobbyist 
would be glad to receive. It satisfies 
both the pocketbook and the creative 
spirit. 

“Beg to enclose my cheque for $20. 

“I am quite fascinated. with your per- 
formance on these models, and must 
congratulate you on the tremendous 
strides you have made in the last year 
or two.” 

Some of the letters bring a smile, as 
the one from a tourist. She had bought 
a pair of goldfinch book ends as a pres- 
ent to her parents but she liked them 
too well to part with them. Could she 
order another pair? Others bring a 
shadow, as the one from a helpless in- 
valid on the prairie to whom a little 
carved robin brought a touch of the 
outdoors. 

And so from the first restless whit- 
tling years ago, Gervers has developed 
an absorbing and paying hobby. In the 
early stages it helped to restore his 
health by giving him an interest and 
both mental and physical activity. Now 
it fills the extra hours that came with 
his retirement, and provides the extra 
money that most retired people need. 


| Laing SUCCESS may stimulate 
into action others interested in bird 
carving for profit. Here are a few hints 
for beginners: 

Concentrate on no more than two or 
three colorful birds common to your 
own locality as a start. Add different 
birds and poses as your ability increases. 
Yellow cedar is a good carving medium 
but for the bases substitute a local hard- 
wood, if cherry wood is not representa- 
tive of your district. Souvenir value is 
important for sales. 

Perhaps you wish to carve but do not 
care for birds or think them too diffi- 
cult. You might begin as Gervers did, 
with fish. They are simpler and could 
have good sales appeal at a fishing re- 
sort. Visualize this picture—a display 
card in a window reading “Buy One 
That Can’t Get Away,” and a row of 
miniature speckled trout or bass or 
whatever the locality features. 

Perhaps you live near woods and 
mountains and will decide on bears or 
squirrels. These could be quite effective 
on book ends. 

Above all, 
thing typical 


make your choice some- 
of the place where you 
hope to sell, and have patience. Your 
first carving will probably look like 
what it is, a piece of wood. Only with 
study and practice will you get lifelike 
results. Then you too will have a fasci- 
nating, paying hobby. 


PROFITABLE HOBBIES 





All About Aprons 


(Continued from Page 41) 
made with self-trim, such as ruffles of 


the same material. 

In considering both the cost of mate- 
rial and the work necessary for comple- 
tion, the amount of hemstitching and 
kind of trimming must be taken into 
account. For imstance, bias tape is 
machine-stitched on some aprons; on 
others, it is hemstitched on both sides 
to the garment. Often, a gathered ruffle 
is hemstitched to the apron along with 
the bias tape. 

Some aprons can be finished almost 
entirely by machine, while others re- 
quire considerable handwork—such as 
those trimmed with delicate lace. The 
latter, of course, require far more time 
for completion. 

Wholesale prices, of course, are lower, 
since you naturally give a better price 
to those ordering a large number of 
aprons than to those who order only a 
few. Wholesale orders are usually for 
one or more dozen. The resale has to 
de of benefit to the retailer, so the 
wholesale price must be set low enough 
for him to make a profit. But Mrs. 
Davis states that in her case there is 
very little difference between her retail 
and wholesale prices, although the 
wholesale prices are always a little less. 

As Mrs. Davis explains, she lives in 
a very small town where prices are 
lower and rent much cheaper than in 
cities, and her shop is in her own home. 
Consequently, her operating costs are 
less than they would be elsewhere and 
under different circumstances. 

Although the quality of her aprons 
merits higher retail prices, Mrs. Davis 
says that if she increased them 
she would not sell as many aprons 
in Cherryvale as she does with the lower 
prices. If she were living in a larger 
town which had a lively industry, she 
could successfully raise her prices. How- 
ever, she also would have competition, 
and the cost of living and operating 
would be higher. 
ai OF Mrs. Davis’s aprons are 

cut from ready-made patterns; 
others are of her own design. All are 
of excellent quality, both in material 
and workmanship. Backstitching at the 
ends of seams so the thread will not 
ravel, and the neat finish of the apron 
strings are details not found in some 
ready-made garments. 

The colors range from soft, lovely 
pastels to those with brighter trimming 
in the gift items, and both plain colors 
and pretty prints in the more service- 
able utility aprons. 
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Anyone who stops for a casual look 
at Mrs. Davis's interesting supply, 
rarely leaves without at least one apron. 
The difficulty comes in making your 
choices from the stacks of lovely, well- 
made, carefully designed and unusual 
styles. 

In one corner of her workroom is an 
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Pearl-Kote Co., Dept. PR-547 
7217 S$. Broadway, Los Angeles 3, Calif. 
Gentlemen: 
Send me postpaid FREE full details that show me 
how to learn to PEARL-PLATE. Remember, I’m 
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apron bar, where various styles are dis- 
played or shown to prospective buyers. 
The nearby shelves hold an ample sup- 
ply from which can be selected aprons 
of various types, styles, qualities, and 
prices. A typical group, including retail 
prices, follows: 

Dainty cafe aprons of the very finest 
organdy, in white or pastel shades, 
trimmed with ruffles of the same mate- 
rial, are priced from $1.50 to $2. 

One of her prettiest pastels is a dainty 
organdy of plain color, combined with 
a like material shadow-figured with 
white on the same delicate shade. Bias 
tape and hemstitched ruffles are used 
for trimming, and are hemstitched to 
the top front of the belt, pockets, and 
bottom edges of the apron. This style 
comes in dainty pink, blue, or yellow, 
and sells for $2. 

Another attractive $2 apron is of 
white organdy with scalloped edges. 
Bright print forms the lower part of 
the skirt and trims the pockets and belt 
front. A wide and a narrow strip of 
bright-colored bias tape stitched to skirt 
and pockets give a finished look. 

Gay and lovely is a rich red organdy 
of unique design, with round pockets of 
like material and flowered applique. 
Several rows of tiny rickrack in har- 
monizing colors stitched across the top 
and bottom of the apron, and dainty 
ruffling hemstitched to the edges—in- 
cluding pockets and top of belt front— 
complete the trimming. 

Another cheery number has a large 
round pocket of bright flowered mate- 
rial, bound with bias tape of harmoniz- 
ing color. A strip of the same colored 
tape accents the hemline and trims the 
belt front. The latter two aprons are 
priced at $2.50. 

Exquisite and dainty is a white or- 
gandy of finest grade, trimmed with 
hemstitched, multicolored ruffles in 
pastel shades, which sells for $3—her 
most expensive apron. 


ee THE lower-priced aprons 

dy not have hemstitching, they are 
none the less attractive, and are made 
with the same excellent workmanship 
as the more expensive ones. 

The $1 aprons are made from left- 
over prints and ‘trimmings, and receive 
the usual care and attention to color 
harmony and attractiveness. These pop- 
ular and inexpensive numbers are de- 
signed according to the material at 
hand. Styles vary with colors and de- 
tails, such as pockets of various sizes 
and shapes, and in the manner of trim- 
ming. Many school children buy this 


type of apron as gifts for their teachers. 

The more sturdy styles may be made 
entirely of plain or cotton print, with 
trimming of bright-colored bias tape or 
rickrack. Styles differ with the endless 
variations of the trimmings. 

An unusual style, made with full- 
flared skirt of plain material and printed 
appliques (sometimes a plain upon a 
print applique) scattered across the 
lower part of the skirt, sells for $3. 

Very attractive mother-daughter sets, 
and mother-daughter-daughter (daugh- 
ters, ages 3 to 10), catch the eyes of 
prospective wearers as well as gift- 
minded shoppers. These are made of the 
more practical prints. One style of Mrs. 
Davis's own design is trimmed with 
wide belt effect and criss-cross front 
lacings in “Little Bo-Peep” style. This 
type, for mother-daughter, is priced at 
$2.25. 

Again, prices vary according to the 
style, and the mother-daughter-daughter 
sets range from $2.75 to $4.50. 

If Mrs. Davis does not have what the 
customer wants, she will make it. If 
one needs a special size, she will take 
the measurements and make it in any 
style desired. 

Her Christmas trade begins in Octo- 
ber and is her busiest season. These 
orders are mostly for the fancy gift 
aprons. January and February constitute 
the best season for household or utility 
aprons. 


M* DAVIS emphasizes that she does 
not have a factory—just a shop 
in her own home. Making aprons was 
first a hobby and she made it pay. The 
name “Fanny Lee” is her own first and 
middle name, and was her mother’s 
maiden name. 

Mrs. Davis has another hobby, col- 
lecting fans, of which she has about 
eighty-five. She also has done some oil 
painting, and there have been several 
artists in her family. 

During the forty-eight years follow- 
ing her marriage, Mrs. Davis and her 
husband lived in only three different 
places: Pueblo, Colorado; Humboldt, 
Kansas, and Cherryvale—an unusual 
record for a minister and his family. 
Her husband died in 1949. 

Making aprons to sell is a good busi- 
ness for an older person, Mrs. Davis 
says, because one’s output can be regu- 
lated to suit her convenience as she 
grows older. 

Mrs. Davis and her assistant now 
work only four days each week. On Fri- 
day night, the machines and material 
are put away, the place thoroughly 
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cleaned, the rug rolled down, and the 
shop becomes a home for the weekend. 

Here is an _ excellent record of 
achievement. Mrs. Davis has made a job 
for herself, lives her own life, and is 
independent—which is a pretty good 
record after raising a family and becom- 
ing a great-grandmother. 


Pursuing Playing Cards 
Through History 
(Continued from Page 15) 

no meaning to people of other coun- 
tries, but certainly anyone can appre- 
ciate the workmanship which has gone 
into the cards. Although some Chinese 
decks are of the shape which we now 
think of as “standard,” most of them 
are long and ‘narrow, with intricate 
figures worked in gold and bright colors. 
The markings on the cards are similar 
to those found on the blocks of a mah- 
jongg set. 

Korean playing cards are even more 
narrow than the Chinese cards, being 
just long, thin strips of paper or bark. 
These decks have been in use in Korea 
for centuries, and the form has not 
varied up to the present day. 


UST AS there is no one material used 
for playing cards—they have been 
made of aluminum, leather, bark, leaves, 
and parchment, among other things— 
neither is there one standard shape or 
size for them. Evelyn Boeyer’s collection 
includes: A deck of round cards, With 
the suits in yellow, red, green and black; 
this is an American deck dated 1874 
and worth about $10; an oval German 
deck, sixty years old; a Japanese deck 
about triple the thickness of modern 
cards, but only one-fourth the size; 
this was acquired in trade for under- 
wear, as mentioned before; several decks 
of convex cards, still being sold today. 
There are also the narrow Chinese decks 
(Continued on Page 60) 











Quills Bring Dollar Bills 


_— TAKING a course in millinery at the Moline, Illinois Community 
college, I began to experiment with making hat trims. Hat trims were 
often the most expensive part of the hat, I had learned. That's how I came 
upon the quill idea which has netted me $1 profit for every quill I have made 

The materials I now use for my quills are: 

A variety of sizes of plain, unadorned quills purchased by the dozen 
from a millinery supply mound at ten cents each. 

Any broken necklaces, or odds and ends of beads. These I often pick 
up at church rummage piers at about five cents per broken strand. 

One bottle of glue. This amount is sufficient for dozens of quills and 
costs about fifty cents a bottle. 

The first quill I made was the result of experimenting with an old 
feather. I stripped off the feathers, having just the quill left. Then I took 
a broken strand of pearls and one by one I pushed the pearls onto the quill 
as if I were stringing beads. Some of the holes were too big for the quill so 
in order to make the pearls stay where I wanted them, I glued them to the 
quill. This was easily done by dipping a toothpick into some glue (1 used 
the type that radio men use for repair work on radios. It comes under various 
brand names, and is available in most radio repair shops and some hobby 
shops.) and running it around the inside of the bead. This secured it to the 
quill. Since this type of glue is not fast drying I could group the pearls in 
varying and interesting distances. Gradually they dried tight to the quill 
just where I had placed them. 


_ CUTE quill drew so many compliments that I made a few to sell. 
When the beads in my own scrap box were used up I solicited friends 
for their discarded beads, and found many lovely strands of beads in second- 
hand stores. 

My first noteworthy sale was made at the East Moline Woman’s Club 
where I gave a talk on “Hats and Their Trimmings.” 

Fortunately I had three quills with me that day. One was of graduated 
sized pearls with a pearl drop at the tip. Another was made of uniform jet 
beads, and the third was a rainbow quill made of various sized, multi- 
colored beads. 

After the talk some of the women gathered around the display table 
to see the trimmings. One woman asked: “Is this colored quill for sale?” 

“Yes,” I told her, rapidly calculating what the cost was and how much 
time I had spent making it. The actual cost was not more than fifteen cents 
The time involved was about a half hour. 

“How much is it?” 

“Only $1.15,” I said. 

Two other women said they wanted to buy the other quills. I could 
have sold more that day. I have sold many since to women who have admired 
the richly beaded quills they've seen on other women’s hats, and liked them 
so very much they took the trouble to find out who made them so that 
they could order quills too! Evelyn Witter 
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{ (Continued from Page 59) 
and thin Korean decks mentioned be- 
fore. 

In times or places where paper was 
scarce, playing cards have been put to 
a variety of uses. The first paper cur- 
rency ever issued in America, for ex- 
ample, consisted of L.O.U. notes written 
on the backs of playing cards in 1685. 
In the early 1920's, Germany used play- 
ing cards as emergency money. One of 
the first uses of playing cards in Europe 
was as calling cards, with the person's 
name written on the face of the card 
rather than the marks or pips normally 
found there. 

One of the strangest uses of cards 
occurred here in America in 1765, when 
they were adopted as admission tickets 
to classes at the University of Pennsyl- 
vania in Philadelphia. And even before 
that, also in Philadelphia, Benjamin 
Franklin used playing cards as insula- 
tion for his electrical friction machine. 

All these bits of color and history 
about playing cards add to the value of 
a collection. A card with a story behind 
it is much easier to sell, if that is your 
intention, than “just a card,” no matter 
how unusual it looks. And if you don’t 
intend to sell it, knowing the history 
of the card makes it just that much 
more interesting to you in your collec- 
tion. 

“You'd be amazed at the education 
I’ve picked up with this hobby,” says 
Mrs. Boeyer. “I’ve delved into the his- 
tory and folk-lore of many countries 
besides our own, and have even become 
something of a student of art, etchings, 
and superstition. Education is, to my 
mind, one of the things that makes 
collecting profitable, far beyond mone- 
tary considerations.” 





HH’ DOES the beginner go about 

getting cards for his collection? 
Well, of course, there is the way Mrs. 
Boeyer started—by collecting the jokers 
from friends’ decks, resulting in a va- 
riety of interesting back designs. 

But for the collector bent on gather- 
ing the rare, unusual, expensive, exotic, 
or bizarre cards to be found in this 
world, there is a much better way. Just 
join the Playing Card Collectors’ Asso- 
ciation. For details on this, write to Mrs. 
Boeyer at 3873 No. 37th St., Milwaukee 
16, Wisconsin. Once you belong to this 
international group, you can bargain 
by mail with collectors in other coun- 
tries. 

It is strange, but true, many 
people in foreign countries have no 

| idea of the value of the cards they find 


that 


in their attics. Take, for example, the 
Beham etching mentioned before, which 
Mrs. Boeyer acquired without cost by 
trading it for another card. Its actual 
value is $300. 

On the other hand, be careful that you 
don’t send off some card from your 
attic, simply because it looks old and 
faded, before you try to determine its 
value. If there isn’t a collector in your 
vicinity who is expert enough to evalu- 
ate a card, look it up in the Har- 
grave book at your public library. This 
will at least tell you whether or not it 
is considered rare. Or you might consult 
with someone on the staff of your local 
museum. 

Another way of acquiring valuable 
cards at a small price is by becoming 
something of an expert yourself. Study 
the Hargrave book and the many smaller 
books on cards to be found in libraries 
until you feel you can recognize the 
cards wherever you might see them. 

Then haunt antique shops and auc- 
tions, trying to conceal the gleam in 
your eye when you see something really 
worth while. The more casual and off- 
hand you act about a deck of cards, the 
less valuable it seems to the salesman 
or other bidders. And be sure to wait 
until you get home to crow about your 
bargain. After all, you may want to buy 
another deck at the same shop another 
time! 


s A sort of offshoot of the playing 
card hobby, Evelyn Boeyer has 
acquired a number of other items show- 
ing cards. The most unusual of these, 
a real collector’s item in another field, 
is a Meissen pitcher covered with play- 
ing cards, scattered over it at all angles. 
Since cards and gambling are often 
considered instruments of the devil, the 
handle of the pitcher is a ferocious red 
Satan, leering wickedly. Mrs. Boeyer 
also has a matching cup, found in an- 
other city years after she acquired the 
pitcher. 

Another lovely rarity is a set of four 
Wedgwood china ash trays, in heart, 
club, spade, and diamond shapes. More 
practical, although less valuable, are a 
pumber of metal ash trays with playing 
cards stamped into the design. There 
is also a salt and pepper shaker set in 
the shape of a playing card and a stack 
of chips. And Walter Boeyer even 
boasts a tie with cards hand-painted all 
over it. 

The collecting of playing cards can 
be whatever you make of it—an edu- 
cation, a profitable hobby, or a form 
of entertainment. For the Boeyers of 
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Milwaukee, it is all three, and they truly 
hope other collector hobbyists will want 
to try their hands at playing cards. 


A Triumph With Trivets 
(Continued from Page 25) 
against disfiguring hot dish marks on 
table tops. 

Nachtrieb buys the Honduras ma- 
hogany, which he uses for the trivets, 
from a lumber company that specializes 
in imported woods. A bundle, made up 
of ten square feet of random lengths of 
end pieces of this wood, costs him $4.50. 
From this amount he can make ten to 
twelve dozen trivets. This unfinished 
lumber, 11% inches in thickness, is cut 
with the circular saw into strips and 
is re-sawed so the finished dimensions 
are 14 by 7% inches. The strips are 
then sanded, the belt sander being used 
for this purposg. From these strips Nach- 
trieb cuts lengths needed for the trivets. 
Using the circular saw, he cuts six pieces 
all in one operation to the 64-inch 
length by placing fence at correct dis- 
tance from saw and using saw cut-off 
guide. The same method is used to cut 
the shorter lengths, adjustments of saw 
being made so these pieces measure 
34 inches. 


H’” TO hold the ten pieces of the 
trivet together securely and in 
correct alignment while boring holes 
for the screws presented quite a prob- 
lem until Nachtrieb put his inventive 
mind to work and figured out a way 
to make a jig for the purpose. He made 
the jig, of which there are two separate 
sections, of Masonite. On a piece of this 
material, cut somewhat larger than the 
size of the trivet, he layed out three 
long and two short pieces of wood which 
would comprise half of the trivet. After 
marking with a pencil around the half 
trivet, he removed the pieces of wood 
and cut out and discarded the part 
which was within the marked lines. 
This left an open space into which the 
assembled pieces of wood could later 
be fitted. A solid piece of Masonite 
was glued to the first piece to form 
a floor on which these pieces would 
rest. Another piece of Masonite, similar 
to the first, was cut with an open space 
into which the top half of the trivet 
would be placed. This completed the 
making of the jig. 

Into the base or main part of the jig, 
Nachtrieb fits three long and two short 
pieces of wood, then places the upper 
part of the jig in position. The two 
sections of the jig are held together 
by means of small pegs with correspond- 
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ing holes. The remaining pieces of the 
trivet are then placed in the opening 
of the top part of jig. (See sketch ac- 
companying this article.) With all ten 
pieces of the trivet now held securely 
in place by the jig, he next drills holes 
for the thirteen screws which fasten the 
top and bottom parts of the trivet to- 
gether and trivet is left in jig until 
SCrews are set. 
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The flat-top brass screws, placed at 
each end and in center of trivet, have 
two slots instead of the usual one across 
the top. Screws are 14 inch in length 
and after being countersunk add a neat 
finish to the trivet. Mr. Nachtrieb buys 
the screws in forty-gross lots, the cost 
for this amount being $1.05. 

After removing trivet from the jig 
the ends are smoothed off to even 
lengths with the circular saw after which 
ends, sides and top surfaces are sanded 
to satin smoothness. 

Because he wants to boost his home 
town and also because he knows many 
people, especially tourists, like an 
identification mark on things they buy, 
Nachtrieb stamps “Made In Loveland,” 
on the side of each trivet that leaves 
his workroom. The stamping is done 
with a small rubber stamp and is put 
on before any of the finishing prepara- 
tions are applied. 


ln THE natural coloring of ma- 
hogany varies considerably, Nach- 
trieb finds he can produce a more uni- 
form color by dipping the trivets in 
mahogany stain which has been diluted 
with turpentine. So the stain will reach 
all parts he expands the trivets to full 
length before dipping them quickly in 
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Make and Sell This Gardenia 
Brooch & Earring Shell Set 


Retail Value *4.95 Complete Kit *1.79 
Easily Assembled! No Experience Needed! 


Every woman loves shell jewelry! Make gorgecus sets 
right at home. Sell at big profits to friends, family. 
neighbors! Start with this real-looking Gardenia Brooch 
and Earrings. Beautifully-formed gardenias are satiny 





cate how top half | 


lower half, the jig | 


lines indicate lower | 


white shells—the loveliest you've seen! Easily assembled 
in minutes. SEND NO MONEY! Pay postman $1.79 for 
complete kit plus C.O.D. postage. Be satisfied or money- 
back. Wholesale Catalog, 25c. 

GIANT KIT BARGAIN! 7-piece kit contains Sunburst 
Pin, Evening Star Pin and Earrings, Jeweled Heart Pin 
and Karrings, jewel cement, instructions and 
Resale value up to $15. Only $3.79. 


HOUSE OF HOBBIES 
BOX 790 EVANSTON, 


catalog. 


DEPT. GB iLL. 


ae MAKE BIG MONEY AT HOME 


RAISE PARAKEETS.... It’s fun! Eorn $10 

day easily. Fascinating Hobby. Become mem 

ber of nationwide family of Love Bird raisers. 
| Tremendous market. Positively no selling. No 
| experience needed. We supply birds and instructions on rais- 
jing. Help us fill huge demand. Exciting details Free. Send no 
| money, just name and address. 


NATIONAL AVIARIES, Anaheim 5, California 








I'M A COUPON 
| CAN MAKE YOU 


*100-*200 


SHOWING W/S CHRISTMAS CARDS 
No limit to your earnings—Spare time, 
too—Up to 100% profit on every sale 
showing Christmas cards, holiday gifts, 
stationery, notes, everyday cards to friends 
and neighbors. 


TWO 21 CARD ASSORTMENTS $1.00 
Dozens of other Christmas and everyday 
$1.00 box assortments, Exclusive 116 pe. 
gift wrap ensemble—over 120 items in all. 


EXCLUSIVE PERSONAL CARDS 50 for $1.50 up 
All new W/S fabulous name-imprinted 
Christmas cards—amazingly priced as low 
as 50 for $1.50 with name—over 40 Exclu- 
sive designs. 

ORGANIZATIONS—FREE SALES PLAN 
Exciting book shows you how to raise 


money for your club—also explains W/S 
generous club charge plan. 








WETMORE & SUGDEN, INC. 

22 Monroe Ave., Rochester, N. Y. 

Send today for box assortments on approval, free 
imprint samples, 32 page full color catalog—'f 
you don’t make money, return kit at our expense 
within 10 days. 

NAME..... 

ADDRESS. 
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In communicating with companies whose products are described in this department, 


Power Saw Guide 


bikin GIDE-IT Power Saw Guide you 
can cut a straight line easily and 
it can be held 
clamps. It can be applied to a board 
for making cuts at right angles or forty- 
five-degree angles. Gide-it saws a true 
line and has a graduated scale on one 
edge for additional aid in accurate saw- 
ing. It is valuable for both professional 
and home work shops. Gide-it, made of 
lightweight steel, can be used with any 
power saw. $1.45 each, postpaid (add 
five cents tax in State of Washington ) 
from Wacabi Products, 1501 Center St., 
Tacoma, Washington. 


in position without 


Mechanized Knitter 


you have never knitted a 


— IF 


stitch, you can make garments on 
the Knit-King Hand Knitting machine. 
With the aid of this manually driven 
precision instrument it is possible to 
knit a sweater in two hours, a dress in 
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less than a week. This knitting device 
costs $149.50 but the cost could easily 
be absorbed by anyone who wanted to 
make knitting an extra source of income. 
Standard knitting instructions are used, 
and endless patterns are possible. This 
type of craftwork should be of particu- 
lar interest to handicapped persons who 
could, in addition to the usual commer- 
cial types of knitted garments and af- 
ghans, turn out custom made garments 
for local groups or individuals. 
Available from Knit-King Corpora- 
tion, 250 Park Avenue, New York 17, 


New York. 


Five-Bulb Photo Flash Gun 


a 
& 


ROTO NASH 


menage BC Roto Flash, new five- 

bulb turret flash gun, lets you shoot 
up to five pictures without reloading 
or bulb fumbling—offers advantages of 
expensive electronic flash equipment! 
Roto Flash has revolving, interchange- 
able magazine that snaps instantly onto 
turret head and holds up to five (simi- 
lar or different size) bayonet-base bulbs. 
Bulbs are individually hand-rotated into 
firing position; or for unique “Strobe 
stop-action effect,” simply spin maga- 
zine with shutter open. Fits all cameras 
with pre-synchronized shutter—can be 
mounted on either side, and for reflex 
models, at forward angle for easy access 
to controls. Precision-made in Sweden. 
Has adjustable reflector for different- 


size bulbs; tough, plastic-covered alumi- 


num battery case; positive spark con- 
denser unit. Uses standard 2214-volt 
hearing aid battery. Complete, $14.95 
ppd. Adaptor Unit, with special reduc- 
tion sleeve to fit either “screw-type” or 


“bayonet-type” vertical socket flash guns, 
$8.95 ppd. Extra magazines, $2.49 each, 
ppd. Sold under money back guarantee. 
No COD's, please. Incontra, 1220 So. 
Maple Ave., Los Angeles 15, California. 


Handy Glue Applicator 


HANDY unbreakable _ plastic 
dispensing tool for glue is now 
being marketed as Wilhold Glu-Bird 
by Acorn Adhesives Co. Wilhold Glu- 
Bird is a refillable plastic squeeze bottle 
with a bird-bill like spout that applies 
and spreads glue without a drop touch- 
ing the hands. Gone are sticky fingers, 
gummy glue sticks and hardened brushes. 
The operator has complete control of 
placement and flow of the glue at all 
times. Waste and spillage are eliminated. 
Wilhold Glu-Bird is in 
sizes and ruggedly constructed to with- 
stand the hard knocks of work bench 
and tool kit use. The four-ounce jr. is 
handy for home and hobby shop. It sells 
for $1. The 6'4-ounce professional size 
at $1.25 is a practical tool for commer- 
cial use in large and small plants. It is 
excellent for dowels, mortices, dovetails, 
rabbets, ship-laps, small parts, mouldings 
and assemblies and all production wood- 
working. 


new, 


made two 
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Recommended for gluing: wood — 
tile — formica — paper — hard plas- 
tics — glass — china — metal — leather 
— fabrics and almost everything. 

Wilhold Glu-Bird and all Wilhold 
Glue products are being sold through 
regular jobber-dealer channels. For in- 
formative literature, full instructions 
and “How to Do” booklets, address: 
Acorn Adhesives Co., 678 Clover St., 
Los Angeles 31, California, or 5733 
West Lake St., Chicago 44, Illinois. 


Double-Bladed Hack Saw 


ESCRIBED AS “the first basically im- 

proved hack saw in tool making 
history,” a hack saw wholly new in 
design and construction is now being 
introduced through the jobbing trade by 
Dreier Brothers, Inc., 5642 Lake Park 
Avenue, Chicago, Illinois. 

Registered under the trade name 
“Double Hac-Saw,” the new tool’s unique 
frame mounts two twelve-inch blades. 
One blade is fine tooth for light work 
and the other is coarse tooth for heavier 
work—hence the claim “two hack saws 
in one frame.” Each blade cuts a full 
five-inch diameter. A single turnbuckle 
tightens both blades at the same time. 

Although the new Double Hac-Saw 
is much lighter than the conventional 
type, Dreier Brothers state its patented 
frame is so much stronger that blades 
are held at many times the tension an 
ordinary frame could stand without 
bending or buckling. Such “drum-tight” 
blade tension, adds the maker, greatly 
increases cutting speed and accuracy, 
reduces blade breakage. 
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Scarf Painting Set 


ee set is a gift 
no young miss can resist! She'll be 
thrilled with its colorful assortments of 
lovely silk scarves, delighted with the 
gay stencil designs, bright textile paints 
and sparkling sequins to be used in dec- 
orating them. She'll spend long happy 


hours creating her own unique scarves | 


ae? 


and enjoy wearing her handiwork 
proudly for months thereafter. Set in- 
cludes a variety of pretty scarves, textile 
paints, brush, stencils, cleanser, sequins 
and full instructions, all packed in one 
big gift box. Complete, $3 postpaid, 
from Max Schling Seedsmen, Inc., 538 
Madison Ave., New York 22, New 
York. 


Magnetic Pick-Up Tool 


oe SMALL parts are used, 
Magimmick will be found, for 
this ingenious “pick-up” has been an 
indispensable industrial tool for years. 
Now elusive parts can hide no longer— 
for the powerful magnetic pull of Ma- 
gimmick seeks them out and picks them 
up — saving time — saving labor — and 
needless physical discomfort. 

Now Magimmick is made available 
for the home and office as well as the 
factory! For the woman in the house it’s 


the perfect “collector”’—picking up stray 
needles around the sewing machine, re- 
trieving paper clips and pins that have 
a habit of falling to the floor! 

For the man it’s a welcome assistant 
wherever a “fix-it” job is to be done— 
in the shop, in the garage, or any place 
around the home. “Magimmick” collects 
nails, tacks, nuts, bolts, etc., faster than 
a bee collects honey! “Magimmick” is 
precision built—featuring a powerful 
Alnico V magnet. Angle ball points 
twist and turn Magimmick into any 
position, and spring-tempered steel links 
hold the angle firmly just as long as 
necessary. Magimmick is telescopic and 
adjusts to exactly the length required 
Closed it compact 
inches. Extended, it telescopes all the 
way up to fourteen inches. Magimmick 


measures a seven 


is priced at $1.50, plus 25 cents to cover 
postage and handling, from Magimmick, 
Ullman Products Corporation, 15 River 
St., Norwalk, Connecticut. 


Wanted! HOME PRODUCERS 


4 By manufacturers in our Clearing House 

PA. Service. Become a subcontractor, casting 
ya Ss ~6plastic products for these firms. Thousands 
rae of easy-to-make items wanted for consumer 
and industrial use. Cash in at home. No 
previous experience required. You set your 
own hours, spare or full time. Write today 
for FREE list of 100 most wanted items 


PLASTIC SERVICE ASSOCIATES 
Dept. PH-7 East Boston 28, Mass. 
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ALUMINUM 


TRAYS and 
COASTERS... 


for pleasure and profit! 


It’ll cost you nothing to read this booklet showing 
how easily and quickly you can create many 
lovely designs with Metal Goods Corporation’s 
beautiful, brite, Mirror-finished aluminum circles 
and rectangles. It’s bound to be interesting— 
and may prove profitable. Mail the coupon now 
for your free copy of booklet and price list. 
“Headquarters for the nation’s 
finest craftmetals since 1935" 


CRAFT DIVISION JL 
METAL GOODS CORPORATION 
645 Rosedale Ave., St. Lovis 12, Mo. 


~ 
(Please type or print) 
Nome 


Address. 











City. Zone 


State. 
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A PROFITABLE HOBBY 


Cartooning could make you famous and 
wealthy HBRCO has arranged with the pub- 
lisher to offer you a complete 25-lesson 
a sensible price, only $1.98 — no 
> er. Send check or m.o. today 


RIES 
1 SEVENTH ST., N., ST. PETERSBURG, FLA. 
FAT SOMETHING NEW and SENSATIONAL in 
YY TTL CHRISTMAS CARDS 


MAKE EXTRA MONEY FAST E+} 


Show gorgeous new Satin, Velour, Metal- 
lie Christmas Cards never before offered. 
Amazing values! Low as 50 for $1.50 with 
Name. Easy orders fast. Pays up to 
100 % Cash Profit in spare or full time. 


CARN Money } Send for FREE Samples 


Start making EXTRA DOLLARS 
for Your Group immediately with FREE SAMPLES 
~ aoe QUICK ) of Personalized Cards, Station- 
FUNDS for your ) ery, Napkins. Kiddie Books, 
Scouts.GirlSeouts 4 Games, Gift Items. Get several 
or other organiza $1 Assortments on approval and 
tion with erred money-making facts on 80 fast 
fund-raising plan. } sellers. Write today! 

Ask for FREE FACTS. 
‘rite Puro newi } PURO GREETINGS, Dept. 478) 

2801 Locust, St. Louis 3, Mo. 

















This wonderful packet contains 101 FULL 
SIZE patterns up to 23” high of the 
smartest Lawn Figures, Houses, 
Shelves, Action Windmills, Si 
bets, Gifts & Novel yer 
trace and sa - You also get 

‘‘Make Money Jig Sawing.’’ All for only $1.00. 
Send for this GIFT & NOVELTY PACKET today! 

MASTERCRAFT PLANS, Dept. 75B 

7041 Olcott Ave., Chicago 31, Iilinois 


seen! Just 





Answers to Crossword Puzzle 
on Page 31 
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Answers to Quiz on Page 45 


Bachelor's Buttons 
Bleeding Heart 
Carnation 
Cornflower 
Dogwood 
Foxglove 
Harebell 
Heather 
Honeysuckle 
Lady Slipper 
Larkspur 

Mock Orange 
Poppies 
Primrose 

Sno all 


A Triumph With Trivets 

(Continued from Page 61) 
a small vat containing the diluted stain. 
After dipping, the trivets are hung on 
a pole, made for the purpose, and left 
to dry. They are then closed and given 
a coat of clear shellac. The shellac is 
thinned with alcohol to reduce it to 
a consistency which can be used in a 
spray gun. 

To enable him to spray a large num- 
ber of trivets at one time, Nachtrieb 
built a rack to hold them during the 
spraying operation. The rack is made 
of plywood with narrow strips attached 
horizontally onto which the trivets are 
propped. For economy of both time 
and material he finds an electric spray 
gun soon pays for itself. The sprayer he 
uses operates by vibration rather than 
by air pressure and cost him $30. The 
shellac is placed in a pint fruit jar onto 
which the sprayer attachment fits. After 
spraying one side of the trivets they 
are turned over and the other 
sprayed. Any remaining shellac can be 
kept in the jar providing a lid is 
screwed on tightly to prevent evapora- 


side 


tion. 

Realizing that proper care will pro- 
long the life and efficiency of the 
spraying apparatus, Nachtrieb cleans it 
well after each spraying job is finished. 
For cleaning purposes he uses gasoline 
or other solvent, which is kept in a jar 
onto which sprayer may be attached. 
Only a few minutes operation is neces- 
sary as the solvent quickly cleans the 
sprayer. A word of caution: gasoline 
and most other solvents are explosive 
so the cleaning should be done outdoors 
or in a room where there is free circula- 
tion of fresh air. 

When the shellac on the trivets is dry 
Nachtrieb sands them lightly, using a 
well worn fine grit sanding belt. The 
trivets are then re-placed onto the 
spraying rack both sides are 
sprayed with liquid wax which he re- 
duces to spraying consistency with tur- 
pentine. When thoroughly dry the waxed 
surfaces of the trivets are rubbed with 
a sheepskin-covered disc (another home- 
made device) attached to the lathe. 


N“ HTRIEB PUT considerable thought 
in figuring a way to package the 
trivets. He reasoned that just as cake 
is made more tempting when it has a 
pretty frosting so might his products 
be more alluring if they were packaged 
prettily. First consideration was, of 
course, what size and type box would 
be practical to use. Due to the compact- 
ness of the trivets, a small, shallow box 


and 


could be used and, since they are not 
fragile, the box would not need to be 
extra heavy. He finally decided to use 
a cardboard box, 7 by 614 by %4 inches, 
into which he could pack either two or 
three trivets. If only two were to be 
packed in the box he would partially ex- 
pand them and would secure them in 
that position with small squares of wood. 
Thus packed the trivets would not 
shift about if they were to be sent 
through the mail. Three trivets, when 
closed, would fill the box, eliminating 
the need for any special packing. 

Upon consulting a commercial artist 
regarding a design for the box top, 
Nachtrieb was advised to use his trade 
mark, “Loveland Trivets,” together with 
an arrow-pierced heart and a sketch of 
the Rocky Mountains as the main design. 
Since any handmade product should be 
so marked, it was suggested that the 
statement, “Handmade of selected ma- 
hagony in the shadow of the Rockies,” 
be printed just below the mountain 
sketch, followed by “The Sweetheart 
Town—Loveland, Colorado.” Nachtrieb 
liked the idea and promptly ordered 
boxes with the suggested designs on 
the covers. 

While boxes such as these cost him 
about 25 cents each, which is some- 
what higher than plain color ones of 
the same size, he has found that the 
attractive design and pertinent printed 
data add a mark of distinction that helps 
sell his trivets and in that way he is 
compensated for the extra cost. 

When Nachtrieb’s trivet making was 
still in its infancy, he realized that, even 
though it was an avocation, it should 
be conducted on a businesslike basis. 
Any business, whether large or small, 
deserves accurate accounting so the 
benefits of depreciation, deductions, et 
cetra can be enumerated as well as as- 
sets reported for both state and federal 
requirements. 

Nachtrieb’s woodworking hobby has 
great possibilities for reaching far 
beyond its present semi-commercial 
state. However, he has no intention or 
desire to expand to a point where out- 
side help would be necessary. To ven- 
ture into a big business would be re- 
verting to his earlier daily grind, the 
need for which no longer exists. As it 
now stands his woodworking hobby 
provides him with a very satisfactory 
means of spending his leisure hours 
pleasantly and profitably. As for the 
future, Nachtrieb asks no more than that 
his tomorrows be as happy and satisfy- 
ing as his todays. 
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GIFT MAKER SPECIALS 


ASSORTED 
FELT PIECES 


3 INDIVIDUAL 
APRON KITS 


>. 2 
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Beautiful as well as practical full bib style 
apron stamped on 140 count Percale in 
your choice of three colors: Blue, Rose or 
Maize. To be cut out and finished. Com- 
plete directions and embroidery instructions 
included with each kit. You’il love it and 
you'll love this wonderful low price, too! 


« 59¢ 


Petal Apron. This full skirted unusual de- 
sign has colorful petals encircling the waist 
like a blossom. Each row of petals over- 
laps the next. Kit includes stamped ma- 
terials that are to be cut out and finished. 
Colors included are White, Green, Peach 
and Red. Complete directions with each 
kit. Popular design at popular savings! 


Party Tie Apron. A real show off! Skirt 
is made with individual pieces shaped like 
ties, each with embroidery decorations, all 
gathered together at the waist with a 
slimming, decorated band. Each kit includes 
stamped Blue Percale with Green leaves 
and Pink flower applique patches. Com- 
plete directions are included with each kit. 


PLASTIC 


BY THE YARD 


A feature money-saver in plastic yard 
goods! Almost lifelike roses in alternate 
squares formed of Red and Blue plaid 
gingham ribbon make up this eye-catching 
design. Your choice of White or Pink 
backgrounds on 36-inch widths. Particu- 
larly suitable for kitchen curtains, table 
covers, etc. Plastic is so easy to use and 
so modern—plan now to redecorate and 
use this interesting plastic at this special 
bargain buy. 
41 PH 1420 

- 3 yds. 98c 




















and materials for the flowers and faces. 
For the first time these distinctive pan- 
holders can be yours at this low price. 
5 PH 121—Smiling Flower Faces . . 42¢ 


FRISKY PUPPY 


Reduced prices for Frisky Puppy tea 
towel sets, too. Every-day-of-the-week it'll 
be fun to have this clever puppy in your 
kitchen. His picture is stamped for em- 
broidery on seven unbleached muslin tea 
towels. Three sizes. 

7 PH 241—19x30, Set of 7... . 97e 
7 PH 242—27x38, Set of 7... $1.39 
7 PH 243—36x38, Set of 7... $1.79 


ins 


None less than 8 inches square. Total, 
about two-thirds yard of assorted colors 
to make panholders, lapel gadgets, beanies, 
etc. Felt can be used for so many things 
and is a very easy material with which to 
work. Imperfects. 

35 PH 1163—-Felt Assortment Kit . . 


LITTLE ROVER PUP 


95¢ 


Here’s your chance to have the lovable pup 
tea towel sets at a bargain. Amusing de- 
signs stamped for embroidery on firm, 
unbleached muslin in three size choices 
. instructions included. This is one of 
Aunt Ellen’s favorites. 
7 PH 235—19x30, Set of 7 .... 97 
7 PH 236—27x38, Set of 7... $1.39 
7 PH 237—36x38, Set of 7... $1.79 


EMBROIDERY SCISSORS 


Invaluable wherever close work is to be 
done. Now they can be yours at a bargain 
price you never hoped for. Hot dropped 
cutlery steel, full nickel plated, 31 inches 
over-all length. 

35 PH 1093 


Order by Number. Add 10c postage and handling for each $1.00. Orders over $5 sent ppd. 
MODERN HANDCRAFT, INC., Dept. 434, 543 Westport Rd., Kansas City 11, Missouri. 





AND WE'LL SEND YOU 28 
OF THE TOP FAVORITES 
ABSOLUTELY FREE! 


Everybody — friends and neighbors —even strangers 
“fall in love’’ with these new, EXCLUSIVE Christmas 
Card designs. And no wonder! They’re different! 
They’re brand new! They include the finest Religious, 
Humorous, Artistic, and Business Christmas Cards 
Printed, Embossed, and Die-Cut. And even with send- 
er’s name printed on every one, these new kinds of 
cards sell for just about 3c each! No wonder you can 
make good money in spare time just showing them! 
Only 50 orders can bring you more than $60 in cash 
profits by our amazing Double-Up Profit Plan. 


Just mail the coupon and you'll receive 28 of these ex- 
citing new cards —all different —and all absolutely free. 
Along with these FREE cards, we’ll send you every- 
thing else you need to make lots of quick cash for your- 


cS) : 


BUY ON SW; 


Ca Bey 


self, your church or your club. And we’ll show you {} 
how you can make this extra money every week be- \ 


tween now and Christmas! The 28 cards you'll receive 
are in full color—all the newest and most popular 
designs ever created — and they are EXCLUSIVE! 


SEND NO MONEY— JUST MAIL COUPON 


There is no charge for these 28 samples. Nothing to 
pay—now or at any other time —so let us hear from 
you right away. All you do is mail the coupon. By | 
return mail we'll send the 28 Free cards; our big | 
Color Catalog that shows scores of other items, and | 
will include a Special Get-Acquainted Gift Offer 


PLUS the wonderful Box Assortments (on approval) I GENERAL CARD CO., Dept. 58-I FREE! ! 


that you can make money on at once. Don’t put it 
off. Mail coupon right now. 


GENERAL CARD CO., Dept. 58-I. | 


1300 West Jackson Boulevard, Chicago 7, Illinois 





More than 80 sensational Money Makers featured in 
our big 1954 Color-Catalog. Both Christmas and AIll- 
Occasion Card Assortments, Stationery, Gift Wrap- 
pings, Novelties and Gift Items. All real Money Makers! 
Plus Box Assortments on approval that you sell for Big 
Profits at once. Send for this exciting offer today! 





1300 W. Jackson Bivd., Chicago 7, Illinois 
Please send me the 28 EXCLUSIVE Christmas Cards— 


FREE with New Color Catalog of Gift Wraps and Gifts, and i 


complete instructions for making a lot of Christmas money 
by taking orders in full or spare time. I do not pay anything 
for these 28 cards now or ever. Also send me Box Assortments 
on approval that I can sell for BIG PROFITS right away. 
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